


ge Library 


THE EAST 


A WEEKLY NEWSPAPER 


Published by The Eastern Underwriter Co., 41 Maiden Lane, New York, N. Y, 
Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under act of Congress March 3, 1879 

















(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 


iW 


INTERPRETING THE TRUE SPIRIT OF 


Printed in U.S.A. 


OCT 26 1947 














I] 


INSURANCE 




















———— 


| Forty-third Year, No. 43 


NEW YORK, FRIDAY, OCTOBER 23, 1942 


$3.00 a Year; 25c. per Copy 





New England Agents 
And Company Heads 
Confer on Coverages 


Producers ond Underwriters Co- 
operate to Improve Fire In- 
surance For the Public 


SEVERAL PROPOSALS MADE 





d Form Smoke Damage Asked 
“i Extended Endorsement No. 
4; Term Rule Alterations 





Syogestions for increasing cooperation 
hetween companies and agents in order 
to provide the fire insurance public with 
up-to-date coverages were outlined by 
Harold W. Hatch of New Britain, Conn., 
chairman of the New England Advisory 
Board, when speaking before the board 
at the annual meeting of the Massachu- 
setts Association of Insurance Agents 
at Worcester on Tuesday. The board 
is composed of officers of the state as- 
sociations in New England. Usually the 
chairman presents his report at the mid- 
Summer convention but this year that 
convention was cancelled and Mr. Hatch 
called a meeting of the board in con- 
junction with the Massachusetts agents’ 
gathering. 

At a meeting earlier this month be- 
tween members of the New England Ad- 
visory Board and a committee of the 
board of governors of the New Eng- 
land Fire Rating Association several 
proposals were offered by the agents, 
some of them meeting with approval 
and some of them not being considered 
feasible at the present by the companies. 
The agents were represented by Mr. 
Hatch, Harold F. Shea of Vermont and 
Paul Taylor of Connecticut. The com- 
pany committee consisted of Chairman 
William R. Hedge, president of the 
Boston; James D. Smart, president of 
the New Hampshire, and Guy E. Beard- 
sey, vice-president of the Aetna Fire. 

Broadening Term Rule 

As a means of cutting down office 
work for agencies and companies the ad- 
a . - I 
visory board committee favors convert- 
ing all fire rates to a term basis so 
that renewals will be spaced farther 
apart. Mr. Hatch said he is informed 
the New England Rating Association is 
planning to change several classifications 
fo the term rule shortly although it does 
not look with favor on any further re- 
duction in five year rates. The agents 
believe that an additional discount on 
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Something for Herself 


When this woman bought $5,000 of Ordinary Life in 1930, 
she had recently lost her husband. He had been well insured, 
and she was able to maintain a good home. To augment the 
family income she took a business course and found employment 
in the business in which her husband had been a branch super- 
intendent. 


In the twelve years her daughters grew up and were graduated 
from college; one married, the other became a teacher. Now, 
with her two girls established, the mother felt no further need 
for the Ordinary Life of 1930 issue, and she had it made a full 
paid Participating Life for $1,716. She had surrendered enough 
dividends to pay off a loan of $298.68. And she bought a $1,000 
Ordinary Life on each of the two daughters. 


In May of 1942 she herself bought $3,000 of Endowment 
Income for age 65. This, together with her Social Security bene- 
fits and something remaining from her husband’s insurance, will 
bring her, upon retirement, about $90 a month. 


Says the underwriter: “There is much more to this picture 
than the story of the insurance transactions. The encouragement 
given her to begin doing something for herself resulted in her 
first trip in years to the beauty parlor for a haircut and perma- 
nent. She bought new clothes and attended a national convention. 
The daughters are delighted with the transformation.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Exemption of $40,000 
Lifted From Revenue 
Bill At Last Minute 


Life Insurance People Greatly Dis- 
appointed at Elimination from 
Estate Tax 


SOME OF LATE CHANGES 


Victory Withholding Tax Not to 
Apply to Agents; Pension 
Trust Feature 











The last minute elimination of the 
$40,000 life insurance exemption from 
the. 1942 Revenue bill under the estate 
tax was the big disappointment for life 
insurance producers in the bill which 
became an act by President Roosevelt’s 
signature Wednesday. Provisions of the 
House bill were agreed to restoring a 
$60,000 general property exemption in- 
stead of both a $40,000 life insurance 
proceeds exemption and a $40,000 gen- 
eral property exemption as under the 
previous Revenue Act. The conferees 
of the House and Senate did agree to 
the provision added in the Senate to 
specify that an “incident of ownership” 
does not include a reversionary interest. 

Victory Tax Features 

The very last change affecting insur- 
ance was to exempt agents as independ- 
ent contractors from the withholding 
provisions of the Victory 5% tax re- 
stricting it to a master and servant rela- 
tionship. 

Under the Victory 5% tax a credit 
will be allowed as follows: 

“The amount paid by the taxpayer 
during the taxable year as premiums 
on life insurance in force on September 
1, 1942 upon his own life, or upon the 
life of his spouse, or upon the life of 
any dependent of the taxpayer specified 
in Section 25(b) (2) (A); and the 
amount paid during the taxable year as 
premiums on life insurance which is a 
renewal or conversion of such life insur- 
ance in force on September 1, 1942 to 
the extent such premiums do not exceed 
the premiums payable on such life in- 
surance in force September 1, 1942.” 

This credit may not exceed the amount 
of the post war credit which in turn is 
limited to 25% of the Victory tax or 
$500 whichever is lesser in the case of 
single persons, and 40% of the Victory 
tax or $1,000 whichever is lesser, in the 

IC 


case of married persons, plus 2% of the 
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Rationitis: Doing without a few of the many 
things our grandfathers never had. A small price 
to pay for great American privileges. 


Tires worn out? No gas for your car? So what? Life insurance was sold successfully before 
America was motorized ... will always be sold by men and women who make good use of what- 
ever they have. 


Through intelligent use of direct mail and his telephone, a Massachusetts Mutual repre- 
sentative has sold over $800,000 of business. 


HERE IS HIS PLAN: 


i. 


Py 


Simple . . . isn’t it? And that is the secret of 
Massachusetts Mutual direct mail — simplicity. 
Why, in ten minutes you can easily plan enough 
work for a full week of profitable selling. 

Rationing of transportation facilities can be 
a blessing in disguise for Massachusetts Mutual 
representatives who thoughtfully and persistently 
use direct mail. 


_ Masrachusell, Matual 


LIFE INSURANCE COMPANY 


He selects his prospects. This is essential to successful selling, with or without the use 
of advertising. 


He sends appropriate direct mail. The Massachusetts Mutual service includes four dozen 
letters and folders that discuss life situations and needs. 


He telephones for appointments, referring to the direct mail letter 
or folder that has been sent. Definite appointments conserve energy, 
avoid waste of valuable time, and make the approach easy and 
comfortable. 


He follows through with personal calls, knowing that the actual 
selling is his own responsibility. Capitalizing the effectiveness of 
repetition, he emphasizes the power phrases that the prospect has 
read in the direct mail pieces. , 


Springfield, Massachusetts 
BERTRAND J. PERRY, President 
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Past experience will be of little as- 
ince in forecasting the effects of the 
al possible future developments 
Ffecting life insurance, in the opinion 
bi loseph B. Maclean, vice-president and 
ctuary of the Mutual Life of New 
Kork, who addressed the joint meeting 
j the Actuarial Society of America, of 
hich he is president, and the American 
stitute of Actuaries held at Toronto 
iis week. President Maclean reviewed 
wrrent trends of special interest to ac- 
wares and made an interesting com- 
parison of the difference in methods 
etween American and British life com- 
panies in handling policy dividends or 
onuses as they are called in Great 
Britain. President Maclean’s address in 
part follows : 
“’¢ regards the possible future de- 
yelopments and effects of the war, past 
experience will be of little assistance. 
The probable duration of the conflict, 
the proportion of the population which 
ill be under arms, new and devastating 
methods of warfare, the extent to which 
the civilian population will be affected, 
and the possible increase in post-war 
mortality, are all factors of uncertainty 
which cannot be predicted on the basis 
oi past experience. Actual war claims 
under unrestricted policies will undoubt- 
edly be greater than in previous wars 
because of the large volume of insur- 
ance written on young lives in the past 
twenty years and the consequently 
creater proportion of existing unre- 
stricted insurance which will be exposed 
to combat war risks—probably twice as 
great a proportion as in 1917. In addi- 
tion, under both old and new insurance 
there is a potential hazard of unknown 
extent from war-caused deaths among 
the civilian population, a factor prac- 
tically non-existent in previous wars. 
These increased death claims will be met 
out of funds which would otherwise be 
current surplus. 
“The economic effects of the war are 
till more uncertain and unpredictable 
except that it is certain that surplus 
eanings from investment operations 
and from excess of loadings over ex- 
penses will be on a reduced scale for 
some years to come. 
“All of these uncertainties indicate the 
extreme desirability, or rather the ne- 
cessity, not only of providing sufficient 
salety margins in premium rates and 
reserves out of which ample contingency 
and special reserve funds may be built 
t, but of conserving and supplement- 
ing our existing surplus and contingency 
ttnds through the adoption for the time 
ting of a conservative policy in the 
distribution of current surplus earnings. 
Even under existing conditions it is to 
¢ expected that there will be some 
opposition to the reduction of dividends 
evond what is clearly essential as from 
the obvious effect of lower interest earn- 
ngs. In the United States participating 
instrance has for many years necessarily 
deen sold on the basis of annual divi- 
dends payable in cash, while in Canada 
bw orstem has been generally fol- 
alld a result of this system policy- 
hich : _are dividend-conscious to a 
aes egree. Great emphasis has been 
a " the importance of a low net 
a on the maintenance of divi- 
“nd scales, so that radical reductions 
myitvidends are extremely disturbing to 
are a tlders and to the field forces, and 
tely made. 
British Bonus Method 


Pa . ° 
It is of interest to contrast our situ- 
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Blank & Stoller Studios 
JOSEPH B. MACLEAN 


ation in this respect with that of life 
insurance companies in Great Britain 
and to note the great advantage which 
they possess in times of crisis and un- 
certainty under an entirely different sys- 
tem which is such that it 1s possible with 
little or no disturbance to policyholders, 
to make substantial reductions in divi- 
dends or to postpone the distribution of 
surplus or even temporarily to eliminate 
dividends entirely when conditions ren- 


‘ der such a course desirable. 


In Great 
Britain dividends (bonuses) are declared 
in the form of additional insurance. Al- 
though the additional insurance may 
usually be surrendered for cash, the divi- 
dend notice does not normally show the 
cash value and the policyholder is ac- 
customed to pay the full amount of the 
premium each year, very few dividends 
being surrendered for the cash value. 
Moreover, in most companies the in- 
terval of distribution is greater than one 
year—frequently five years. 

“Out of thirty-five British companies 
which normally would have made a dis- 
tribution of surpius during the years 
1940 to 1942 twenty-two, of which twelve 
have a five year distribution period, have 
postponed a declaration and have made 
provision for a greatly reduced rate of 
‘interim bonus’ on _ policies becoming 
claims. Three passed the dividend en- 
tirely, one of them for a five year period, 
making no provision for ‘interim bonuses’ 
on claims. Eight declared substantially 
reduced rates of dividend while two de- 
clared dividends only for the period up 
to the beginning of the war and with- 
held a declaration in respect of the war 
years. The great advantage of such a 
dividend system in times such as the 
present is obvious, providing, as it does, 
a very substantial factor of safety which 
can be and is readily availed of in prac- 
tice. Under our state regulated system 
of annual dividends with compulsory op- 
tions, and in view of the practice which 
has grown up around that system, we 
are very much more limited in the ex- 
tent to which it is practicable to take 
advantage of this means of conserving 
resources. 

“But this greater possibility of con- 


Massachusetts Mutual’s Dog Calendar 
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The Massachusetts Mutual “doggy” 


of first-come-first-served. 


Presiding over the calendar’s cover page is President Roosevelt’s pet, “Falla,” 
and month by month the next twelve sheets portray other thoroughbred 
of dogdom. The “pooch” parade is concluded by a very Marine mascot 


bulldog. 





wall calendar has enjoyed 
popularity since it was introduced in 1939 that it will be available again in 
Orders from agents are pouring into the home office and will be filled on 


such widespread 
1943 
a basis 


citizens 
looking 


Current Trends Reviewed Before Actuarial 
Society By President Joseph B. Maclean 


serving surplus by postponement of a 
dividend declaration in times of stress 
is not the only advantage of the British 
system. As a concomitant of the re- 
versionary or compound reversionary 
bonus plans it is customary to maintain 
reserves On an interest basis substan- 
tially below that currently earned in 
order to provide for the maintenance 
of an established bonus rate. Such a 
valuation basis can be adopted or 
changed without incurring any additional 
obligation in connection with cash or 
other non-forfeiture values since there 
are no such obligations except those 
which the company voluntarily adopts 
and which, in practice, are on a much 
less liberal scale than is necessary here. 
Very few British companies provide for 
other than nominal guaranteed surren- 
der values in their contracts and those 
which go beyond such a guarantee com- 
pute surrender values on an interest 
basis considerably higher than the re- 
serve basis. The adoption of a low in- 
terest basis for reserves has no effect 
whatever on cash values. Of a group 
of twenty-two of the principal British 
companies seventeen value on an inter- 
est basis less than 3%, fourteen of them 
on 21%4% or less. The net rate of in- 
terest earned by British companies at 
the present time is approximately the 
same as on this continent, namely about 
3%4% or a little less, and it is to be 
noted that these valuation rates are ap- 
plied to the entire participating business 
in force—not merely to more recent is- 
sues. Valuation rates for non-partici- 
pating business are in some cases higher, 
but even for non-participating business 
ten of these companies use 2%4% or less 
and fourteen of them less than 3%. 

“Further advantages of the traditional 
British system of ‘Freedom with Pub- 
licity’ arise out of the complete free- 
dom in regard to the terms of the con- 
tract and the general absence from the 
policy contract of such potential sources 
of loss as high guaranteed cash values, 
as well as interest or other guarantees 
under optional settlements. The latter 
are practically unknown in_ Great 
Britain. In addition, since 1939 all war 
hazards including the civilian hazard 
(‘death due directly or indirectly to 
war’) are excluded although some com- 
panies give limited civilian coverage or 
offer such coverage upon payment of 
an extra premium. 

“While we, therefore, are in some re- 
spects in a less favorable position than 
British companies to meet such extreme- 
ly adverse conditions as those now exist- 
ing there is, I believe, no question of 
the soundness and strength of American 
and Canadian life insurance companies 
as a whole, nor any doubt of their abil- 
ity to fulfill their obligations under cir- 
cumstances far more testing than any 
which may reasonably be anticipated. 
However, it is well to realize that we 
are facing unknown and possibly revolu- 
tionary changes in many of the funda- 
mentals of our business and it is clearly 
the course of wisdom to prepare our- 
selves through the utmost practicable 
conservation of all our resources for the 
worst that might occur. 

Uniformity of War Clauses 

“I shall refer for a moment to one 
practical aspect of the war situation 
which is of particular interest at present 
to companies in the United States, name- 
ly the matter of uniformity of war 


(Continued on Page 9) 
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No Time For Defeatists, 
Warns C. L. McMillen 


TALKS TO MIDTOWN MANAGERS 


Agents Should Go “All Out” on Service, 
He Says; Tells How It Should 


Be Done 
In the life insurance production field 
there is no place at the present time 


quitters Clifford L. 
McMillen, general agent, Northwestern 
Mutual Life, New York, said at the 
October meeting of Mid-Town Managers 
Association of New York. If agents are 
so depressed that they are constantly 
throwing up their hands in despair they 
should enter some other field. General 
agents must take the lead in being mili- 
tant at their agency meetings and in 
other contacts with agents and see that 
the positive spirit is communicated to 
their associates. He called attention to 
a recent statement by President Roose- 
velt about the current war on nerves. 

“If there is any business which has 
been hard hit by a war on nerves it is 
the life insurance business,” said Mr. 
McMillen. “Well, we should not let this 
war on nerves break our own. We should 
lick it.” 

The Northwestern 
agent felt that one way to counteract 
the depressing angles, and to write in- 
surance as well as to hold it, is for 
agents to go “all out” on service. Fur- 
thermore, by performing in this way they 


for defeatists or 


Mutual general 


will also make the public appreciate 
every benefit they have from their 
policies. 


26 Point Check 

there is a 26 point 
insurance. There 
such a check, he said, 
paramount im- 
should be per- 


In his own office 
check on existing 
should always be 
but at this time it is of 
portance that checking 
sistent. Agents should understand that 
the policyholder is not the particular 
property of any life insurance agent, 
but most agencies are willing to protect 
the agent as well as to render adequate 
service, but the responsibilities of the 


companies is such that they must see 
that the service is rendered by some 
agent, he said. 


Of vital importance is for the insured 
to keep up to date about his coverage, 
especially in war times. He must know 
about the restrictions on his policy. It 
is natural that when the nation is at war 
a man must have his policies kept up to 
date. Hen know about the restric- 
tions of coverage; and what is going to 
happen to his insurance if he enters the 
armed How s his insurance af- 
fected if he can’t Bro his premium or 
make good on his loan? Is he auto- 
matically protected where he should be 
and can be protected? Is there vague- 
about his beneficiaries? What 
about the option situation generally? It 
is imperative that these be reviewed. 

Should Understand Government 
Insurance 

\nother point made by Mr. McMillen 
was that it should be known where poli- 
cies are kept so that access to them can 
be obtained easily. There is that im- 
portant matter of powers of attorney, 

. and other details which need watch- 
ing, especially being posted relative to 
conversion. Agents should Jearn the de- 
tails of Government insurance and what 


forces. 


ness 


is really paid by the Government when 
here is a claim. He said more wives 
should be insured. 


In Mr. Millen’s opinion any agent who 
faithfully, conscientiously and energeti- 
cally does his job nowadays will find that 
a year from now he will have his biggest 
year of ccenpir ge In discussing this 


se he also told of the larger incomes 
people are making; of new estates being 
created, with the result that the pros- 
pecting field is really being enlarged if 
agents know where to find the prospects. 
That is a part of their job. 


Theo- 


Sam 


Among — who talked were 
dore M. Riehle, Equitable Society; 


P. Davis, ened Mutual ; William Hi; 
Bender, Jr., National Life of Vermont; 
and S. S. Wolfson, Berkshire Life. 
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Chas. J. aie Opal M. Smith Wedding 


Lieutenant Commander Charles J. Zim- 
merman, coordinator of War Savings 
Bond sales of First Naval District, (Bos- 
ton), and former general agent Connec- 
ticut Mutual Life, Chicago, married Opal 


Marie Smith of New York at Christ 
Church, Park Avenue and_ Sixtieth 
Street, on Saturday. Ceremony was per- 


vice-presidents, Con- 
necticut Mutual; Claude Jones, general 
agent, Buffalo, and Henry C. Hunken, 
general agent, Chicago, Connecticut Mu- 
tual Life; Fred A. McKenzie, Central 
Hanover Bank & Trust Co.; Paul C. 
Sanborn, Boston; Captain Robert C. 
Gunnell, Army Air Force; Adrian Herz 
and Howard Murphy, New Rochelle. 
Following the ceremony there was a 


Vincent B. Coffin, 


Zimmerman Bachelor Dinner Party 





Charles J. Zimmerman is seated against the wall, fifth from left. 
is Vincent B. Coffin, vice-president, Connecticut Mutual. 
Holgar J. Johnson, president Institute of Life Insurance, at extreme 


insurance men. 
left, seated against wall. 


formed by the Rev. J. Gordon Cham- 
berlin. Best man was Mr. Zimmerman’s 
father, who lives in New Rochelle, N. Y. 
Matron of honor was Mrs. Shelby 
Holmes. 


The ushers were Peter M. Fraser and 


te 





On his right 
Most of the group are 


reception of 350 people at the Hotel St. 
Moritz, among the guests being a large 
number of insurance men and _ their 


wives. Among those present were Hol- 
gar J. Johnson, president of Institute of 
Life Insurance; James E. Rutherford, 
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Maxwell L. Hoffman and Wilfrej 
Jones, National Association of Life | 
derwriters; Major Eric G. Johnson, 
S. Army, former vice- a of P 
Mutual Life; George F. B. Smith, 
Anderson and R. W. ‘Simpkin, ager 
division, Connecticut Mutual; Lt, \ 
liam T. Earls, Navy’s War Bond 
ordinating officer, Annapolis. 

General Agents John A. Ramsay, Ny 
ark and Meyer Goldstein, N. Y, GG 
necticut Mutual, Manny Camps, |i 
Hancock, New York; Howard ¢ |; 
rence, Lincoln National, Newark; | 
E. Clayton, Massachusetts Mutual, \j 
ark. 

Harry T. Wright, Chicago, fon 
president National Association; Fr 
B. Alberts, president Hartford Life | 
derwriters Association; Denis B. \ 
duro, Robert L. Jones, Lieutenant (i 
mander Harold Gilmore, Irvin Bendis 
Michael A. Schwartz, Lewis H. Mz 
owitz, Milton Blumberg, Arthur L, § 
livan, Fred Sasse, George J. Gold, | 
John Hawthorne, Abraham A. He 
Arthur Little Foster, John E. Claytor 

Mrs. Zimmerman is the daughter 
Mr. and Mrs. George Adrian Smith 
Muskogee, Okla. Her father, who 
publisher of Chandler Tribune, is a{ 
mer president of Oklahoma Press As 
ciation and has held various state offi 
After leaving Oklahoma University ¢ 
went to Wichita, Kan., where she rar 
dress shop and for two years has li 
in New York City where she was ti 
designer of Jayson Classics, Inc., = 
wear concern. She met Mr. Zien 
man when he was secretary of the \ 
tional Association of Life Underwrit 
and attended a party given him to wii 
prominent Wichita people were invite 

Lieutenant Commander and Mrs. 2 
merman will have their home in Bea 
Street, Boston. 

On Friday night of last week a nv 
ber of Mr. Zimmerman’s close friet 
attended a bachelor dinner party at! 
Gay Nineties. 













LIFE AGENCY OFFICERS ASS' 


Joint Meeting with Insurance Sales h 
search Bureau Will Discuss War 
Winning Phase 
How life insurance, particularly | 
agency division, can play an increasiy 
part in winning the war will be alm 
exclusively the theme of discussions 
the first general session of the 2) 
joint annual meeting of the Associati 
of Life Agency Officers and the 1’ 
Insurance Sales Research Bureau at" 
Edgewater Beach Hotel in Chica 
November 17, 18 and 19. 
The program will include speak! 
from the Cooperative Committee on 
Insurance, among them, the commit 
chairman, George L. Harrison, Pp" 
dent, New York Life. The meee 
sion will convene in the ballroom 0‘ 
hotel at 2:00 P.M., November 17. 
presiding officer will be W. S. Pes 
director of agencies, Sun Life of Cant 
and chairman of the Research Bu 
executive committee. 
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R. L. Barbour With Mutual 
Life to Handle Publicity 





ROBERT L. BARBOUR 


Robert L. Barbour, an associate edi- 
tor of The Insurance Field who has 
been covering news in Greater New 
York, has joined the Mutual Life where 
he will have charge of publicity for the 
company’s agencies throughout — the 
country, succeeding Rufus Jones, re- 
signed. He is a son of Robert P. Bar- 
bour, president National Board of Fire 
Underwriters and U. S. manager of 
Northern Assurance. 

Following graduation from Manlius 
Military School in 1929 Robert L. Bar- 
bour spent several months in Europe 
during which he was affiliated with 
Paris branch of Bankers Trust, joining 
New York Life as an agent in New 
York after some experience in real es- 
tate business. He is a former vice-presi- 
dent and director of the New York 
Junior Chamber of Commerce and_ of 
the Young Men’s Board of Trade, New 
York. 





Worley Harr Now Manager 
Atlantic Life in Texas 


Robert V. Hatcher, vice-president At- 
lantic Life, announces the appointment 
of Worley Harr as Texas manager, 
headquarters, Houston. The Atlantic 
has considerable business in force in 
the state. 

Born in Johnson City, Tenn. Mr. 
Harr attended Virginia Military Insti- 
tute and entered life insurance with the 
Jefferson Standard at Greensboro as an 
agent, later becoming supervisor and 
branch manager. In 1929 he left the 
Jefferson Standard to become a_ super- 
visor with Shenandoah Life. He was 
advanced to agency manager in 1929 
and was elected vice-president and a 
director in 1938. He now returns to 
personal field production and agency de- 
velopment with Atlantic Life. 





Kretschmer Ass’t Actuary 


Of Continental American 


The Continental American Life an- 
nounces the appointment of Albert H. 
Kretschmer, Jr. as assistant actuary of 
the company. Mr. Kretschmer has had 
ten years experience in the actuarial de- 
partment of the Provident Mutual and 
is an Associate of the Actuarial Society 
and of the American Institute of Actu- 
aries. 





TO SPEAK AT BALTIMORE 

At the meeting of the Life Under- 
writers Association in Baltimore, No- 
vember 20, the speakers will be James 
E. Rutherford, executive vice-president 
of the National Association of Life Un- 
derwriters and Miss Beatrice Jones, past 
President of the New York City Asso- 
ciation. 
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ROBERT V. HATCHER 


Robert V. Hatcher, agency vice-presi- 
dent, Atlantic Life, has been made ex- 
ecutive vice-president. 

A native of Richmond he received an 
LL.B. degree from University of Vir- 
ginia. Following his graduation he en- 
gaged in law practice in Richmond as 
an associate of Royal E. Cabell and 
later became a law partner of Joseph 
FE. Hall. During this time he was a 
member of the city council and active in 
civic and governmental affairs. 

Mr. Hatcher joined the Atlantic Life 
in 1930 as claims attorney which work 
brought him into contact with the field 
representatives and enabled him to learn 
many of the problems of life insurance 
selling. He became secretary and then 
superintendent of agencies and in 1937 
was elected vice-president. 

Mr. Hatcher is a member of the Com- 
monwealth Club, Phi Delta Phi, legal 
fraternity, legal section of ALC, a grad- 
uate of the School of Agency Manage- 
ment of the Life Insurance Sales Re- 
search Bureau and past officer of the 
International Claim Association. 





WOMEN’S SALES CONGRESS 





Will Be Held at New Weston Hotel, 
New York, November 17; Theme, 
“A Formula for Courage” 

A sales congress of life insurance 
women will be held on November 17 in 
the penthouse of the New Weston Hotel, 
New York City, November 17 with all 
day sessions and a dinner, it was an- 
nounced this week by Elsie M. Mat- 
thews, chairman, women’s committee, 
National Association of Life Under- 
writers, and associated with Connecticut 
Mutual agency, Newark. Theme of con- 
gress will be “A Formula for Courage— 
What to Do, What to Say, What to 
think in Bringing to the Producer Re- 
sults in Production and Courage.” 

Mildred Stone, Mutual Benefit, is 
program chairman. Committee members 
include Bertha M. Loheed, president 
League of Life Insurance Women; Bea- 
trice Jones, Equitable Society; Marie L. 
Brown, Equitable Society; Lillian L. 
Joseph, Home Life. Out of town speak- 
ers will be Sara Frances Jones, Equit- 
able Society, Chicago; Helen Rockwell, 
National Life, Cleveland; Alice Roche, 
Provident Mutual, Philadelphia. Con- 
gress is open to all women agents. 





COL. ROBBINS IN HOSPITAL 

Col. Charles B. Robbins, manager and 
general counsel y American Life Con- 
vention, is in St. Luke’s Hospital, Chi- 
cago, where he underwen an operation. 
It was noted at the recent ALC conven- 
tion in Chicago that he was not in good 
health although he carried on in his 
usual jovial manner and spirit 
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Marries John W. Haught 


Hazel Martha Schmidt, daughter of 
H. Arthur Schmidt, general agent, New 
England Mutual Life, New York, and 
Mrs. Schmidt married John William 
Haught in the West Side Presbyterian 
Church, Ridgewood, N. J., Friday night, 
after which there was a reception at 
the bride’s home which was largely at- 
tended. The ceremony was performed 
by the Rev. Dr. Arthur M. Hughes. 

The bride was given in marriage by 
her father. Mrs. Edward P. Risley was 
matron of honor, and her attendants 
were Mrs. Jack Carling and Mrs. Charles 
H. Woodman. Joseph L. Keener, Jr., 
was best man. Ushers included Lieu- 
tenant Guy W. Chamberlin and Ensign 
Everett B. Yelton, Jr. 

Mrs. Haught attended Middlebury 
College and studied designing in New 
York and Paris. Mr. Haught, who is 
son of Dr. and Mrs. Thomas W. Haught 
of Buckhannon, W. Va., was graduated 
from West Virginia Wesleyan College 
and did graduate work at West Virginia 
University. He received the Ph.D. in 
chemistry from Yale. He is a research 
chemist with the plastics department of 
EK. I. du Pont de Nemours & Co., at 
Arlington, N. J. 





New Paid-for Life in Sept. 
Off 24.6% from 1941 Month 


New paid-for life insurance for Sep- 
tember was 24.6% less than for the cor- 
responding month of last year, the As- 
Life Insurance Presidents 
has reported. The amount for the first 
nine months of this year was eight- 
tenths of one per cent greater than for 
the comparable period of 1941. 

The report covers the aggregate of 
new paid-for business of 39 United 
States companies having 81% of the total 
life insurance outstanding in all United 
States legal reserve companies. It does 
not include revivals, increases or divi- 
dend additions. 

In September the new business of the 
39 companies amounted to $527,168,000 as 
against $699,549,000 during September 
of last year—a decrease of 24.6%. New 
ordinary insurance amounted to $330,- 
574,000 as against $440,827,000—a decline 
Industrial insurance was $111,- 
795,000 as compared with $128,493,000— 
off 13%. Group insurance was $84,799,- 
against $130,229,000—a decrease of 
34.9%. 

lor the first nine months of this year, 
new business of the 39 companies was 
$5,823,672,000 as against $5,778,516,000 for 
the corresponding period of 1941—an in- 
crease of eight-tenths of one per cent. 
New ordinary insurance amounted to 
$3,799,175,000 as against $3,977,863,000 
decrease of 4.5%. Industrial insurance 
was $1,134,261,000 against $1,234,693,000- 
a decrease of 8.1%. Group insurance 
was $890,236,000 against $565,960,000—an 
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increase ot! 57.3%. 
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WHEN A POLICY LAPSES 





Owner May Be Foreclosing His Own 
Mortgage, Publication of The 
Prudential Says 
In the current issue of The Prudential 
Weekly Record an interesting point is 
made about lapsation. The publication 

Says: 
“When a policyholder lapses a policy, 
he may be foreclosing his own mortgage. 
“If he should die, his widow will be 
faced with a mortgage she cannot pay. 


Will she be able to borrow? If so, for 
how long? 

“These are the problems a man is 
leaving his widow when he drops a 
vasa 
: el . . . 

‘He is making certain that should he 
die, his widow will be left with many 


oblems which he could have solved by 
nply keeping his present insurance in 
rce or, if necessary, changing or re 
to lower the premium outlay.” 
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New York Life Educators Confer 


Instructors of the Educational Division 
of New York Life held their annual con- 
ference at the home office on the new 
Nylic Educational Course, mandatory for 
all of the company’s new agents. These 
conferences were held under the direc- 
tion of Vice-President Griffin M. Love- 
lace, who is in charge of the company’s 
educational program. 

Picture shows, left to right: Emery F. 
Peabody, CLU, North Atlantic Coast 





CLU, 


William A. Spiker, 
Greater New York territory; Cameron 
Hurst, CLU, North Central States ter- 
ritory; A. L. E. Crouter of the New 
York home office, who is in charge of 


territory; 


examinations, educational records and 
new agents’ program supervision; How- 
ard Conley, Jr., CLU, Southern terri- 
tory; Frederick Bruchholz, CLU, Greater 
New York territory; Ralph Webster, 
Chicago; and Earl H. Howbert, Middle 
West territory. 


New York Life Expands Courses 


The educational division of New York 
Life plans to extend its regular pro- 
gram and will include more courses on 
special sales plans such as estate and 
inheritance taxation, business insurance 
and Social Security. 

This announcement has been made by 
Vice-President Griffin M. Lovelace, in 
charge of the company’s educational pro- 
gram, in connection with the ending on 
October 16 of a series of conferences at 


the home office. At these conferences 
instructors of the educational division 
reviewed their experiences with the first 
year’s operations of the new Nylic Ed- 
ucational Course and made plans for 
the coming year. 

Vice-President Lovelace revealed that 
although a smaller number of new agents 
have been employed by the company in 
1942 than in 1941, the total volume of 
produced by the new 


new business 
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California Rules Agents a 
Are Company Employes 


The Department of Employment of 
California has ruled that life insurance 
agents are company employes and not 
independent contractors as claimed by 
the companies. The ruling by the De- 
partment head is applied to the agents 
of the Equitable Life of Iowa and holds 
that the company should be assessed 
taxes from January 1, 1936, the date 
of the Unemployment Insurance Act, to 
date, save for a brief period when Rule 
8.17 of the California Employment Com- 
mission was in force. 

Attorney John H. R’ordan, of San 
Francisco, who is counsel for the Equit- 
able of Iowa has appealed from the de- 
cision of the Department of Employ- 
ment, and has asked for a hearing and 
an oral argument before the full Califor- 
nia Employment Commission. 

Other companies, particularly those 
domiciled in California, are deeply in- 
terested in the matter, and are prepared 
to join in the fight to have the status 
of both general and soliciting agents 
remain as independent contractors, 





agents was considerably greater than 
during the same period last year. 

The conferences, which extended over 
a period of a month included sessions 
with officers and department heads in 
many different departments of the home 
office such as the agency, actuarial, un- 
derwriting, medical, trust and optional 
settlements, death benefits and treasury 
departments. } 

Detailed Discussion 

One of the most important subjects 
discussed in detail was the preparation 
of new material for advanced courses 
and for classes and “clinics” on specific 
sales plans. The Nylic Educational 
Course was also carefully reviewed for 
the purpose of selecting portions in 
which revisions or additions should be 
made. 

The company’s new educational pro- 
eram is mandatory for new agents but 
is also offered to the older agents of 
whom a large percentage have already 
taken the course, while many others are 
now in process of attending classes or 
taking the course under the correspond- 
ence plan. 

The instructors attending the con- 
ferences were Howard Conley, Jr., Cam- 
eron Hurst, Emery F. Peabody, William 
A. Spiker, Frederick Bruchholz, Earl H. 
Howbert. Also in attendance were A. 
L. E. Crouter of the home office who is 
in charge of examinations, educational 
records and supervision of the program 
for new agents, and Ralph Webster, 
agency organizer, Chicago. 

The instructors have also conducted 
special classes on the Social Security 
Act and other subjects, so that agents 
may be better equipped to discuss them 
with their prospects. Only those agents 
who pass an examination on the Social 
Security Act, with a grade of 80 or 
better, are authorized to use the com- 
nanv’s program for selling with the 
Social Security approach. 


N. Y. LIFE MODIFIES RULES 

New York Life is now considering 
non-medical business with quarterly pre- 
miums of $7 or more and is also tak- 
ing non-medical applications on persons 
age 10 to 35. This represents a modi- 
fication of the rules for non-medical 
business outlined in Vice-President 
Lindsay’s bulletin of August 14. 

Until further notice the company will 
consider applications for double indem- 
nity for amounts in excess of $10,000 
where conditions warrant. 


W. J. STINSON RETIRES 

W. J. Stinson, an inspector for Mu- 
tual Life of New York for 29 years, has 
retired under the company’s pension 
plan. Mr. Stinson joined Mutual’s Bu- 
reau of Investigation in 1913 and since 
1919 has worked in the Chicago area. 
The volume of insurance applied for 
which he, as inspector, investigated 
amounted to as much as $15,000,000 in 
one year. 
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Bn middle-aged 1. Twenty years ago people with diabe- 9 Today, largely because of insulin, the 
wa * tes were virtual invalids. The basis of * life span of people with diabetes—and 
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people so drastic that life was gloomy, indeed. creased remarkably. Hundreds of thou- 
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3ooher Joins Preble 
In Home Life Agency 


BOSTON MEN IN PARTNERSHIP 
Repeated Winners of Company Award 
Will Operate Under Expanded 
Title, Worthington Explains 





Warren H. Preble, a Boston general 
agent of Home Life of New York, has 
announced that Claude L. Booher has 
become associated with him as co-gen- 
eral agent. The agency will operate as 
a partnership, under the name of “War- 
ren H. Preble and Claude L. Booher, 
General Agents,” according to W. P. 
Worthington, vice-president and super- 
intendent of agencies. 


Mr. Booher began his life insurance 
career little more than five years ago 
as a field underwriter in Boston for 
Home Life. Two years later he was 
appointed supervisor, and in August 
1940, became associated with the sales 


planning division of the home office in 
New York City. After a period of man- 
agerial training he returned to Boston 
as a home office agency field assistant 
on assignment in the Preble Agency 
assisting in recruiting, training, and di- 
rection of new organization. The suc- 
cessful association of Messrs. Preble and 
S,ooher was so marked that the agency 
this year has won the company’s agency 
building award for “New Organization” 
for three successive quarters. 

Mr. Booher attended Miami University 
and prior to entering the life insurance 
business was New England representa- 
tive for a manufacturer of fraternity 
jewelry. Mr. Preble, prior to transferring 
to Boston in June, 1929 as a Home Life 
general agent was manager of the group 
department for the old Hart and Eubank 
agency of New York City which at that 
time produced the largest annual volume 
of business of any agency in American 
life insurance. He is a graduate of 
Maine University and for the past sev- 
eral years has been president of the 
Maine Alumni Association of Boston, 
one of the largest collegiate alumni 
groups in the country. 





UPHOLDS OKLA. PREMIUM TAX 

The Federal District Court at Okla- 
homa City has denied the petition of 
the Great Northern Life to recover taxes 
paid estate insurance commissioner un- 
der the 4% premium tax levy by that 
state. A similar petition filed by the 
International Life at Fort Wayne had 
previously been denied by the Okla- 
homa District Court. 





BARS MISSOURI PENSION PLAN 
The Missouri Supreme Court has up- 
held the Cole County Circuit Court in 
barring the proposed amendment from 
the general elections ballot of November 
3 which would burden the state’s tax- 
payers with a $29,000,000 old-age pen- 
sion plan that informed persons say 
would bankrupt the state. 





Revenue Act 
(Continued from Page 1) 


Victory tax or $100 whichever is lesser 
for each of certain dependents. 

In the act the life insurance company 
provisions appear as Section 165 and the 
pension trust provisions as Section 164. 

The corporate surtax rate was fixed 
at 16% as under the Senate bill. The 
capital stock tax and declared value ex- 
cess profits tax of the present law, from 
which insurance companies are exempt, 
was restored by the conference com- 
mittee. 

Pension Plan Qualifies if 56% Covered 

Under the House bill it was required 
in connection with pension and annuity 
plans, that 70% of all employed be cov- 
ered by the plan. This was changed to 
require only that either 70% be covered 
or that 70% be eligible, provided that 
80% of the eligible employes availed 
Thus the plan 
employes are 


themselves of the plan. 
qualifies if 
covered, 


the 


56% of 











Johannsen Agency Honors 
Earley on 20th Anniversary 


A. J. Johannsen presided at a special 
meeting of the Johannsen agency of the 
Northwestern Mutual Life in Brooklyn 
Monday held to honor Ernest H. Earley 
on the twentieth anniversary of his 
joining the agency. In the twenty years 
Mr. Earley paid for $20,267,000 of life 
insurance in the Northwestern Mutual 
alone. In addition to numerous awards, 
he has led the entire field force of 
Northwestern in 1938-39, was President 
of the Company’s Association of Agents 
in 1934, is a member of the Million 
Dollar Round Table, and a CLU. 

Letters and telegrams were read from 
Grant L. Hill, director of agencies, C. L. 
McMillen, R. Recht, and Rowley & Tal- 
bot, the other Northwestern General 
agents in the Metropolitan area, and 
many personal producers throughout the 
country who could not be present. 

Mr. Johannsen conducted the meeting. 
Other speakers were Dr. D. E. W. Wen- 
strand, medical director, on behalf of 
the home office; Dr. L. G. Sykes, medical 
referee; William F. Atkinson, retired 
general agent; William M. Taylor on 
behalf of the established agents in the 








LOS ANGELES OPPORTUNITY for 
EXPERIENCED BROKERAGE MAN 


A well established Agency of a large New England Life Insur- 
ance Company offers an exceptional opportunity for Brokerage 
Contact Supervisor. Complete details of education and business 
background and Life Insurance experience necessary. State age, 
marital and draft status. Replies held strictly confidential. 


Write: Box 1450, The Eastern Underwriter, 41 Maiden Lane, N, Y, 








Brooklyn agency; Homer A. Robnett, 
representing the new agents; and Harry 
R. Johnson for the office force. In ad- 
dition to his twenty year service pin, 
Mr. Earley was presented with several 
useful things for his office. Mrs. Earley 
was presented with twenty beautiful 


TOSeS. 





FRANK LAWRENCE SUPERVISOR 

Frank D. Lawrence, son of Howard 
C. Lawrence, general agent in Newark 
of the Lincoln National Life, has been 
appointed supervisor of the agency’s 
Trenton branch. 











Time for all 3 


As clearly as the beam from a lighthouse, one fact 
shines out over the problem sea of doing business in 
wartime. The man in the field whose company gives him 
not just one, but all three forms of personal insurance— 
Life, Accident and Health—enjoys a big advantage. He 
finds more targets to hit and he hits them oftener. 


! 











LIFE - ACCIDE 
Mr 


A wide variety of excellent policy forms in all three 
lines is our fieldman's answer to wartime selling. That, | 
plus the backing of aggressive, agency-minded manage- |: | 
ment, liberal commissions, effective sales aids and the 
prestige of one of the oldest companies in the field—a 
company whose character and reputation for almost a 
century mark it indelibly as New England born, New 
England raised, New England managed. 


With the real opportunity existing today for the sale 
of complete personal insurance protection, the intelli- 
te gent use of this combination of factors spells sure success. 


© UNION MUTUAL | 


LIFE INSURANCE COMPANY |. 


PORTLAND MAINE HOME OFFICE | | 


ROLLAND E. IRISH, President | 


is right now! 


FOUNDED 1848 
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Brooklyn Life Mgrs. 
Alter Meeting Methods 


WILL FOSTER 


To Confine Discussion Largely to Local 
Problems and Useful Busi- 


ness Techniques 


INFORMALITY 





The Brooklyn Life Managers’ Asso- 
ciation the Hotel 
Wednesday, October 21, and agreed on a 
new meeting technique for this season. 


met in Sossert on 


Hereafter, all speakers will be recruited 
from within the membership, the sub- 
jects will be confined largely to life 
insurance problems peculiar to Brooklyn 
and the general tone will be informal. 
Informality will be with a 
view to developing a spontaneity in dis- 


stressed 


cussion which will tap the personal ex- 
perience of each member for methods 
that may be used by all to develop more 
new business in these rapidly changing 
times, give better service to companies 
and clients. 

“Our problems are in the main of a 
local nature,” explained President Daniel 
J. Quinn, manager of the Prudential Or- 
dinary agency at Borough Hall. “There 
is indeed a difference between New 
York and Brooklyn. We can do a 
better job for our companies and our 
policyholders if we keep steadily before 
us now our own special problems.” 

Adoption of the new meeting method 
followed considerable study and recom- 
mendations on a plan of action by a 
committee composed of Gibson Lewis, 
Massachusetts Mutual, chairman; Noel 
D. Maxcy, Equitable Society, and E. R. 
Wilkinson, Travelers. 

Field Survey 


So that the meetings may be confined 
to timely as well as practically useful 
topics the committee, which will continue 
to function throughout the year, will 
canvass their field for focal points before 
each meeting. 

At the suggestion of President Quinn, 
a meeting to be held next month will be 
in great measure a testimonial to Walter 
Anderson, of New York Life, who is 
leaving for the armed forces. 

Jesides the chairman, committee mem- 
bers named and Mr. Anderson _ there 
were present at the meeting, Gilbert V. 
Austin, Aetna; M. Warren’ Benton, 
Equitable Society; Alfred G. Correll, 
New England Mutual; Carl E. Haas, 
Union Central; Alfred Johannsen, 
Northwestern Mutual; Halsey Joseph- 
son, Mutual Benefit; William H. Kee, 
Mutual Life; Walter McGeorge, Pru- 
dential; Harold M. Parker, Phoenix 
Mutual: Sam Sapirstein, Continental 
American; A. Van Camerik, Metropoli- 


tan Life; Jack Warshauer, Guardian 
Life and Lewis Weingarten, Fidelity 
Mutual. 


ARMY GETS NEW PRU BUILDING 

The Prudential has turned over to the 
Army for use by the Allotment and 
Allowance Bureau its newest building 
recently completed as an addition to the 
home office group in Newark. The new 
building had been intended te take care 
of several thousand home office em- 
ployes scattered in other buildings in the 
area, 
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Pres. Maclean 


(Continued from Page 3) 


In Canada uniformity was at- 
the outset largely through the 
Canadian Life Officers 





ses. 
ned at U2 
ence of the 





<ociation and the terms of war 
<ociation, 

es have consequently not been a 
E element there. In the 





2 re 
mT States the situation created by 
different requirements of state laws 
notwithstanding the sympathetic 
| cooperative attitude of practically 
‘state insurance departments, intro- 
ced difficulties as to uniformity not 
verienced in Canada, but apart from 
;. element there has until recently 
n little effort to attain any substan- 
1 degree of uniformity as between 
npanies. The terms of war clauses 
. varied widely, ranging from the 
treme liberality of a result clause ap- 
cable only in case of service in the 
ed forces outside the home areas 
q status clause operative in event of 
vice anywhere. As a result an un- 
rable element of competitiion has 
ten created which has proved very 
ublesome. It now seems probable as 
restlt of the adoption by the National 
sociation of Insurance Commission- 
< of the recommendations of its special 
mmittee, that differences in the re- 
ictive provisions of war clauses used 
companies in the United States will 
creatly reduced although not entire- 
eiminated. The recommendations of 
e Commissioners’ committee follow in 
neral the type of clause already used 
Canada as well as by a substantial 
mber of United States companies, 
mely a status provision for service 
tide of the home areas, with full 
verage in these home areas. There 
¢, probably, some who consider that 
ch a provision is unduly liberal even 
wagh they may be willing to conform 
the sake of uniformity. The com- 
fant war risk arising out of service 
the home areas may or may not seem 
emote. Under unfavorable, but by no 
fans impossible, conditions it could 
kcome extremely serious—even disas- 
fous. 

‘While speaking of war clauses I may 
rier also to the question whether such 
cause should be at all times a part of 
be life insurance contract. On_ this 
estion I fully agree with the view re- 
nly expressed by Mr. Penman, re- 
ing president of the Institute of Ac- 
aries, that ‘nothing has transpired to 
icate that the practice of issuing un- 
ditional policies in peace time is 
her than satisfactory.’ I believe it 
puld be most undesirable to include in 
te life insurance contract any such 
neral elimination of a particular risk. 
he possibility of death from service 
a future war is one of the hazards 
ite and should, I believe, be covered 
policies issued in peace time. Other- 
Fse, the value of life insurance is sub- 
tantially diminished. I do not agree 
ith the statement frequently made that 
hmal premium rates are insufficient to 
wer the war risk since they are based 
Ha mortality experience which does 
itinclude heavy war losses. The same 
cht be said, for example, of the haz- 
Mis arising out of the radical changes 
fich have taken place in modes of 
funsportation, including aviation and 
¢ automobile. Any new or additional 
kzatds which may arise are more than 
‘tly to be offset by favorable changes 
other elements of the mortality rate 
nd an additional and necessary safe- 
bard is provided in the contingency 
fading, I believe, therefore, that the 
ward of future wars should not be 
Kcluded from policies issued in time of 
face provided adequate provision is 
fade lor that contingency, and all other 
nknown contingencies, by a_ sufficient 
agin in premium rates and by the 
hantenance of proper surplus reserves. 
Effects of Falling Interest Rate 

Liming now to matters not directly 
ive to the war, our main concern at 

‘tnt 1s with those extremely import- 
x questions arising out of the fall in 
‘interest rate. The fundamental re- 
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I hope that Grant L. Taggart, presi- 
dent of the National Association of Life 
Underwriters, will have discovered by 
the time he reaches New York when he 
is making his swing around the East— 
he is due here latter part of November 
—some speaker of the evangelist type 
whose services the life underwriters as- 
sociations can use in arousing people 
emotionally. There never was a time 
in the history of the business when there 
was a greater need for such a speaker. 
He should be some one with the voice of 
a pipe organ, the soul of a Dwight 
Moody, the heart of a mother, the zeal 
of a John Wesley. To him life insurance 
is the greatest thing in the world; its 
the bulwark for protection 
of family and home. Such a speaker 
should be able to steel himself against 
any gibes accusing him of being Rotarian 
or dealing with platitudes, because he is 
a man with a mission, a patriot in every 
sense of the word. 

No audience in the world outside of 
life insurance men themselves are more 
receptive to being deeply stirred by an 
effective speaker who can sound the 
chords of emction or set blazing those 
inner spirits which furnish the religious- 
zeal urge which leads to protection of 
humanity and democracy. Many an 
agent nowadays is depressed; needs all 
the encouragement he can get; and is 
looking for it. Powerful, stirring talks 
telling agents that they have something 
priceless to offer to people in the way 
of making their lives complete, their 
future more secure, are not only impera- 
tive but will generate the determination 
by agents to go out and see the people, 
never stopping until they accomplish 
their mission. No other persons calling 


possession 


on people are in a similar fortunate posi- 


tion. But they must be made to feel 
that above all men they can perform as 
well as advise. 


In the meantime, Mr. Taggart him- 
self is in a position where he can stimu- 
late and encourage agents towards bet- 
ter effort because of the wealth of his 
experience, his tremendous success in 
writing policies in a sparsely settled 
section of the country, his knowledge of 
‘fundamental life insurance and of the 
current, specific demands growing out 
of the entrance of so many hundreds of 
thousands of men into the World War. 
His very presence in a life insurance 
community is a great drawing card. Many 
have imbibed inspiration from his past 
achievements. On the platform there is 
also the asset of his fine personality. 
Few men have before them greater op- 
portunities to serve their associates and 
their professions by telling what they 
have done and what others can do. 


Harold Wood of Allan Gates Penn 
Mutual Arkansas agency, has been at- 
tracting wide attention in Union County 
because of his interest in raising hogs. 
At the Union County Fair his Wood’s 
Era was grand champion boar and his 
Margaret Jean was grand female cham- 
pion. Wood also won three firsts, a sec- 
ond and a third prize in various classes 
at that show. 

Wood’s hobby has been presenting 
champion hogs to young farmers of the 
teen ages, to get them started in im- 
proving the breeds of farm stock, intro- 
ducing the Duroc breed. Show judges 
say that more and better hogs are being 
shown this year than in the history of 
the event. 

Unele Francis. 





sponsibility of the actuary is the ade- 
quacy of premium rates and policy re- 
serves. A change in the basis of pre- 
mium rates and reserves, at any rate 
for participating life insurance policies, 
is something which, because of the usu- 
ally very gradual change in the rates 
of interest, mortality and expense as 
well as because of the extent of the 
margins generally available in all three 
factors, normally has to be considered 
only at very long intervals. The sharn- 
ness and the extent of the fall in the 
interest rate during the last few years 
and the apparent improbability of a re- 
covery in the near future have created 
a more urgent need for reconsideration 
of the bases of our insurance operations 
than has existed at any previous t*me. 
Change in Mortality Basis 

“The problem is, moreover, compli- 
cated by the need for considering, at the 
same time, a change in the mortality 
basis as well as in the interest rate and 
by the implications of an entirely new 
approach to the question of minimum 
non-forfeiture values and their relation 
to the reserve basis. 

“The actual necessity of an increase 
in premium rates in any particular case 
depends, of course, on the existing scale 
and the extent to which it is believed 
the interest rate may fall. In most 
cases existing rates for participating 
policies would, on the assumption of 
current rates of mortality and expense, 
still be adequate in the aggregate even 
with a substanfial interest deficiency 
but the sufficiency of such margins to 
offset loss in interest varies largely by 
plan of insurance and age at issue, and 
sufficiency in the aggregate is therefore 
not enough. It is moreover very desir- 
able for practical reasons, such as the 
effect on the incidence of surplus earn- 
ings, that there should be a clear margin 
in all three factors. In the case of the 
interest factor this margin should ob- 


viously not be measured merely against 
the net rate of interest currently ob- 
tainable but against the rate likely to 
be obtainable for a long period in the 


future, with due allowance for capital 
losses. What that rate is likely to be I 
shall not attempt to say but it is im- 
portant to approach the question on a 
completely realistic basis. 

“As regards the mortality basis opin- 
ions may differ, but I believe most actu- 
aries will, in any proposed changes, rec- 
ommend the adoption of a modern table. 
In the United States, the American 
Experience Table has served its purpose 
well and should now, in my opinion, be 
honorably discharged—so far as new 
policies are concerned. There is, as I 
see it, little justification for the con- 
tinued use of a table which no longer 
represents even approximately the 
amount or the incidence of the mortality 
rates experienced and which, in con- 
iunction with a falling interest rate, 
leads to an unsatisfactory and artificial 
distribution of the cost of insurance. It 
is, of course, essential that any new 
table adopted should provide adequate 


margins. Satisfactory modern tables 
are available and will, no doubt, soon 
come into general use. These include 


the Commissioners’ Standard Ordinary 
Table, the first insurance mortality table 
to be constructed with special reference 
to the practical purposes for which it 
would be employed. 

“Tt has frequently been stated in 
answer to criticisms of the continued use 
of an out-of-date and redundant mor- 
tality table for premium rates that the 


substitution of a more modern table 
would in itself make no_ significant 
change in the cost of insurance. There 


has been considerable public misunder- 
standing on this subject and specific at- 
tention was paid to the point in the first 
report of the Guertin Committee. How- 
ever, the fact that reserves are some- 
what higher by a modern table due to 
the steeper curve of the mortality rate 
while net single premiums are lower 
results, in general, in higher non-for- 
feiture values. Such values are, of 
course, further increased by the use of 
a lower interest rate or by a more lib- 
eral basis of surrender charges. Such 
changes as are being made or contem- 





25 Years With Financial 
Dep’t, Connecticut Gen’! 





John Haley Photo. 
ALLERTON C. HICKMOTT 


Allerton C. Hickmott, financial secre- 
tary, Connecticut General, has completed 
twenty-five years with the company. He 
was graduated from Dartmouth College 
in 1917 with a B. S. degree, magna cum 
laude, and is a Phi Beta Kappa. 

A member of the financial department 
since joining the company, Mr. Hick- 
mott was elected assistant secretary in 
1925 and financial secretary in 1937. In 
1924 he drafted legislation to legalize 
investments in public utilities by savings 
banks in Connecticut and acted in an 
advisory capacity for similar legislation 
in Massachusetts and Pennsylvania. 

Mr. Hickmott is director and treasurer 
of the Central Vermont Transportation 
Co. and of the New London Northern 
R. R. and is a director of the Kansas 
City, St. Louis & Chicago R. R. Also, 


he is a trustee of the State Savings 
Bank and of the Guardian Investment 
Trust. 


Mr. Hickmott’s extra curricular inter- 
ests are numerous. A collector of Eliz- 
abethan drama and modern fine printing, 
he loaned many of his most interesting 
books, including a copy of Chaucer by 
Kelmscott Press, to the recent exhibi- 


tion commemorating 500 years of fine 
printing. He is also a skilled photogra- 
pher, choosing power plants and rail- 
roads as most of his subjects. His in- 
terest in railroads includes a model rail- 
road company, complete in all details, 
which Mr. Hickmott reports: “Is lots 


more fun and takes lots more time than 
a real one.” 





plated in the system of non-forfeiture 
values may therefore result in a 
stantial increase in future in the cost of 
insurance to continuing policyholders. 
Guarantees for Settlements 

“In connection with changes in the 
premium and reserve basis and the con- 
sequent revision of policy forms, the 
question of the basis of the guarantees 
for optional modes of settlement should 
have the most careful consideration. 
When these provisions came into gen- 
eral use thirty-five vears ago the need 
for a stringent mortality basis was not 
fully recognized but the rate of interest 
adopted was, in view of current and 
probable future earnings, no more than 
a nominal guarantee leaving an appar- 
ently wide margin for expenses and for 


1 
sub- 


possible reduction in the earned rate. 
Conditions have changed and in some 
cases losses are likely to be sustained 


in future on this account. 
tlements have become an important ele- 
ment in life insurance and pro- 
gramming, and within proper limits may 
be regarded as an essential part of the 
insurance contract, but it is of 


Optional set- 


sales 


the ut- 


antees involved should be on an 
tremely conservative basis.” 
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Alport to Lead Home 
Office Underwriters 


SUCCEEDS JONES, PROVIDENT 





Shepherd, Prudential, Discusses — Eco- 
nomics of Industrial Underwriting 
Jackson Speaks on Education 





D. B. Alport, assistant secretary, Busi- 
ness Men’s Assurance of Kansas City, 
was elected president of the Institute 
of Home Office Underwriters at the 
Sixth Annual meeting of the Institute 
held at the Coronado Hotel in St. Louis 
on October 15 and 16. Mr. Alport, 
executive vice-president of the organi- 
zation during the past year, succeeds 
W. Edgar Jones, chief underwriter, 
Provident Life & Accident of Chat- 
tanooga. ; 

“As life insurance business develops 
with a changing world order,” said Mr. 
Jones in his presidential address, “the 
underwriter’s problem is becoming more 
complex. He must be able and prepared 
to meet these new problems in such a 
way that he will fulfill his obligations to 
his company, to his agency staff and at 
the same time deal fairly with the public. 

“During these critical times, I would 
like to stress the importance of closer 


cooperation and harmony with your 
agency fieldmen. It is necessary that 
you think service constantly. The im- 


portance of selling the agent on the 
underwriting decision is paramount in 
keeping good morale. When your agent’s 
case is rated or you find no life insur- 
ance can be issued, be sympathetic, be 
understanding, sell him your company’s 
decision. Tell him as much as you can. 

“We must all realize,” Mr. Jones con- 
tinued, “that our agency men are going 
through a critical period. They must 


have unlimited cooperation from the 
underwriting department during this 
crisis. Vast numbers of prospects for 


some of our agents have been practically 
eliminated. There is a definite new busi- 
ness trend from the white collar to the 
blue shirt worker. The successful life 
agent has found that to remain success- 
ful he must work longer hours and we 
underwriters must resolve to extend 
every possible service for his efforts.” 
Quality Business 

Pearce Shepherd, associate actuary, 
Prudential of America, discussing “The 
Economics of Industrial Underwriting,” 
declared that the greatest improvements 
in that division in recent years have 
stemmed from the idea that there is such 
a thing as ‘quality’ industrial business 
and that it pays. 

“Because the surest way to attract 
quality business is to attract and keep 
quality agents,” he explained, “their con- 
tracts have been changed to emphasize 
the servicing of existing policies and 
to encourage the writing of business that 
will stay on the books.” 

Harry H. Jackson, actuary, National 
Life of Vermont, in an address titled 
“Education of the Underwriter,” stressed 
the necessity for the home office under- 
writer possessing a well-rounded educa- 
tional background to fit him for effec- 
tively coping with the complexities of 
present day life underwriting. 

The ideal home office underwriter, he 
said with a smile, would be a graduate 
in medicine, qualified and licensed to 
practice law, and would have devoted 
several years to a careful study of ac- 
tuarial science. ; 

Other Officers 

Other institute officers elected besides 
President D. B. Alport, are: executive 
vice-president, Walter B. Lehmukuhl, 
secretary, American Reserve Life of 
Omaha; vice-president and editor, Carl 
Huber, Bankers National Life, of Mont- 
clair, N. J.; secretary and treasurer, Carl 
M. Young, Farmers & Bankers Life of 
Wichita. 

New members of the Executive Com- 
mittee are: Terrell Weaver, Bankers 
Health & Life of Macon; W. A. Fields, 
St. Louis Mutual Life; Harry Harrison, 
Ohio National Life of Cincinnati; C. T. 








Yates, Life & Casualty of Nashville, and 
Retiring President Jones. Executive 
committee members held over are Don 
B. Seamans, Lincoln National Life of 
Kort Wayne and J. E. Van Arsdell, 
Southwestern Life of Dallas. 

The address of welcome was made 
by Thomas FE. Sly, president of St. Louis 
Mutual Life. Walter B. Lehmkuhl, sec- 
retary, American Reserve Life of Omaha 
revealed in his report as secretary-treas- 
urer, that the Institute now had ninety- 
nine members, eight having been added 
during the year. Membership rose to 
100 before the meeting ended, New mem- 
bers admitted are Beneficial Life of Salt 
Lake City, Mutual Savings Life of St. 
Louis and Family Fund Life of Atlanta. 

In his address on “The Economics of 
Industrial Underwriting” Mr. Shepherd 
added that occasionally it is impossible 
to determine the amount of saving in 
claims that would have been incurred if 
a policy had not been issued. He also 
stated that the reaction of sound under- 
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Basil S. Walsh 
President 
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writing on agency morale is a not in- 
considerable item on the profit side. 
Cost Factor 
This cost factor will vary some because 
of the ratio of persistency. His com- 
pany, he said, recently made an estimate 
of the cost of issuing a standard policy 





One reason why Connecticut General men move 
ahead at a good rate of speed is because our whole organ- 
ization is designed to keep them moving. 


Connecticut General is a big company . . . four- 
teenth largest in the field, with more than a billion in 


force oe 


. yet it is small enough so that close personal 


contact between top management and men in the field is 


a regular occurrence. 


In a closely knit organization of 


this type, it’s easy for management to spot men who have 
the ability and deep-seated desire to climb into manage- 


ment positions. 


It’s easy to see that they keep moving 


. . . that they have every opportunity to advance just 
as fast as their ability and experience will permit. 


Add to this the fact that Connecticut General’s 
thorough and continuing training program keeps men 
working at peak effectiveness while powerful promotional 
aids supplement each selling effort, and it’s easy to see 
why Connecticut General men move faster. 








Connecticut Genera 


LIFE INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


Life Insurance, Accident and Health Insurance, 
Salary Allotment Insurance and Annuities, All 
Forms of Group Insurance, and Group Annuities. 


THE HOME LIFE INSURANCE CO. of AMERIC, 
PROTECTS THE ENTIRE FAMILY 
Home Life agents are equipped to scrve every need for lif 


insurance. Modern policies are issued, on both Industrial gq 
Ordinary plans, from birth to 64 next birthday. 


A POLICY FOR EVERY PURSE AND PURPOSE 


Bernard L. Connor 
Secretary 











Charles T. Chase 
Treasurer 


PHILADELPHIA, PENNA. 





to a rejectable life, considering op}, 
claims that would be incurred jn ne 
of normal and decided that. this | 
could be taken as at least $80 per ¢) 
sand dollars of insurance. , 

“It is, 1 believe, a reasonable § 
for Industrial as well as Ordinary’ 
explained. “This figure is in line 
the amount used in Group insurape, 
represent the loss involved in jg 
Ordinary insurance without evidenc: 
insurability to lives converting Grow 
surance certificates. We know thy 
large proportion of such lives are ¢ 
uninsurable or insurable only at a ry 
Until there is something better aya 
$80 will do as a figure to talk abou’ 

Mr. Shepherd then turned to ay 
detailed discussion of the relation: 
of the cost of any particular under 
ing procedure and the savings effy 
through the rejection of undesir 
risks. 

The acceptance of applicants wit 
medical examination is the most fam 
underwriting operation that involves 
weighing of excess claims against 
penses saved, he said. Most Indus: 
insurance is written on a non-med 
basis without any misgivings. The 
at which medical examination woul 
justified in Industrial underwriting 
never been determined as closely 
has in Ordinary. Many companies, 
added, accept Ordinary applications 
small amounts at ages under 40 with 
medical examinations and _ others 4 
taking this step just now because of 
shortage of doctors. 


Yardstick Imperfect 


Mr. Shepherd then pointed out t 
there have been many studies aimed 
seeing whether the rules adopted on» 
medical underwriting were justified « 
nomically. The usual tests consist 
measuring the mortality experience 
the non-medical issues by means 0 
proper yardstick, but this is not as 
to choose as might be expected. f 
the medically-examined portion may 
clude cases originally submitted o 
non-medical basis and taken only ai 
an examination and even then some t! 
were probably borderline. Then | 
medically-examined group may also: 
clude cases for larger amounts ot 
surance which are suspected of be 
subject to some degree of ext 
mortality. 

On the other hand the non-meli 
experience includes a larger portion 
applicants from the lower income gro! 
and may be subject to a higher mori 
ity on that account. In the latter cla 
fication even the medical examunall 
might not bring their mortality down 
the level of the mortality obtained on! 
higher income groups. ; 

Topics of vital interest to underwr 
were discussed on both days of the met 
ing at round-table assemblies. One gt’ 
covered a wide range of Ordinary p" 
lems relative to age of applicant, amo 
applied for, moral hazards, insurable * 
terests, financial situation and new bt 
ness prospects. Co-chairmen of " 
group were Harry J. Simons, chiel 4 
derwriter, Bankers Life of Nebris 
and Carl W. Huber, supervisor of und? 
writing, Bankers National Life of Mo! 
clair, ; : 
Another group concentrated on Ini 
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trial problems. Co-chairmen were 
liam E. Stovall, manager of Indust 


department, Gulf Life, and C. T. ¥0"§ 


(Continued on page 12) | 
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War, Bendiner Asserts 
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d for j 
istrial lit Meeting In New York Hears 
rial and Ten Practical Rules For 


Maximum Service 








- Since life insurance is a prime builder 
T. Chase of general security and morale it looms 
Asurer large in the war effort and those engaged 
PE in it should be taking the lead in moraleé- 
i puilding activity in this country, Irvin 
Bendiner, C.L.U. of Philadelphia, told 









150 members of New York Chapter, 
Chartered Life Underwriters, at their 
Juncheon meeting in the Hotel Martin- 
jque on October 15. ; 

To take full advantage ot their oppor- 
tunities for war service however, those 
representing the insurance institution 
will have to change many of their funda- 


dering on} 
‘urred in ¢ 

that this 
st $80 per tj 
€. 





1S in line WR mental attitudes, then act in new ways, 
IP Insurance fe explained. He gave ten concrete sug- 
ved in is gestions for meeting the new conditions 


in a practical way. i 
But first of all, he said, insurance 


> know ti people should stop worrying about what 
lives are ¢ they might be doing in the war effort. 
ay atari Their abstract solicitude could be better 
etter avails employed, he pointed out, in a concrete 
talk about’ effort right where they are. “Most of 
ned to an you over 35, with dependents, shouldn’t 


le relation; 


jet your vanity override your common 
lar under 


sense. The fact is you are definitely over 
combat age and if you were in the army 
now they would be weeding you out.” 
In the absence of Chapter President 
Edwin J. Allen who was ill, Carl Spero 
acted as meeting chairman. Pending Mr. 
) Allen’s complete recovery, it was voted 
S against 


to have George Shoemaker, executive 

Ost Indus vice-president, function as head of the 

A non-medi chapter. 

gs. Thep , 

tion woul C.L.U. Presentation 

erwriting A feature of the meeting was the 
closely af presentation of 25 C.L.U. designations 

‘ompanies, to candidates and 10 C.L.U. certificates 

plications ® of proficiency. In the group was one 
er 40 with{ woman, Miss Marie K. Thompson, of 

| others ® Metropolitan Life. The presentation was 


ecause of made by Julian Myrick, president who 
pointed out that our world is in a state 
of accelerated flux, that social conditions 
are rapidly complicating and that the 
movement is likely to continue for some 
time after the war ends. 
“Therefore, C.L.U. training is 


ect 


ted out t 
lies aimed 


»pted onn more 


justified ef necessary now than ever before,” he ex- 
S$ consist plained, “and so is continued study by 
x perience those who already have the C.L.U. desig- 
means 0 nation,” 
; not as &i Among those presented to the meeting 
yected, Fe by the chairman were Charles Lawrence, 
tion may president of the Newark chapter, and 
nitted on Edward L. Reiley, Penn Mutual, New 
n only aif York City, who introduced Mr. Bendiner. 
nN some | As he came down the street to the 
Then ‘® meeting, Mr. Bendiner said, he could not 
nay also help but notice the service flag of Metro- 
unts of # politan Life with its 1,023 stars and New 
“dof bef’ = York Life with its 964. In fact, he added, 
of exc’ all companies are making an effective 
contribution of personnel to the armed 
non-medi forces, 
- portion Moreover, he continued, all companies 
‘ome grou are investing by far the largest part of 
her mor their current premiums in War Bonds. 
atter clas In addition, they are lending expert per- 
examinat sonnel. Then, through their large and 
ity down steady flow of payments to people who 


ined on! really need them, they are making a 
tremendous contribution to the country 


nderwritt in its hour of peril. No war emergency 


—— 


f the me will be used, he asserted, to impair this 
One gr necessary function. 

inary pr Meanwhile, births go on and deaths, 
nt, amo%® = Mr, Bendiner said, and along with them 
surable# the institution of insurance flows on, 
| new bus fully carrying out the provisions of its 
n ott contracts. However, he warned, the in- 
chief (stitution of insurance is now demanding 
Nebras! a greater contribution from the individ 
r of unde ual. And here, he said, are ten ways 
> of Mor through which you can meet that de- 

mand: 

Boe Changed Thinking 

Indust 1. You've got to start thinking in line 
T Yat with today’s needs. Some have been ask- 


12) F 6ing, he said, what place life insurance 
may have in a war economy. If we look 




















IRVIN BENDINER 

at developments since the outbreak of 
the war, we find that every man upon 
entering the military service, is offered 
National Service Life Insurance by the 
Government at net rates on a term in- 
surance basis, including the war hazard. 
The War Damage Corporation has been 
created to provide indemnity for civilian 
losses of property through war hazards. 
Compensation has been provided for 
dependents of men in the armed forces. 
There is discussion about broadening 
Social Security coverage. 

Now just why is the Government of- 
fering such cheap insurance? Is this a 
time for largesse? Or is there a definite 
motive behind it all? The fact is that 
Washington is aware that there isn’t 
any factor that looms larger in the war 
effort than that of general security and 
morale. And insurance certainly figures 
importantly in that picture. 

You have heard the President on the 
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CASE HISTORY OF MISS MURDOCK: 


Miss Murdock is a teacher in New York public schools. She lives in Manhattan 
with her widowed mother. Some months ago, a life insurance man interested 
Miss Murdock in a policy of Insurance with Income at 65. Miss Murdock then 
discovered that because she was a woman, her dollars bought less income to 
her than to a man. The case was about to fall through. Then the insurance 
man “ASKED PEYSER ABOUT IT” and learned that in the Manhattan Life 
the rate for men and women is the same for Manhattan’s excellent Endowment 
Annuity. Miss Murdock is now a Manhattan policyholder. 


P. A. Peyser-General Agent 


Manhattan Life Insurance Company 


COrtlandt 7-2676 








necessity for legislation to avert infla- 
tion. No Act of Congress or activity 
of James F. Byrnes and his organization 
will offset inflation unless there is whole- 
hearted acceptance of restraint by the 
individual. Despite this you haven’t done 
much to reduce your own standard of 
living. You are not worried yet by the 
announcement that you must not have 
more than five tires. You chuckle be- 
cause you probably have seven. But on 
gas rationing you how! because you feel 
it immediately. In short you are delin- 
quent personally in voluntary effort. 


Necessity for Action 


2. Assuming you can think in today’s 
terms, you must be ready to move with 
these thoughts. We must realize that 
“business as usual” is out for the dura- 
tion. The immediate need is for action 
and performance, and not conversation. 
I venture the broad statement that in 
every insurance office there is an arm 
chair general or admiral who is ques- 
tioning the movement of the troops and 
the fleet. In Washington they have a 
new name for this sort of thing. They 
call it the “KLM” (King, Leahy, Mar- 
shall) problem. Why not let those three 
gentlemen run the Army and Navy? Ex- 
hibit confidence in our leaders and stick 
to the job right before you. 

3. You must put service before sell- 
ing. Your opportunities for service to 
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When Security Mutual offers SECURITY SPECIAL, it's the “last word” 
in modern life insurance contracts, and the selling procedure is pain- 
less! In amounts of $5000 and over, to preferred risks, this policy 
provides the utmost protection at minimum cost. Agents are daily 
reporting success with this up-to-the-minute contract! 


Security MUTUAL LIFE 


INSURANCE COMPANY 
Binghamton, New York 


FREDERICK D. RUSSELL, PRESIDENT 














those about to enter military service, for 
example, are tremendous. Have you 
called on such men and discussed with 
them the rights and benefits they are 
entitled to? Equal opportunities abound 
in civil life. Locate spending that should 
be curtailed. 

4. You must shift your prospecting 
groups. We all have lost many prospects 
but only on paper. There are many new 
prospects available in new war lines such 
as chemists, engineers, junior executives 
and so on. In the 1942 Revenue Act are 
provisions with plenty of opportunity. 
In a broad way the Act is important in 
emphasizing the fact that life insurance 
is socially important, entitled to special 
consideration. Then there are many new 
women prospects. Remember, too, that 
the present generation will have a tough 
time educating the coming one unless 
some insurance provision is made now. 


New Sales Message 


5. You will have to change your sales 
message from Thrift to Protection. The 
primary worry of the public now is to 
survive this war. Their other worries 
can wait until later. 

6. You will have to change your hours 
of work. You will have to work nights 
and Sundays. You have to move with 
the times, see war workers when they 
have time to be seen. 

7. You must simplify your selling 
methods. The world is crying for action 
and performance. It wants no long pres- 
entation. Your use of the automobile is 
curtailed so why not use the phone more 
and direct mail ? 

8. You will definitely have to accept 
responsibility. All sitting around waiting 
to be told should be out. You C.L.U.’s 
know the economic background of the 
nation. Why not get organized to tell 
the story of the necessity to curtail on a 
voluntary basis before it becomes com- 
pulsory ? 

9. Keep your balance. Stop being jit- 
tery and help allay the fears of the 
general population. The institution you 
represent is by its nature a great stabil- 
izer. It has endured many wars and 
panics. It is discounting the fears of the 
future. 

10. You must remember that no busi- 
ness is essential these days unless it is 
productive. You in life insurance must 
become a vast army in the building of 
the security and morale of the nation. 

Candidates from New York City and 
vicinity to receive the C.L.U. designa- 
tion are: 

David S. Ambrose, Equitable Society, 


New York; Howard H. Beales, Pru- 
dential; F. Michler Bishop, New York 
Life; Harry Boverman, Metropolitan; 


Philip Dahl, Metropolitan; Abraham W. 
Eisen, Travelers; James S. Gaines III, 
New York Life; George R. Hall, Mass- 
achusetts Mutual; Henry F. Hine Jr. 
Metropolitan; Robert C. Holland, New 
York Life; Marshall M. MacLeod, Pru- 
dential; Donald L. Mallory, Equitable 
Society, New York. 

Also, Edward J. McGaughan, Mutual 
Life of New York; Robert B. McIntosh, 
New England Mutual; William L. Merz 
bach, Penn Mutual; Max Mogil, Metro 
politan; E. Ray Mooney, Metropolitan ; 
Tohn S. Rav, Metropolitan; Edward P 
Reynolds, Metropolitan; James J. Robin- 
son, New York Life; Raymond W. Rob- 
inson, New York Life; George Z. Sekely, 
Prudential; Henry F. Silver, Travelers, 
and Joseph M. Wise, Metropolitan. 

Candidates from New York City and 


(Continued on Page 12) 
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Thomas I. Parkinson became presi- 
dent of the Equitable Life Assurance 
Society of the U. S. on October 20, 1927. 
\ one day nation-wide new business 
was paid to him on October 20 
several thousand field represen- 


tribute 
by the 
in commemoration of his com- 
fifteen years as president of the 
company. At the home office a luncheon 
was tendered to him by the Society’s 
officers at the close of which he was 
felicitated on the unprecedented expan- 
sion of the Equitable during his ad- 
sninistration. During the period under 
his guidance total in 
Ordinary and Group, on the Society’s 
books had increased from $5,631,800,000 
to $7,884,779,140, total assets from $966,- 
000,000 to over $2,750,000,000 and number 
of insured lives and annuitants has more 


than doubled. In same period company’s 
annual income grew from $254,000,000 in 
1927 to approximately $480,000,000 in 
1942; total payments to policyholders, 
$113,000,000 in 1927 will exceed $211,000,- 


tatives 


pleting 


insurance force, 


000 in 1942, 
In addition to broader services de- 
veloped for policyholders and_ benefi- 


ciaries, a new form of compensation and 
retirement plan for the company’s agents 
was introduced, designed to develop a 





GUARDIAN SENDS OUT SPEECH 

Frank F. Weidenborner, agency vice- 
president of the Guardian Life of New 
York, has sent a letter to the field force 
of that company enclosing the Labor 
Day radio address of John W. Vander- 
cook, well known commentator, called 
“An Address to All Americans.” It is 
a stirring reminder to the people that 
they are at war and what that means 
to them. Vice-President Weidenborner 
urges all representatives of the company 
to read and absorb the message. 





TAGGART SPEAKING SCHEDULE 

Grant Taggart, California-Western 
States Life, Cowley, Wyo., president of 
the National Association of Life Under- 
writers, will address a number of local 
and state underwriters’ meetings during 
the next month. His schedule calls for 
an address at Illinois Sales Congress, 
October 23; Wisconsin State Associa- 
tion, Milwaukee, 26; Toledo, 27; Dayton, 
28; Indianapolis, 29; Chicago, 30; East 
St. Louis, Ill., 31; Oklahoma City, No- 
vember 2 and Wichita, November 3. 


KIWANIS HONORS DR. SCHWARZ 

Dr. Berthold T. D. Schwarz, medical 
director of Bankers National Life, Mont- 
clair, N. J., was re-elected lieutenant 
governor for the Metropolitan division 
at the annual convention of the New 
lersey District of Kiwanis International. 
Dr. Schwarz is a past president of the 
Jersey City Kiwanis Club. 





CONN. GENERAL GROUP CASE 
The Connecticut General Life recent- 
ly closed a group case with the Elmira 
\rea Soaring Corporation which has 
headquarters in Elmira, N. Y. and a 
glider school in Mobile, Alabama. It 
covers 158 lives for approximately 
$217,000. 





Alport President 


(Continued from Page 10) 
Industrial underwriter, Life & Casualty 
of Nashville. f 

\ group that specialized in topics re- 
lated to problems connected more di- 
rectly with military and civil defense 
service was headed by W. H. Harrison, 
Ohio National Life of Cincinnati. A 
symposium on “Hazards in War In- 
dustries,” was presided over by William 
= Field, secretary, St. Louis Mutual 
w1Teé. 





THOMAS I. PARKINSON 


more effective agency force composed 
of career underwriters. Education and 
training courses have been instituted 
whereby agents may become proficient 
in estate programming for both men and 
women clients, and also render more 
general expert service including the use 
of life income and instalment settlements 
for beneficiaries. 


————— 
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RENEWAL PURCHASE COMPANY 
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MONTANA’S ECONOMIC MEASURE 





Governor Ford Will Ask Legislature to 
Abolish State Insur- 
ance Commission 

The State Insurance Commission will 
be among the twenty state agencies that 
Governor Sam C. Ford of Montana will 
ask the 1943 Legistature to abolish as 
an economic measure. 

According to the plan the functions 
of the Insurance Commission would be 
entrusted to the State Board of Exam- 
iners. The Commission was created by 
the 1939 Legislature as a means of 
tightening up on the awarding of state 
insurance contracts. 





TAYLOR RENAMED CHAIRMAN 
John L. Taylor, Springfield, Ill, man- 
ager for Mutual Life of New York, has 
been re-appointed chairman of the 
Legislative Committee of the Illinois 
Association of Life Underwriters. 
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MUTUAL BENEFIT PRESENTS 


Our Newest c L. U?s 


Turee members of our Buffalo Agency completed their 
examinations in June and have been awarded the C. L. U. 
designation. We are proud to recognize CorNELIUS Kurtz, 
and Herserr G. Vocr. 
six members of our organization have now passed all five 
examinations, and seventy-three have received their C. 


L. U. designation. We are proud of our C. L. U.’s. 


The Mutual Benetit 


INSURANCE COMPANY 


Organized 1845 * Newark, N. J. 


Seventy- 
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Papers Read At Actuaries 
Toronto Meeting On Monday 


At the Monday session of the join 
meeting of the Actuarial Society me 
American Institute at Toronto the fol 
lowing formal papers were presented: 

“On the Formulae of Computing the 
‘Exposed to Risk’ in Constructing Mor. 
tality and Other Tables From the In- 
dividual Records of Insured Lives” by 
H. H. Wolfenden, consulting actuary 


Toronto. 
_ ‘Annual Statement Entries Unde; 
Company Retirement Plans for Agents 


and Others,” by Harold A. Garabedian 
assistant actuary, John Hancock Mutual 
Life. 

“Some Basic Principles and Mathe. 
matical Tables Related to Agents’ Com. 
pensation,” by Richard C. Guest, acty- 
ary, State Mutual Life of Massachy. 
setts, and E. M. McConney, vice-presi- 
dent, Bankers Life Company of Iowa, 

“Premium Rates, Reserves and Non- 
Forfeiture Values for Participating Pol- 


icies,” by Horace R. Bassford, actuary, } 


Metropolitan Life. 


Conn. Mutual Has 11 of Its 


General Agents in Services 


The Connecticut Mutual Life has 
eleven out of its seventy-two general 
agents in some branch of the armed 
forces. This is one of the highest pro- 
portions of general agents lost to the 
war effort of any life company. With 
so many of its general agents in the 
services the company was_ confronted 
with a problem of agency management. 
In many cases a supervisor was put in 
charge. Only one agency had to be 
closed, that recently established at New 
Orleans. The company expects to hold 
franchises where possible for these gen- 
eral agents in the service. 

Among the eleven are _ Lieutenant 
Commander William H. Siegmund, Los 
Angeles; Lieutenant Commander Charles 
J. Zimmerman, Chicago; Lieutenant 
William V. Power, San Francisco; Lieu 
tenant William T. Earls, Cincinnati; 
Lieutenant D. Conrad Little, Richmond; 
Lieutenant C. F. Merrifield, Portland, 





Ore.; Second Lieutenant G. Archie Hel- f 


land, San Antonio; Captain James L. 
Moss, Louisville; Second Lieutenant! 


Harris G. Lyman, New Orleans; Cap- 


tain Earl F. Colborn, Rochester; First 
Lietenant John E. Bailey, Nashville. 





Bendiner Speaker 


(Continued from Page 11) 


vicinity to receive the certificate of pro | 


ficiency are: 


Robert D. B. Kerr, Metropolitan Life; [ 
John J. Lawlor, Metropolitan Life; Gil [ 


bert L. Porsche, Metropolitan Life; 
Herbert Reinfeld, Metropolitan 


Irwin W. Rogers, (in service), Metro 


politan Life; Raymond J. Rowland, Met: | 
ropolitan Life; Sherman V. G. Samson, 


Metropolitan Life; Anthony J. Schultz 


Metropolitan Life and Miss Marie K | 


Thompson, Metropolitan Life. 





Life: F 
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The Lester Horton agency 
Home Life of New York at Newark has 
been awarded the “Consistent Producers 
Plaque” of the company tor the thir 
quarter, this being the second time this 
year the agency has achieved this award 
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War Phases Discussed 
By Life Medical Men 


DR. BOLT NEW ASS’N HEAD 





Timely Papers Read Before Sci- 
age Section at Annual Meet- 
ing in New York 





Medical phenomena related to the war 
figured prominently in the proceedings 
of the scientific section, Association of 
Life Insurance Medical Directors of 
America at the fifty-third annual meet- 
f that organization in the Hotel 
New York City, October 


ing ol { 
Pennsylvania, 
and 22. 

At a business session held before the 
opening of the scientific section pro- 
ceedings Dr. David E. W. Wenstrand, 
Northwestern Mutual Life of Milwau- 
wee, association president, was chairman, 
Officers elected for the coming year 
are: Dr. William Bolt, New York Life, 
president ; Dr. Samuel J. Streight, Can- 
ada Life of Toronto, first vice-presi- 
dent; Dr. Albert O. Jimenis, Metropol- 
itan Life, second vice-president and Dr. 
Walter A. Reiter, Mutual Benefit of 
Newark, treasurer. Dr. Edwin G. Dewis, 
Prudential, continues as secretary and 
Dr. Harry E. Ungerleider, Equitable So- 
ciety of New York, as editor of the 
proceedings. 

Some of Papers Heard 


Papers read before the scientific sec- 
tion and their authors are: 

“\ Mortality Study of Systolic Mur- 
murs,” by Earl C. Bonnett, M.D., as- 
sistant medical director, and Edward A. 
Lew, assistant actuary, both of Metro- 
politan Life. “The Effect of Flight on 
Man,” by Col. Eugen G. Reinartz, medi- 
cal corps commandant, The School of 
Aviation Medicine, Randolph Field, 
Texas. “A Study of Glucose Tolerance 
Tests and the Significance of Glyco- 
suria,” by Ernest J. Dewees, M.D., med- 
ical director, and Paul H. Langner, Jr., 
M.D., assistant medical director, both 
of Provident Mutual Life of Philadel- 
phia, 

“Criteria of Prognosis after Head In- 
juries with Respect to Longevity and 
Disability,” by Gilbert Horrax, M.D., the 
Lahey Clinic of Boston. “Breaking the 
Rule of Thumb,” by O. M. Eakins, M.D., 
vice-president and secretary, Reliance 
Life of Pittsburgh. “The Precordial 
Electrocardiogram,” by Frank N. Wil- 
son, M.D., professor of medicine, Uni- 
versity of Michigan. 

“The Significance of Small Numbers 

of Red and White Blood Cells in the 
Urine,” by David E. W. Wenstrand, 
M.D., medical director, and Gamber F. 
Tegtmeyer, assistant medical director, 
Northwestern Mutual Life of Milwau- 
kee. “Prognostic Considerations of 
Hematuria and Pyuria,” by Meredith F. 
Campbell, M.D., professor of urology, 
New York’ University College of Medi- 
cine. 
_ “Experiences uith the Canadian Army 
in England,” by Lt. Col. J. Keith Gor- 
don, R.C.A.M.C., assistant medical of- 
ficer, Sun Life of Canada. “Military 
Neuropsychiatric Disabilities and Their 
l'reatment,” by Edward <A. Strecker, 
M.D., professor of psychiatry, University 
of Pennsylvania School of Medicine. 

Those formally discussing various pa- 
pers presented were Edward J. Camp- 
bell, M.D., medical director, New York 
Life; J. Hamilton Crawford, M.D.. pro- 
lessor of clinical medicine, Long Island 
College of Medicine; William G. Exton, 
M.D., director of Laboratory and Lon- 
gevity service, Prudential; Peter G. 
Denker, M.D., The Equitable Society. 


PRU WAR CLAUSES 
In a story about the new Prudential 
War clauses in The Eastern Underwriter 
of October 16, a typographical error oc- 
curred In next to the last paragraph on 
I age 13 which paragraph should begin, 
Individual Ordinary Term policies  is- 
sued without war and aviation limitations 
will be converted without a war and 
aviation clause if the new policy is dated 

Prior to January 1, 1942,” etc. 


Harry T. Wright 19 Years Member of 
Round Table; 35 Years in Insurance 


This is the thirty-fifth year in life 
T. Wright, Equitable 
Society, Chicago, and his nineteenth con- 
secutive year of qualification for the Mil- 
lion Dollar Round Table. 

He is an example of a man who prac- 
tices what he preaches as his personal 
insurance and annuities total $235,000. 
Of this $75,000 is paid up. His objective 
is to pay up all the annuities in full ‘be- 
fore Age 60, six years from now. He has 
always bought insurance commensurate 
with his growing income as he has rec- 
ommended others to do. 

Constant Perusal of Death Claims 

Every day of his life he reads over his 
list of personal death claims and from 
this list gets ideas which eventually re- 
sult in writing of new business. These 
claims have amounted to $1,800,000. They 
are typed on small cards and kept in the 
card case of his wallet. He generally 
scans the list when on the train going 
home. The list is an eloquent answer 
to why life insurance is needed. He tries 
to keep a record of everything he does. 
Study of records suggest leads. 

He keeps up morale by staying as far 
away as he can from persons who think 
they are being pursued by hard luck and 
want to talk continuously on the sub- 
ject. 

Early in his career Mr. Wright decided 
he didn’t want to be a general agent. 
He likes his independence and knows 
there is no limit on income of a success- 
ful agent who will work consistently. 

About 70% of his appointments are in 
his office. 

Began As A Bookkeeper 


A high school graduate at 19 he be- 
came a bookkeeper in the Equitable’s 
cashier’s department, Chicago, at $40 a 
month; then headbookkeeper at $70 a 
month. At suggestion of Courtenay Bar- 
ber, general agent, he tried sales work 
during a two weeks’ vacation. He was 
instructed in the use of the telephone; 
talked then (as now) about income set- 
tlements; took names from club lists. 
His telephone voice was good. It was 
positive and convincing with the result 
that when he saw executives they were 
surprised at his youth. Those appoint- 
ments were advance calls to get informa- 
tion for a Courtenay Barber followup. 
Prospects were given a sales talk by 
Mr. Wright with the thought of having 
prospect get a medical examination and 
paving way for a visit by Mr. Barber to 
give expert advice, and clinch the sale. 
For what he did in those two weeks he 
got $350 as his share of commissions. 
He decided to give up the idea he had 
of going to college and to continue in 
the insurance field. 

This intention was strengthened when 
he got a check for $744.50 for one case 
six months after he had been out on 
interviews. It was the day before Christ- 
mas and Mr. Wright said: “T felt like 
the Scotchman who went to his first 
race and won $2 and said: ‘How long has 
this been going on?’” 

To The Eastern 
Wright said: 

“Some men want to be prominent 
socially or to succeed in politics or to be 
good golf players. To me the most im- 
portant thing when I started in the field 
was to become a substantial producer. 
After I made the Million Dollar Club 
it was important to me that I continue 
to qualify each year. There were four 
or five years when it involved a tremen- 
dous amount of work, especially as the 
vear was drawing to a close. When you 
know you have reached your objective 
there is fun and enjoyment in your work. 
I have found that if there is any early 
difficulty in seeing a man that obstacle 
can be surmounted by giving a little 
thought as to some service he needs 
which must enlist his interest when he 
learns about it. 

“T have always believed that an agent 


insurance of Harry 


Mr. 


Underwriter 


HARRY T. WRIGHT 


can eliminate much lost motion by 
spending some money on his own organ- 
ization. For instance: I have two com- 
petent secretaries. In order to save time 
I frequently take cabs to appointments. 
Furthermore, as an agent progresses he 
should keep pace with the progress by 
belonging to good clubs, wearing the 
right clothes, going with the right peo- 
ple, but always he should remember that 
he must keep solvent and build up his 
own life insurance reserves to where 
they should be.” 


Has Held Many Honored 


Insurance Positions 


Mr. Wright has had many positions 
of distinction in life insurance. In 1930 
he was president of the Chicago Asso- 
ciation of Life Underwriters; in 1936, 
chairman of the Million Dollar Round 
Table; in 1940-41, president of National 
Association of Life Underwriters; in 
1942, chairman, agents’ compensation 
committee which has been working in 
conjunction with the Life Insurance 
Sales Research Bureau and which has 
given considerable study and thought to 
adjusted compensation for agents and 
general agents. 

For seventeen years Mr. and Mrs. 
Wright have lived at “Sunnylawn” their 


2% acre place at Bannockburn, near 
Chicago. During recent years he has 
again taken piano lessons. He enjoys 


prize fights, reads detective stories, takes 
Winter vacations, loves to enteriain at 
his home. One of his two daughters is 
now married to a Navy man. Mrs. 
Wright enjovs attending conventions 
with her husband. 





BERKSHIRE AT BALTIMORE 

Robert P. Rhodes has been appointed 
assistant general agent of the Berkshire 
Life at Baltimore. 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
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Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
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oa now issued by — 


“THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 


Group Life 
Wholesale 
Accident & Health 
Hospitalization 


This comprehensive portfolio offers a 
well-rounded program covering the 
group insurance needs of all types 
of prospects including labor unions. 
For information regarding special 
groups call on your nearest 
USLife general agent. 


RICHARD RHODEBECK 
Superintendent of Agencies 
101 Fifth Ave., New York, N. Y. 























ACCIDENT INSURANCE 
IN ITS 
ASCENDENCY 





Write for this booklet 
The PREFERRED ACCIDENT 
Insurance Company of New York 


ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 


80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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KENNETH R. THOMPSON’S BOOK 
ON REINSURANCE 
which interests 


Reinsurance is a topic 


quite a circle of people, but few books 
have been written on the subject when 
the insurance literature of the world 

taken into consideration. For that rea- 


son a new one always finds an audience. 
Latest person to write on the subject is 
Kenneth R. Thompson, a member of the 
New York and Federal bar, and in prac- 
rhteen years. He 
& Mount of 
out- 
Mr. 


Thompson has specialized in reinsurance 


this city for eig 
Duncan 


tice in 
is associated with 
New York, 


standing insurance’ law 


one of the country’s 


firms. 


and excess insurance matters for the last 


fifteen years. A graduate of Columbia 
oe and Columbia Law he has 
degrees of A.B., M.A. and LL.B. Title 


of his at is “Reinsurance” and pub- 


lisher Commerce Clearing House Inc., 
Chicago. 
Mr. Thompson has presented in a con- 


cise and understandable fundamen- 


tals of 


way 
reinsurance, the basic working 
principles which have proven sound and 
practical in actual use, and under a wide 
He has a com- 
prehensive chapter covering reinsurance 


treaties 


variety of circumstances. 


The book is particularly important in 
its review of insurance law as it covers 
the legal aspects of reinsurance more 
thoroughly than it has been handled yet 
by a reinsurance author in this country. 
Reference is also made to arbitration as 


there have been a number of instances 


of adjustment of differences through 
arbitration rather than litigation. 
History of reinsurance is briefly 
sketched by Mr. Thompson. One of first 
mentions of reinsurance was in 1720 
when an insurance company in Rotter- 


dam sent four cases to London for un- 
derwriting They involved 
Indies. In 1731 a 


reinsurance. 
West 


shipments to 


Hamburg ordinance 


permitted reinsur- 
ance, Six years later a Bilbao, Spain, 
ordinance did the same. However, in 
1746 marine reinsurance was forbidden 
by an Act of Parliament. In 1750 a 
Swedish insurance decree permitted 
irance. The first independent. rein- 
surance es was formed in 1852 at 
Cologne, Germa and it was granted 
a charter by F ma rick William of Prus- 


sia In 1858 the Swiss Rentenanstalt 
effected a treaty with the Frankfurter 
Reinsurance Co. and in 1865 with the 


Swiss Reinsurance Co. 
As fire 1 


reinsurance developed in the 


at the post office of New 


York City under the act 





United States there came into being in 
1863 the Fire Offices Committee and that 
undertook among other things to 
business. In the 
following vear the British Parliament’s 
statute of 1746 prohibiting marine rein- 
surance was removed. In the same year 
the Royal completed a reinsurance treaty 
with the Baloise Fire of Switzerland. 
The Reinsurance Co., Ltd., of London 
was established in 1867. As far back as 
1844 life reinsurance was written. 
Among topics covered in Mr. 


body 


regulate reinsurance 


Thomp- 
son’s book are Distinctions and Objects 
Value of Reinsurance in 
Growth 


of Reinsurance, 
Life, 
Facultative 


3usiness of Reinsurance, 
Reinsurance, Reinsurance 
Reinsurance Treaties, Reinsur- 
ance Companies, Reinsurance Brokers, 
Construction and Operation of the Con- 
tract, Defenses, Duties and Liabilities of 
Reinsurer to Reassured and Rights of 
Reassured’s Policyholders. 


Covers, 


5,000 CLAIMANTS IN FIRE 
An interesting case, recently 
fire 

to secure a declaratory 


LOSS 
decided, 
involves the move of a insurance 
judg- 
a New Orleans pawnbroker 


company 
ment against 
and one of his pledge debtors for non- 
liability on a $20,000 fire policy issued 
to the The loan office 
premises were destroyed by fire as were 
also personal property items pledged 
than 5,000 persons who had 
borrowed money on their possessions. 
Before the Federal District Court for 


“ 


pawnbroker. 


by more 


Eastern Louisiana a ac- 
the insurer which 
alleged impracticability of bringing the 
pawnbroker and more than one of his 
pledge debtors before the court and 
alleged an actual controversy over facts 
of the case. The court said that as 
most of the pledge debtors resided in 
New Orleans the alleged impracticability 
was open to serious doubt. 

In a representative suit, it was held, 
there must be a positive showing made 
that because of the great number of 
persons similarly to be affected by the 
desired judgment it is impracticable to 
bring all of them personally into the 
suit. The court had to decide whether, 
because of the difficulty of bringing so 
many pledge debtors into court, selection 
pledge debtor would constitute 

representation of all of those 
in his class. 

The disparity in numbers be- 
tween the one pledge debtor “personally” 
made a defendant along with the pawn- 
broker and the remainder of the class 


spurious class” 
tion was brought by 


of one 


adequate 


great 





Accompanying picture was taken on occasion of James Lee Loomis, president 
of Connecticut Mutual Life, addressing the Hartford Life. Underwriters Association 
Subject of address was 
Thompson, general agent in Hartford of Connecticut 


at its first Fall meeting. 
with Mr. Loomis are John H. 
Mutual and National 
Frank Alberts, Aetna 


Life, 


William Stedler, genial vice-president 
of The Weekly Underwriter of New 
York and long a popular figure in the 
field of insurance journalism, has com- 
pleted thirty-five in the insur- 
ance publishing business. “Bill,” as he 
is widely known, entered the business 
with The Spectator Co. in the Fall of 
1907 and soon became a traveling repre- 
sentative. In September, 1920, he be 
came Eastern advertising representative 
of The Insurance Field. He was elected 
resident vice-president in 1935. In Feb- 
ruary, 1940, Mr. Stedler resigned to 
join The Weekly Underwriter as vice- 
president and sales promotion manager. 


years 


Olney W. Hill, manager of the Burl- 
ington, Vt. Union Central, is 
now a lieutenant (jg) in the United 
States Navy. He reported October 10 at 
the Great Lakes Naval Training Station, 
Chicago, for indoctrination. Mr. Hill 
joined Union Central in January, 1934, 
as a personal producer after sales and 
supervisory work in other fields. He was 
named manager in Burlington, January, 
1935. Mr. Hill is the fourth of Union 
Central’s agency managers to be called 
to the nation’s service since Pearl Har- 


bor. 


agency, 


* * * 
Gardner Cowles, Jr., who accompanied 
Wendell Willkie on his 31,000-mile 
around-the-world flight which covered 
fourteen countries, and who returned to 
his home in Des Moines last week, is a 
member of the board of directors of the 
3ankers Life Co. of Iowa. Mr. Cowles 
is one of the heads of the new Office of 
War Information. 
x oe Ox 
David F. Barrett, director of public 
relations for the American Life Conven- 
tion, and Mrs. Barrett, have announced 
the engagement of their daughter 
Frances eee Barrett to Lieut. Neil 
Gallagher of U. Army Engineers now 
located at Pater Wash. 


of over 5,000 whom the plaintiff insurer 
sought to have represented by just the 
one, was held an important fact in the 
case. As the one debtor had an interest 
of only $16.50 it was decided that the 
pledge debtors at interest were not ade- 
quately represented in the suit so as to 
fairly insure they would be heard and 
effectively bound by any judgment ren- 
dered in the suit. 


Association of Life Underwriters’ 
president ot Hartford Life Underwriters Association, 


[SSS 


“War Time Adjustment.” Shown 


state committeeman; and 





W. Stanley Pearce is chief officer in 
the general insurance division of the 
War Community Chest of San Francisco, 
He is secretary of the Fireman’s Fund 
Group. 

x * x 

Fred M. McMillan, Los Angeles gen- 
eral agent of the Penn Mutual Life, has 
been commissioned a captain in the U.S, 


Army Special Service Corps and as- 
signed to duty in Los Angeles. 
* * * 


James P. Haney, judge of the Second 
Judicial District Court, Middlesex 
County, N. J., has been made a member 
of the fire insurance committee of the 
insurance section of the New Jersey 
State Bar Association. The committee 
is conducting a statewide survey to de- 
cide whether modernization of the New 
Jersey standard fire policy is advisable. 

* * 


Charles F. T. Seaverns, a director of 
the Hartford National Bank & Trust Co, 
and president of the Horace Bushnell 
Memorial Corporation, is a new direc- 
tor of the National Fire of Hartford. 

oe Ue 





JAMES Y. MILNE 


James Y. Milne, president, 


Constitu- 
tion Reinsurance Corp., is 70 years old. 
Educated in Edinburgh, he came to 
America and went to work first for the 
Royal Exchange. Some years later he 










became president of Eagle Fire of New- 
ark and also U. S. manager of Baltica. 
In 1940 the Constitution Reinsurance 
was formed and he became pvresident. 
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express in U. S. has steadily moved 96 Y Old Ag d S 
forward. ir. 4 t an on 
J. M. Shanaphy believes in the future 
of air cargo. “Thousands of patrons,” 
he says, “have become regular air ex- 
press shippers. I expect to see the 
business grow in leaps and bounds, but 
do not expect that all of the railroad 
freight and steamship cargo will take to 
the air overnight.” 
Reporters Visit Nemmentie 
a] Newspaper "and maga riters wert 
invited the ‘ Nor 
& mandie in son River 
and went through it last week under 
the guidance of Captai n W 1 A. Sul- 
livan in charge of salvage Op ons 
of the vessel for the Navy. This is 
the great transatlantic liner which was 
swept by fire on February 9, one of 
the most distressing accidental losses in 
the history of shipping, and not only 
causing a loss of many millions but took 
out of the service in a crucial period of 
, : . the nation one of the fastest ships afloat 
Veteran Agent Honored by the Air Transportation Magazine Makes In the opinion of Captain Sullivan 
North American Its Appearance the huge starboard generators and turbo- 
President Hundreds of local fire and casualty in- John F. Budd, publisher of American elec tr \ _ kelite of one 
° 4 ‘5 “4 = ) : . Shiny chromium an¢ ya el ite control 
\ssociation surance agencies in the United States Import & Export Bulletin and Custom boards are still serviceable, and some- 
canea have been operating for a half century House Guide has launched a new maga- time next year the ship will be ready 
aes or more with ownership retained in the zine, Air Transportation. The maga- to sail again. Censorship was completely 
man; and capi f f lers. Insur: ell- zine is exclusively about shipping-by- lifted so that the writers could see any- J. M. W. Moore (seated) and 
ssociation, families of the founders. Insurance se eae eta -iaagpinMibsaditgadamintia ela me RG Risige Me ec rsa gsc tegpey a Frederick Moore 
ae ing has long been recognized as an hon- air, edited for shippers. we wee naked ta wear ail elias ai Mee ences 
officer in orable business in any community and 2 It will explore the whole field of air needed them as they climbed through EY ON Oe 
n of ti agency owners are proud to have their Cargoes from the shipper’s, manufac- the dark spaces. ones a a 
oo sci ei rh BARC turer’s, forwarder’s, importer’s and ex- Workmen who swarm over the vessel MOtOts which he above water are stil 
Francisco, sons, or other relatives, carry on, 7 Serre Sl ea pe : : a vn meee : useful. But is it likely that American 
DT : : porter's standpoints. Cover design shows jnside and out and above water and Nach < . : 
in’s Fund Long-established local agencies rank jhe sketch of the air-cargo-liner, which underwater have removed ail inflamma- engineers, who have ideas of their own. 
high among the business enterprises Of js hrainchild of Howard Hughes and bl cantail yay te the iniexdoe. have will attempt to reproduce that half of 
American cities, towns and villages. Their probable future product of Henry Kaiser. pes possi PP og Banca the French machi inery which lies under 
eles gen- owners enjoy the well-earned confidence This is a two-fuselaged, seven-motored, removed most of the superstructu a aad water and which must now be ruined? 
Life, has of their fellow citizens as well as that $6,0000,000 plane which will have a pro- interior obstructions and are now in- It seems not. here is even the ques- 
the U.S, of the sound insurance companies they posed capacity of sixty tons. eiaihine testi enda wend pumping out the tion whether it is desirable to drive the 
=? represent. Safeguarding the property Cargo-by-air has been under discus-  gijt. All of these are operations pre- reconditioned vessel at anything ap- 
and other interests of individuals and sion for some years. Small amounts of Cette to the actual righting of the proaching her old-time maximum speed 
business concerns, as provided by in- air freight had been flown before World ‘satel : s of well over thirty knots. An enormous 
Second surance, is as vital to the continued well- War J. In November, 1919, the first “Talking to a Herald Tribune reporter 2™ount of space must be given up in 
liddlesex being of a community as are the serv- express flight was undertaken by the Castate Sullivan explained that instala- 2 Te ird-breaking liner to fuel tanks, 
member ices provided by the medical profession, company then known as American Rail- tion of the bulkheads is a vital step boilers and _ engines, especially if the 
of the by banks and by merchants of all kinds. way Express. The company had planned in the method of control pumping which riginal 160,000 horsepower is to be de- 
Jersey Insurance is an essential element in life (| Jaunch a daily overnight non-stop is to be used once all the preliminaries veloped. It would not astonish either 
mimi ttee and agencies which serve their purpos€ cargo schedule between New York and are achieved shipping men of aval caqgimeces i the 
y to de- competently, honestly and intelligently (Chicago, with a big Handley-Page plane, ~ The eter Sy ee eae ee ee Government decided to make a _some- 
rhe tend » survive trom gp generation a but the ship developed motor trouble on the easiest and least time-consuming of what slower but pr yp Pigs erin 
sable. another, weathering the storms of pass first flight and was forced to land and aj] the operations involved. The bulk- ip Pasig ety Dy orma: 

: ing years. . transfer its cargo by rail. That planned jeads will make possible the controlled — — oa have een bag 
ector of Just such an agency is that of J. M. schedule never went into effect. pumping of water os saatioes on Gibk the unless indeed she is to carry airplanes, 
rust Co, W. Moore of Prescott, Ariz. Mr. Moore In meantime, cargo was being flown in ship will rise evenly and so that the a function which she might well serve 
sushnell is now 96 years old and he settled in various parts of the world. In Latin water pumped out of one area will not if her new stacks are mounte ed at one 
y direc- Prescott in 1880 when that town was the America one of the fruit companies flow back into another with a resulting side in the saccepted fashion to convert 
artford, capital of Arizona Territory. In those  ctarted a cargo plane service between — Jocg ak comteol . ‘ her top deck into the finest of seagoing 

days some of the noted Indian chiefs the Caribbean seacoast and Teguciga- Thin Bhier Teck Ties cen an ebinka 4a era 
were still on the warpath against white Japa. An organization, known as Huff Wednesday in which it commented on 4 ? 
settlers, Deland Co., developed a cargo plane and the trip, saying: 7 Insurance Journalist Series 
Twelve years after he went to Pres- eventually had six of them in operation “It was a sad sight that met. the Phe United States Review is runnis 
cott Mr. Moore went into the insurance in the South hauling chemicals for dust- reporters who were permitted to inspect a series of person: ility articles ut 
business. In 1895, seventeen years be- ing cotton fields. the ill-fated Lafayette. once the Nor- Some representative men in insurance 
fore Arizona_ was admitted into the In the Spring of 1927, when the Mis- mandie. In a maze of pipes and salvag- journalism. In the October 17 issu 
Union, the Insurance Co. of North Sissippi ran rampant, the U. S. Navy ing apparatus they groped their way there was a story about Alfred M. Best. 
America first entered Arizona Territory. did a substantial amount of cargo fiying through an enormous hulk which was 
Mr. Moore took over its representation yer the flooded districts carrying items once the utmost in ocean luxurv N Traffic Cops Always Present 
in Prescott. This service has continued as heavy as outboard motors. topsy-turvy world of gloon was this, Lat cag mag azine playup of fast travel- 
without interruption for forty-seven On September 1, 1927, transcontinental with sides becoming floors and decks ing on the roads is in the sketch of 
years, cent ; ; air express and transcontinental air mail ecoming sides; for the ship lies on her Cana Stassen of Minnesota, printed 
Mr. Moore still is active in the in- were inaugurated. From 1928 to 1932 port side, her bow resting on a ledge’ in Life last week. 
surance business in Prescott. Presum- Ford Motor Co. operated its own cargo. of rock. her stern in mud. Life save that he fore a 
ably, he is the oldest North American plane service between Detroit and Chi- “This is the largest yet not the most mile an hour speed limits the Go yvernor 
agent, in point of service, in the country. cago, Cleveland and Buffalo, flying difficult salvaging task ever undertaken. liked to relax in his automobile as it 
His son, Frederick Moore, became an eventually a total of 14,000,000 pounds The Italians have raised capsized war- 1 i to “110 miles 
active member in the firm in 1902. Since of freight between its plants, including ships in wors e Bg ions, but the Lafav- Coupe.) ‘f 
then it has been conducted as J. M. W. in the freight some non-assembled auto- ete s hulk the biggest that has thus motor cycl 
Moore & Son. mobiles, Bellanca and Fairchild designed far taxed the resources of the engineer. le. 
In the year that Mr. Moore went into planes especially as cargo carriers, and One of the finest ships ever built by 
business in Prescott he often saw Fior- in December, 1934, William A. Burden, human ingenuity must be reduced to a N. J. Dept. 1941 1 Report 
ella La Guardia, now mayor of New now special assistant for Secretary of mere shell and that shell patiently 1- TI e New | Jersey Dep 
York City, trudging through the settle- Commerce, prepared for Fairchild a verted into a bubble which will float after oa 4 
et with his books on his shoulder, booklet, “Air Express in the U. S.” the water hz $ been pumped ous. A ‘ean bog 3 
m the way to school. The Mayor's There were other efforts, but none thousand openings big and little must | ha 
father was at that time a band leader seemed to last. In San. Francisco Air be closed, many of them in a murk of . 
at the U. S. Army Post in Prescott, Ferries Co. says Air Transportation, mud, oil and water. Giant bulkhead s 
which the Government had placed there started flying cargoes across the bay to. must subdivide the hulk so that the ur 
: al Protect the settlement from attacks Oakland, flying 35,000 pounds in three water can be pumped out under control ristiania ( 
er — Indians. , months, but gave up. Another series of It is slow work, and especially discourag- Paris Am 
| "3 Mla of the Moore agency’s flights which_ lasted for a time was ing at a time when shipping is taxed t stoppe 1 perating 
the | a page year of hath ntation of Air Express Corp. in 1932 between New he utmost. Such is the price that we 5S. entered World 
i — tth America, which this year 9 York and L os Angeles overnight and must pay for the negligence that result e Trieste and 
= serving its 150th anniversary, John A. General Air Express which a number’ when the work of transforming tl Stock fire 
yee! a —— of the company, Ao of airlines operated for five years. By Normandie into a transport was begu wrote $62,966,4 
al - Me 5 om congratulatory message September 1937, all major airlines were How much of the | propelling machit nies t: 
a ee oore, who still is hale and operating as now through Railway _Ex- ery can be saved: Reporte rs who ve ric »ranches reigi 
arty, press. Since that time the use of air the views of the salvagers expressed the 460,000 
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F.D. Ross Manager of 
Factory Association 


ADAMS IS SENIOR ASSISTANT 


Forristall Becomes Assistant Manager; 
Ross Served as Assistant Manager 
Since 1926 


Directors of the Factory Insurance 
Association on October 15 elected F. D. 
Ross as manager to succeed the late 
Henry P. Smith. H. E. Adams was 
made senior assistant manager and W. 
H. Forristall was made assistant man- 
ager. 

Mr. Ross was graduated from the 
Massachusetts Institute of Technology 
in 1916 and was first employed with the 
Underwriters Bureau of the Middle and 
Southern States, and then went with the 
New York Underwriters in 1918. In 1923 
he went to Hartford as superintendent 
of the improved risk department of the 
Scottish Union & National. In 1926 he 
joined the Factory Insurance Association 
as assistant manager. He served the 
F.I.A. several years in New York before 
returning to Hartford. 

Adams and Forristall Careers 

Mr. Adams was graduated from Wor- 
cester Polytechnic Institute in 1913 and 
went with the Factory Insurance Asso- 
ciation that year as an inspector. He 
was later transferred to the home office 
as a supervisor in the inspection depart- 
ment and was subsequently appointed 
superintendent of that department in 
1924. In 1931 he was appointed general 
adjuster and in 1934 assistant manager. 

Mr. Forristall was educated at Brown 
University, leaving there to enter the 
United States Navy during World War 
I. He joined the Factory Insurance As- 
sociation in January, 1919, and subse- 
quently was made a special agent, being 
located in Buffalo, N. Y. In 1935 he was 
recalled to the home office as super- 
visor in the negotiation department and 
subsequently appointed assistant super- 
intendent of the underwriting depart- 
ment. In 1940 he became executive as- 
sistant in the underwriting and negotia- 
tion departments. 





Hoadley Enters Service 

Philemon Hoadley, special agent in 
New Jersey for the Fireman’s Fund, has 
been commissioned as a lieutenant in 
the U. S. Naval Reserve and will enter 
the service on November 1. Special 
Avent Clemens A. Fortman, who has 
been the company’s field representative 
in eastern Pennsylvania, will succeed 
Mr. Hoadley. Automobile Special Rep- 
resentative Gilbert A. Dietrich, having 
assumed additional responsibilities by ap- 
pointment as assistant manager of the 
New York office, the responsibility for 
production of New Jersey automobile 
business is assigned to the New Jersey 
field personnel. 


CONN. AGENTS MEET NOV. 5 

The Connecticut Association of Insur- 
ance Agents will hold its annual meeting 
at the Law Club in New Haven on 
Thursday, November 5. Laurence J. 
Ackerman, dean of the School of Busi- 
ness Administration at the University of 
Connecticut and at the Hartford College 
of Insurance, will speak on educational 
developments. Other speakers will be 
Insurance Commissioner John C. Black- 


all, President David A. North of the 
National Association, G. B. Fisher of 
Hartford, H. Sage Adams of New 


Haven, A. Morgan Dexter of the Con- 
necticut Field Club, H. Pierce North of 
the Business Development Office and 
Dean H. J. Loman of the new American 
Institute. 





U. S. Probe Opens 


The Federal Grand Jury at Atlanta 
started the fire insurance investigation 
on Monday when Frank H. Elmore, Jr., 
and Robert J. Hyder, special assistant 
attorneys general, were closeted with 
the jurors for several hours. No wit- 
nesses were called. The Government is 
seeking indictments for alleged monop- 
olistic practices in fire insurance. 

Five witnesses who were not identi- 
fied appeared before the grand jury on 
Tuesday. The motion to quash the sub- 
poenaes served on the thirteen associa- 
tions will be presented before Judge 
Marvin Underwood early next week it 
is reported. 

William E. Mitchell, Deputy Georgia 
Insurance Commissioner, testified briefly 
Wednesday, presumably identifying rec- 
ords. 





N.A.LA. LEADERS MEET 

The executive committee of the Na- 
tional Association of Insurance Agents 
is convening today in New York City 
for a meeting lasting over the weekend. 
Under the new constitution Vice-Presi- 
dent Fred A. Moreton of Salt Lake City 
is chairman of the executive committee. 





JOHNSON WITH LOYALTY GROUP 

The Loyalty Group has appointed W. 
Fred Johnson as special agent for South 
Carolina, with headquarters for the pres- 
ent at Augusta, Ga. He was for several 
years manager of the insurance depart- 
ment of the League, Duvall & Powell 
Agency of Augusta. 





HURD SECRETARY OF HOME 





Is Located at Chicago Office; Fischer 
Advanced to Post of 
General Manager 
The Home announces the promotion 
of FE. R. Hurd, who has been general 
manager at Chicago, to resident secre- 
tary, and the appointment of Louis J. 
Fischer, formerly assistant general man- 
ager, to general maanger, in charge of 
all departments at Chicago except the 

farm department. 

Mr. Hurd was born March 18, 1878, in 
Davenport, Iowa, where he attended the 
public schools. Later he attended the 
John Marshall Law School at Chicago. 
Mr. Hurd was employed by the Home 
on April 1, 1902, as a special agent for 
Illinois. He was advanced to assistant 
manager in 1915, and manager in 1930, 
in charge of Cook County departments. 
He was made general manager in 1937. 

Mr. Fischer joined the Home as a 
clerk in the home office in New York 
in 1908; was advanced through various 
positions until he was made an examiner 
in Indiana. On October 1, 1920, he was 
made Indiana special agent, and in April, 
1932, Indiana state agent. He became 
assistant manager in Chicago in May, 
1939. 


N. H. AGENTS MEET OCT. 28 

The New Hampshire Association of 
Insurance Agents will hold its annual 
meeting on Wednesday, October 28, at 
the Carpenter Hotel in Manchester. 
There will be an executive session in 
the morning, a joint luncheon with the 
Women’s League and the Mountain 
Field Club and a business session and 
educational forum in the afternoon. 
President R. M. Clark has arranged with 
the state committees to meet with In- 
surance Commissioner A. J. Rouillard 
and the secretary of the New Hampshire 
Board of Underwriters. President David 
A. North of the National Association 
and M. W. Mays of the B. D. O. will 


speak, 
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WAR DAMAGE INSURANCE 


No Property Owner Can Afford To Be Without It 


It is the obligation of agents and brokers, wherever 


they may be located in the United States, to make 


certain that there is a full and correct understanding 


on the part of property owners in their communities 


as to what War Damage Insurance is, what it covers, 


how it is written, and what it costs. 
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THE SPRINGFIELD 





GROUP 


W. B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURA 
CONSTITUTION DEPARTMENT . . 
SENTINEL FIRE INSURANCE COMPANY 


MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FIRE INSURANCE COMPANY .. 


NCE COMPANY 


SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 

DETROIT, MICH. 
SPRINGFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 
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North Cites Dare or 
Agents’ New Strength 


MANY NEW DANGERS ARISING 


National Association President Tell 
Significance of Changes Adopted ‘ 
at Chicago Convention 


New strength which the National As. 
sociation of Insurance Agents has ‘ 
quired through revision of its constitu. 
tion and transition of expressed author. 
ity to a greater number of agent mem- 
bers will be exerted to the utmost to 
face and successfully cope with ney 
and increasing dangers to the insurance 
industry, President Donald A. North 
New Haven, Conn., declared when ad. 
dressing the annual convention of the 
Tennessee Association at Nashville last 
Friday. He said there are threats “not 
only to the American Agency System 
the industry of insurance, but to the 
very existence of free institutions,” 

In this present national emergency, 
President North continued, “our national 
and selfish interests must be subordj- 
nated to the problems which face a na- 
tion in peril, and our new-found strength 
must first be used for an all-out, com- 
plete, 100% concerted effort to aid and 
support our Government, its institutions 
and the armed forces, in whatever man- 
ner our peculiar abilities may prescribe. 

“But even as we must constantly be 
alert and exert every effort to stamp 
out the subversive and fifth column ac- 
tivities within our nation designed to 
destrov it, we must with equal vigor 
and determination, be constantly on 
guard against comparable — tendencies 
present within the ranks of our great 
and good industry of insurance, that the 
honor, glorv and prestige of a business 
which has had such a magnificent part 
in the creation of all that is good in this 
nation today, shall not be destroyed.” 

Hails New Unity 

President North hailed the demonstra- 
tion of unity in the National Association 
evidenced at the recent Chicago conven- 
tion. The fundamental — difference 
achieved by constitutional revision, he 
said, is that the membership can now 
see written in black and white that they 
have a definite voice in the affairs of 
the national body. But with this new 
opportunity comes the responsibility for 
every agent to see that a qualified and 
active man is selected to serve on the 
board of directors. 

Stating that before the constitutional 
changes were made the National Asso- 
ciation wielded much influence and had 
the largest membership in its history, 
President North said that the member- 
ship’s voice has always been heeded in 
the past. Continuing he said: 

“There are those who have doubted 
that heretofore the membership’s voice 
has been heard. There have _ been 
prophets and sages who have been tre- 
mendously concerned about this very 
question. They have been honest and 
sincere in their convictions, and with an 
earnestness which demonstrated _ theif 
concern for the welfare of the organi- 
zation, have pleaded for a return of the 
control of the affairs of this organization 
of ours from a so-called oligarchy ol 
self-perpetuating elder statesmen, to the 
common people who, through the leader- 
ship of the several state associations, 
have spokesmen of high-minded ability 
and quality. That control of your Na- 


tional Association had ever left. the 
hands of the states was a myth that 
has now been exploded. Those very 


persons who have been charged with 
being guilty of creating a self-perpett 
ating body have, by their own record, 
indicated the very opposite to be true 
Impression That a Few Ruled 
Association 

“Why, then, has the impression, hon- 
estly and conscientiously, been created 
that these few, rather than the rank and 
file of the many, been the dominating 
and influential force guiding the dest 
nies of our organization? Could it not 


(Continued on Page 20) 
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Forty years ago an unusually tall boy 

of 15 who had been a handy utility lad 
ina livery stable, and who was built 
along flagpole lines, made his appearance 
in the downtown fire insurance district 
of New York. He was reporting to work 
with one of the oldest and finest insur- 
ance companies in the world, the London 
Assurance, which began business in 1720, 
and which had been operating in the 
United States since 1872. His name was 
Chris Devereux Sheffe. Since that time 
Mr. Sheffe has had no other employer. 
A conscientious, industrious, alert and 
intelligent worker he made the gradual 
climb from the lowest round on the home 
ofice ladder to the top. He did this 
without attracting much attention in the 
fre insurance world as he has not made 
many speeches—only two or three be- 
fore insurance organizations, and each 
of those only a couple of pages of type- 
writing—nor has he played a role in con- 
troversial fire insurance matters. He 
simply did the job which was before him 
each day with the best of his ability and 
let it go at that. 
As the years went by his reputation 
grew as a capable, all around fire insur- 
ance man, an exceptional underwriter 
with a keen, quick analytical mind which 
keeps concentrated on any subject he 
has under review. He has an unusual 
capacity for measuring each risk at its 
own value, believing that an underwriter 
should have sufficient knowledge of the 
fire insurance business and of economics 
and industrial conditions to allow for 
line sheet flexibility. His appointment 
as United States manager made a favor- 
able impression in the fire insurance 
business, both with his own organiza- 
tion and that of executives of other 
companies, 

Father Was Trainer of Horses 

Both parents of Mr. Sheffe were Eng- 
lish. His father, Christopher Sheffe, born 
on a farm, early became a great lover 
of horses and in his later vears a well- 
known trainer of them. His arrival in 
the United States was the result of a 
commission to bring to this country one 
of the first shipments of French Perch- 
erons ever brought here. These horses, 
unusually large, powerful and stately in 
appearance, docile in temperament, came 
from the stock-raising and dairy farms 
of Perche, a region in Northern France 
bordering on Normandy. They were 
mported in large numbers for use in 
trucking, and the breweries and others 
using them took great pride in their ap- 
pearance, ribbons sometimes adorning 
their heads and tails, while the harness, 
containing much highly polish brass and 
shiny bone ornamentation, always at- 
tracted attention. They were constant 
blue ribbon winners at country fairs. 
_ When he sailed with the Percherons 
it had been Christopher Sheffe’s inten- 
tion to see a little bit of the country 
and then return to England, but he liked 
It here so well that he remained and 
died here at the age of 81. He became 
well known in the training and racing 
worlds and one of the horses he trained 
won the much coveted Grand Prix in 
France in 1876, 

First Job Was in Livery Stable 
When his son, Chris D. Sheffe, was 








it not 










graduated from Public School No. 166 in 
West Fighty-ninth Street, New York 
City, he walked across the street to 


Chris D. 
New U.S. Manager of London Assurance Has Been With That Company 40 Years; 


First Job Before Insurance Was With Livery Stable; Unusually Able Underwriter; 
Did Notable Work in Educational Field of Teaneck, His Home City 
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Moore’s livery stable and got a job. In 
those days livery stables had a great 
fascination for boys and particularly for 
young Sheffe because he inherited his 
father’s love for horses. The hours of 
work didn’t bother him. He reported for 
duty at 7 o'clock, finished his duties at 
6 o'clock, and it was a seven-day week. 
However, he had to himself every third 
Sunday afternoon. Duties included be- 
ing office boy, bookkeeper, handling lap 
robes, (many of which were from buf- 
falo hides,) clerk and utility driver. 
When there was nothing else to do 
he joined other boys in the neighbor- 
hood in watching liquid air experiments 
which were then being made by Charles 
E. Tripler directly across the street from 
the livery stable. Many of the experi- 
ments were conducted on the sidewalk. 
Among those who boarded their horses 
in the livery stable were some well- 
known New Yorkers, one of the most 
interesting of those personalities being 
Charles Lyman Case, United States man- 
ager of the London Assurance. He had 
a carriage horse and the customary 
equipment of the time. When he left 
the insurance district for the day he took 
an elevated train and was met at the 
station by a driver from the livery stable. 
He would then get into his open carriage 
and take a drive through Central Park 
before dinner. This was a practice of 
many downtown executives at the time. 
Gets Job with London Assurance 


Moore, the owner of the livery stable, 
who had taken a fancy to young Sheffe, 
told him that from the standpoint of a 
career there were more opportunities for 
advancement in downtown New York 
than would be possible working around 
stables, and he advised him to keep his 
eyes open for a change of position. As 
a result young Sheffe asked Charles 
Lyman Case for a job. The insurance 
man also liked Sheffe’s personality. He 
recognized his fine character and had 
noted that he did not smoke (he doesn’t 
now, nor does he drink hard liquors). 
He told Sheffe to report to George Tay- 
lor, then chief accountant of the Lon- 
don Assurance, on the following Monday 
morning for work. The United States 
branch was then at 44 Pine Street. 

His first boss was Henry T. Allev, 
then agency secretary. For a time he 
filed daily reports. Then he became a 
map clerk and after that an examiner 
in which duties he received valuable 
training under Robert H. Moore who 
later went into the field for the Insur- 
ance Co. of North America and_ then 
became an officer of the Concordia. 
When Moore became a special agent 


Sheffe succeeded him, becoming exam-— 


iner for New England and the Middle 
States and then chief examiner Eas: and 
South. 

Surveys New England Towns 


While Mr. Sheffe was a chief exam- 
iner Charles Lyman Case, as was the 
case with some other leading executives 
of fire insurance companies at the tme, 
was considerably concerned by heavy 
liability in dwelling sections of many 
towns in New England, such as Law- 
rence, Lowell, Haverhill, Dorchester and 
East Boston. Prevalence of shingle 
roofs was a headache to the companies 
as they resulted in several disastrous 
fires. He assigned Sheffe to surveying 


CHRIS D. SHEFFE 


these towns, analyzing the company’s 
liability and then to make reports ac- 
companied by suggestions respecting re- 
insurance and other underwriting aids 
and controls. He would spend several 
weeks at a time on these surveys and 
reports. 

In 1921 Mr. Sheffe became agency su- 
perintendent for the East and South, at 
which time he did considerable traveling 
although at no period of his career did 
assignment as a_ special 


he have any 
agent. 
Becomes U. S. Manager 
His next advancement was when he 
was made general agent. Later, he was 
promoted to assistant United States 


manager. When Charles Lyman Case 
died John H. Packard, who had been 
assistant United States manager, became 
United States manager, and when Mr. 
Packard retired Everett W. Nourse, as- 


sistant United States manager, became 
United States manager. Upon the re- 
cent retirement of Mr. Nourse, Mr. 
Sheffe became head of the London As- 
surance organization in the United 
States. This included being president 


of the Manhattan Fire & Marine, which 
was organized by the London Assurance 
in 1924. At end of first six months of 
1942 U. S. Branch of London Assur- 
ance had admitted assets of $10,033,246; 


policyholders surplus of $2,628,535. Fig- 
ures of the Manhattan Fire & Marine 
at the end of first six months of 1942 


were: assets, $3,598,165; policyholders 
surplus, $2,009,193. 

Mr. Sheffe is a member of the execu- 
tive committee of the National Board of 
Fire Underwriters and a member of its 
committee on laws; is chairman of the 
status of agency committee of Eastern 
Underwriters Association; is vice-chair- 
man of the New York Fire Insurance 
Exchange's executive committee. 

Was President of Teaneck Board of 

Education 

For years Mr. Sheffe has been one of 
the most prominent citizens of Teaneck, 
N. J., and there made an outstanding 








record in the field of educational admin- 
istration, the schools of the town rank- 
ing with any in the state. Teaneck, a 
neighbor of Englewood, N. J., had had 
an unusual population increase starting 
in 1920 when it had 4,000 population and 


growing to 26,000 in 1940. This pre- 
nr Pp 

sented school problems. The services 

of an executive of ‘large practical ex- 


perience was needed as president of its 
board of education and Mr. Sheffe was 
elected to that office. Discussing what 
he did in the educational activities o1 
the city Lester N. Neulen, supervising 
principal of Teaneck schools, said to 
The Eastern Underwriter this week: 

“IT wish to state that during my 25 
years of experience in the field of edu- 
cational administration, I have found 
Mr. Sheffe pre-eminent in ability among 
the board members with whom I have 
been associated. His flash of common- 
sense insight, his alertness, leadership, 
and his tireless effort have contributed 
richly to the development of our edu- 
cational system. 

“We have a Board of Education, con- 
sisting of nine members—three of whom 
are elected annually to serve for a period 
of three years. During the period from 
1923 to 1941, Mr. Sheffe served as a 
member of our Board of Education for 
thirteen years—eight of which were in 
the capacity of president. Mr. Sheffe 
ranked so highly in public esteem that 
when he desired to retire at the end of 
his term in 1938, a large delegation of 
citizens visited him and virtually drafted 
him to stand election for another term 
of service. 

‘Back in 1923, it was Mr. Sheffe’s 
foresight that prompted the Board of 
Education to develop a long-range build- 
ing program for the purchase of school 
sites and the building of schools. Dur- 
ing his period of service, the Board of 
Education constructed three new ele- 
mentary school buildings, our magnifi- 
cent junior-senior high school building, 
and a large addition to another elemen- 
tary school building. 

“Mr. Sheffe was also the moving spirit 
in advocating the adoption of the K-6- 
3-3 Plan for the organization of our pub- 
lic schools—the kindergarten; the ele 
mentary school (first six grades); the 
junior high school (grades 7, 8, and 9); 
and the senior high school (grades 10, 
11, and 12). 

“Our school system is approved by the 
State Department of Public Instruction 
and our high school is accredited by the 
Middle Atlantic States Association of 
Colleges and Secondary Schools. I make 
no secret of my conviction that Chris 
D. Sheffe has contributed immeasurably 
to the development, maintenance, and 
success of the high educational stand- 
ards that prevail in this community.” 


Wide Reader 


An omnivorous reader with a broad 
literary taste, Mr. Sheffe likes history, 
biography, technical volumes. He plays 
a lot of tennis in his recreational periods, 
Also, he is an un- 


and a good game. 
Some years 


usually able bridge player. 
ago his associates presented him with a 
set of golf clubs. Up to that time he 
had not played much. After the clubs 
had been in a corner of his home tor a 
time he took them out to the links. 


(Continued on Page 25) 
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Copyright, 1942, by David A, Ticktin 


In the two previous instalments Mr. 
Ticktin has reviewed the history of _ the 


policy transaction. In this instalment he 
takes up the WDC policy itself. 

(Editor’s note: Due to a typographical 
error the last paragraph of last week’s 
instalment was changed so that several 
words were omitted. That paragraph is 
herewith reproduced correctly) : 

“The mortgagor or owner of the prop- 
erty would still be obligated to pay the 
entire amount due on the mortgage. It 
is for that reason that, in the opinion 
of the author, the requirement that the 
mortgagor or owner pay for insurance 
obtained for the sole benefit of the mort- 
gagee without receiving any compensat- 
ing benefit, is unjustified.” 





Lines 4 to 7 of the War Damage Cor- 
poration policy read as follows: 

“In consideration of the payment of the pre- 
mium, the Corporation agrees to indemnify the 
Insured, and legal a against direct 
physical loss of or damage to the property de- 
scribed in the attached application which may re- 
sult from enemy attack including any action 
taken by the military, naval or air forces of 
the United States in resisting enemy, attack.” 

The New York standard fire insurance 
policy oddly enough makes no provision 
for the immediate payment of the pre- 
mium as a condition precedent to imme- 
diate coverage. The policy does, how- 
ever, specifically provide for the circum- 
stances under which and how much of 
the premium is to be refunded to the 
insured in the event of cancellation. It 
has been held by some courts that in 
order to effect fire insurance the pre- 
mium need not be paid prior to or at the 
inception of the insurance. (Tarleton vs. 
DeVeuve, 113 Fed. (2d) 290.) 


No Chance of Free Insurance 


The language of the war damage pol- 
icy indicates that particular care has 
been taken to avoid the possibility of 
insurance being effected without the si- 
multaneous or prior payment of the en- 
tire premium to the fiduciary agent. 

As a buttress, if indeed there is need 
of any, the arbitration committee of the 
New York Fire Insurance Exchange, 
having jurisdiction over its membership 
as to matters of that nature in the met- 
ropolitan New York area, has ruled that 
brokerage on war damage insurance may 
not be deducted by the producers from 
payments of fire insurance premiums due 
their respective fiduciary agents and that 
the acceptance by any fiduciary agent 
policy writing office of any fire or allied 
line insurance premiums from which any 
such deduction has been made will be 
considered in violation of the premium 
payment rule of the exchange. 

Apparently then, at least within the 
Metropolitan New York area, regardless 
of the amount due the producer—that is 
to say a broker or agent through whom 
the business originates—from the fiduci- 
ary agent, the premium which must ac- 





Footnote 1.—Wherever the expression 
war damage policy is used in this article 
it is intended thereby to refer to the pol- 
icy issued by the War Damage Corpora- 








tion. 

Footnote 2.—Wherever the expression 
New York standard fire policy is used 
in this article it is intended thereby to 
refer to the present or the 1918 New York 


standard form of fire insurance policy. 


Har Damage Corporation and discussed the 
various steps involved in the war damage 


War Damage Corp. Policy 


Policy Conditions Discussed With Special Reference to Types 
of Losses Covered and Those Not Likely to Be 
Called Insured 
By David A. Ticktin 
Partner of Powers, Kaplan & Berger 


Part III 


company each application for war dam- 
age insurance must be the gross pre- 
mium for that policy with no deductions 
for credits due the producer or for any 
commission due on that or any other 
policy written for said producer. Nor 
may the producer credit himself with any 
commissions due for the writing of war 
damage insurance upon making pay- 
ments of any premiums due to the fidu- 
ciary agent. 

The policy agrees to indemnify the in- 
sured against direct physical loss of or 
damage to property of the insured which 
may result from (a) enemy attack, and 
(b) action taken by the military, naval 
or air forces of the United States in re- 
sisting enemy attack. 


Limit on Coverage 


If this insurance is designed to in- 
demnify completely an insured for all 
physical damage to his property arising 
out of the hazards of war it falls short 
of its purpose. What may be the physi- 
cal loss of or damage to property as the 
result of enemy attack can readily be 
visualized. The effects of the war on 
civilian property in Europe, Asia and 
the antipodes from aircraft, gunfire and 
enemy miiltary and naval forces have 
been brought home to us quite vividly 
through various media. So far as that 
branch of the insurance coverage is con- 
cerned it appears to be sufficiently com- 
prehensive. 

However, it is difficult to understand 
why the insurance is limited to such 
physical damage as is occasioned by “any 
action taken by the military, naval or 
air forces of the United States in re- 
sisting enemy attack.” It would appear 
that if damage were occasioned by anti- 
aircraft fire directed towards a plane 
believed to be one of the enemy’s but 
later discovered to be a plane belong- 
ing to one of the United Nations no re- 
covery could be had. 

The British scheme of war damage in- 
surance encompasses a broader scope. 
According to an explanatory pamphlet 
issued by the British War Damage Com- 
mission “war damage” is interpreted to 
mean: 

“Damage directly resulting from acts by or 
against the enemy (for instance, damage caused 
xy an enemy aircraft or by an_ anti-aircraft 
shell). It does not generally include damage 
resulting from preparations undertaken with a 
view to action against the enemy (for example, 
the construction of a military camp). It  in- 
cludes damage directly resulting from acts done 
under proper authority to restrict damage re- 
sulting from acts by or against the enemy. It 
also includes accidental damage directly result- 
ing from certain preparatory acts done under 
proper authority in anticipation of enemy ac- 
tion,” 


British View of War Damage 


In a book written by Stephenson & 
Spencer, British authors, entitled “The 
War Damage Act 1941” it is stated that 
the expression “war damage” means 
damage occurring (whether accidentally 
or not) as a direct result of action taken 
by the enemy. It includes damage oc- 
curring in combating the enemy or in 
repelling an imagined attack. It includes 
damage directly resulting from proper 
measures taken to avoid the spreading 
of (or to mitigate) the consequences due 
to enemy action. 

According to the British scheme it 
would appear that if a British plane 
carrying bombs were to be flying from 
one airfield to another in the course of 
which one of the bombs accidentally 
dropped and caused damage the insured 
could be compensated therefor. Likewise 
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if an ammunition train transporting am 
munition from one camp to another 3 
the ordinary course of replenishing a 
plies accidentally exploded, those Ee 
suffered damage as a_ result thereof 
could be compensated. Under the pol- 
icy of the WDC compensation unde 
such circumstances, could not 'be ma 
tained, 

Of course, if one of our coastal Cities 
were to be attached by the enemy and 
in the course of transporting supplies 
and ammunition by the military or naval 
or air forces from some point inland to 
the theatre of operations an explosion 
took place en route there would be ho 
question about such a_ set of circum. 
stances constituting action designed to 
repel the enemy. Yet, if a Canadian 
plane or warship in repelling ay 
attempted invasion by the enemy, were 
to cause damage to insured property in 
the United States, the language of the 
policy would not permit any recovery 
therefor. 4 

Only recently the newspapers carried 
a series of articles of the arrest, subse. 
quent trial and conviction of saboteurs 
who were landed on our shores. Should 
there be a repetition of such an episode 
and should such men be tracked to q 
house where they were to barricade 
themselves and from which they could 
only be dislodged by the use of gunfire 
or other destructive means causing dam- 
age to the property by members of the 
FBI or the local police, under the fap. 
guage of the policy such damage couli 
not be the subject of compensation since 
it was caused not by enemy attack nor 
by military, naval or air forces of the 
United States in resisting enemy attack, 

Sabotage Losses 

Similar situations could be conceived 
of in which members of our local or 
state constabularies or even members of 
the FBI might cause damage in an at- 
tempt to apprehend enemies or deter 
the commission of acts of destruction 
possibly more serious than gunfire from 
a submarine or enemy plane yet because 
of the limited nature of the insurance no 
indemnity would be forthcoming. 

The language of the war damage pol- 
icy clearly indicates that any damage 
which comes as a result of any action 
by the military, naval or air forces of 
the United States, must be the direct 
result of their conduct in resisting an 
enemy attack. The New York standard 
fire policy excludes from its coverage 
damage by fire as a result of invasion or 
military or usurped power, etc. The war 
damage policy leaves much to be desired 
in indemnifying an insured for damage 
occurring under the circumstances ex- 
cluded in the New York standard fire 
policy. There is a hiatus between where 
the New York standard fire policy leaves 
off and the war damage policy picks up. 

Lines 8 to 9 read: 

“This insurance shall take effect on the effec 
tive date herein stated, at noon, standard time, 
at the place where the property is located, and 


shall terminate twelve months thereafter, at the 
same hour.” 


If the application, properly executed 
and accompanied by full payment of the 
premium, should be delivered at 9:00 
A.M. of a day insurance would not be- 
come effective until noon of that date 
at the place of the location of the risk. 
If insurance is sought on property lo- 
cated in Honolulu and the application is 
submitted to the fiduciary agent in New 
York City accompanied by payment of 
the premium at let us say 12 noon, on 
September 1, 1942, and date-stamped at 
that hour and minute, the insurance ap- 
parently would not become effective for 
five and one-half hours 
(Honolulu is five and one-half hours 
earlier than New York City). 

Problems of Ambiguity 

Lines 10 to 12 read: 


“The representations, terms and conditions of 
the application attached hereto shall be a part of 


this policy, and, except as otherwise herein pro — 


vided, this policy shall cover the property de 
scribed in the application, for the amounts there: 
in stated, while located at the place(s) stated 
in the application, but not elsewhere.” 


The question may arise whether the 
application | 


matter appearing in the 
which subsequently becomes part of the 
policy is to be strictly construed against 
the insurer or against the insured in. the 


(Continued on Page 22) 
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~ you have a responsibility 


too! - You cannot prevent 





accidents which may result 
in ruinous damage suits, 
but you can. direct the 
Plac-sehete)sMke)an-) 4-10 '4m ©) <e)-)e)-701! 
to the security provided by 


adequate liability insurance. 


This: advertisement in the 
current Saturday Evening Post 
is intended to help you sell 


Pe) 


more liability insurance 














* x DO ALL OF YOUR ASSUREDS NOW HAVE WAR DAMAGE INSURANCE? * * 
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Mass. Agents’ President 
Urges Sale of War Cover 


A strong plea for further sales of war 
damage insurance, as written by the 
War Damage Corporation through in- 
surance companies and agents, was made 
by President Paul J. Woodcome of the 
Massachusetts Association of Insurance 
Agents when reporting to the forty- 
third annual meeting this, week at the 
Bancroft Hotel in Worcester. He said 
that local agents fought for the privilege 
of selling war damage insurance rather 
than have it sold by an outside agency, 
such as post offices, banks or other 
media. Now that the agents have the 
privilege to sell this insurance it is their 
duty to educate the public fully about 
the protection and urge widespread pur- 
chase. He asked every local board in 
Massachusetts to act promptly in this 
matter. 

The Massachusetts now has a record 
high membership of 550 agency mem- 
bers, Mr. Woodcome said. During the 
vear a local board was organized in 
Marlboro and the board's president, C. 
E. Williams, serves on the state asso- 
ciation executive committee. 





Harrington Relays Morin 
Views on Federal Probe 


Insurance Commissioner Charles F, J. 
Harrington of Massachusetts, in ad- 
dressing the convention of the Massa- 
chusetts Association of Insurance Agents 
at Worcester this week, said with re- 


spect to the Federal investigation at 
Atlanta: ; m 
“Henri Morin, former Commissioner 


of Rhode Island, is identified with this 
activity (being connected now with the 
Attorney General’s Department) and be- 
fore coming here I received a letter from 
him requesting that I extend to you 
his greetings and to assure you that he 
and his associates are not inimical to 
the producers.” 





Insurance Committee for 
Bennett for Governor 


Headquarters of the “Insurance Com- 
mittee for John J. Bennett for Gov- 
ernor” were opened Tuesday at 34 Cliff 
Street (corner of Fulton and Cliff) in 
the presence of Superintendent_ of In- 
surance Louis H. Pink, Deputy Superin- 
tendent Edward McLoughlin, James A. 
Beha, former Superintendent of Insur- 
ance, and a number of others prominent 
in insurance circles here. The commit- 
tee is headed by A. J. Smith as chair- 
man. Mortimer Nathanson is secretary 
and James R. Rooney treasurer. 

Among speakers introduced by Mr. 
Smith advocating the candidacy of John 
J. Bennett for Governor of New York 
were Mr. Beha, Mr. Rooney, Charles P. 
Butler and John A. Lynch. Support 
by the insurance industry of Mr. Ben- 
nett was urged by the speakers. 


N. J. SPECIALS MEET NOV. 2 

Eugene A. Dixon, a special agent of 
the FBI at Newark, N. J., will address 
the dinner meeting of the New Jersey 
Special Agents’ Association on Monday 
evening, November 2, at the Newark 
Athletic Club. He will speak on the 
duties of the FBI in war time. 











Conick to Be Chief Speaker 
At General Brokers’ Dinner 


The General Brokers’ Association of 


Metropolitan District, Inc., announces 


that the principal speaker at the seven- 
teenth annual dinner to be held at the 
Hotel Astor on October 28 will be H. C. 
Conick, assistant United States manager 
of the Royal-Liverpool Groups. His top- 
ic will be war damage insurance. He 
was a member of the committee of ex- 
ecutives appointed by the Insurance Ex- 
ecutives Association to cooperate with 
the United States Government to help 
set up the rules, regulations, and formu- 
late the insurance contract of the War 
Damage Corporation. 

_Mr. Conick is vice-pres‘dent of the 
Eastern Underwriters Association and 
chairman of its executive committee; 
chairman of the actuarial bureau com- 
mittee of the National Board of Fire 
Underwriters, as well as a member of 
the executive committee of the Sprink- 
ler Leakage and Explosion Conferences. 
He is also a member of the Insurance 
Post, No. 1081, of the American Legion, 


N. Y. Newspaper Ads of 
Schiff Terhune & Co. 


“Better Call in a Specialist” is the 
theme of a new series of display adver- 
tisements currently being released to 
New York newspapers by Schiff, Ter- 
hune & Co,, Inc., insurance brokers of 
New York and Chicago. The campaign 
is being placed by Kelly, Nason Inc., 
247 Park Avenue, John F. McCormick, 
account executive, 





Woodcome Reelected by 
Massachusetts Agents 


Paul J. Woodcome of Fitchburg was 
reelected president of the Massachusetts 
Association of Insurance Agents this 
week, Other officers are Forrest H. 
Thompson, Athol, vice-president; Car- 
roll K. Steele, Gloucester, treasurer and 
member of the national board of directors. 


North Address 
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be that where men of recognized ability 
and leadership are present, that the 
membership of that state will speak 
through them? Where leadership has. 


AMERICAN 
FIDELITY -PHENIX 


COMPLETE 
FACILITIES 


HARTFORD 


RTH AMERICA 


developed, and that leadership in_ its 
first creation was of necessity an instru- 
mentality of the membership in that lo- 
cality, is it not logical to assume that 
the membership which created it would 
still use it for its mouthpiece? Does it 
not make sense that local associations 
will still use the persuasive voice and 
demonstrated ability of their favorite 
sons to express the thinking and dictate 
the wishes of that constituency ? 

“Skeptics will say, ‘Maybe yes, and 
‘Maybe no” They might argue that 
perhaps the favorite son, himself, plant- 
ed the idea in the minds of the multi- 
tude who then turned it back to him as 
their own. And for this argument let 
me say that there is an answer. To 
me, it is the final proof that throughout 
the years gone by, as will continue in 
the years to come, it is the membership 
itself which speaks. 

“For several years now, our National 
Association has carried out the policy 
of having, in so far as possible, repre- 
sentatives from the administration 
(either officers or members of the ex- 
ecutive committee) visit the several 
states at the occasion of their annual 
or mid-year meetings. 

Gathering of Ideas 

“In the majority of states so v'sited 
there have been no elder statesmen, no 
powerful and influential company or- 
ganizations—but just a splendid bunch 
of high-minded local agents, concerned 
principally with the problems of their 
business, with the welfare of their or- 
ganization, and with the perpetuation of 
the ideals on which our institution is 
founded. These men have made de- 
mands, many of which could not be met, 
but which have had definite bearings on 
many of our activities. Many opinions 
have been rendered, which have been 
in direct contradiction to opinions spon- 
taneously generated in other sections, 
and in the composition of which your 
officers and your executive committee 
has had to make difficu't decisions. 

“So it is the membership which has 
spoken. The forty-eight state units 
have independently made nominations, 
resolutions and decisions which have 
guided the destiny of our Association. 
But the membership hasn’t known it. 
They haven’t had the concrete evidence 
that this has been true. So—the mem- 
bership has spoken again, and this time 
has put down on paper those things 
which they have long felt were needed, 
and they have done an admirable job.” 


Taxation Without Representation 


In addressing the Massachusetts As- 
sociation convention this week on the 
subject of “Taxation Without Repre- 
sentation” President North of the Na- 
tional Association said he believes the 
members should be willing to pay more 
dues to the national body to meet the 
expanding demands of the membership. 

He also said that for companies to re- 
duce commissions to agents without 
agents or agents’ organizations a party 
to agreements is taxation without rep- 
resentation. Any tendency, he said, un- 
der which sacrifices connected with war 
negotiations may have toward a “perma- 
nent assumption of a sacrificial scale of 
income or a negotiation in which our 
interests are carried on for us by others 
not of our group will be contested and 
opposed by us to the bitter end.” 
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Hatch Report 
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five-year policies would bring many as- 
sureds to buy such policies. 

The agents’ committee discussed the 
subject of offering instalment payments 
such as 40%, 30% and 30% a year on 
three-year policies. Where the premium 
amounts to $100 or more this would 
probably involve an additional premium 
of 5% over the three-year rate, said 
Mr. Hatch. The rating association com- 
mittee, he continued, see merit in the 
suggestion and will consider it. 

Automatic reinstatement of all fire 
losses up to 5% of the amount of the 
policy also was considered and met with 
some favor, Mr, Hatch said. He be- 
lieves time would be saved in telephon- 
ing and preparing endorsements, and 
would simplify routine. 

Incorporation of broad form smoke 
damage coverage in Extended Endorse- 
ment No. 4 is sought by local agents. 
While most companies favor this the 
change has not been made yet as some 
rating associations have not approved it. 

Brokers of Record 

“Our board went on record as favor- 
ing the prohibition of a field man being 
named a broker of record in dealing with 
the rating association,” Mr. Hatch said. 
“Mr. Sweetland explained that the rat- 
ing association had always taken the 
position that the assured had the right 
to elect whom he wished to obtain in- 
formation as to rates. According to the 
regulations he might elect an agent, 
field man, architect, engineer or even 
himself to deal with the rating associa- 
tion. He stated that they protected the 
agent to a greater extent than any other 
similar organization in the country and 
required the names of all agents or brok- 
ers on the risk and notified each one 
as to the broker of record who has been 
chosen. Sufficient time is then given in 
order that any agent may have time to 
confer with the assured before action 
on rate is taken. The advisory board 
committee felt that the explanation was 
satisfactory and that the present ar- 
rangement should be continued. 

“The Vermont Association has asked 
that the Extended Coverage No. 4 be 
made mandatory on all minimum rated 
risks, with the idea that with such a 
rule, the cost of the additional cover- 
age could be reduced. The rating ass0- 
ciation committee felt that to force the 
public to buy such coverage would not 
be advisable and considerable criticism 
would result.” 

While the rating association commit 
tee would not agree to confer auto 
matically with agents’ committees to dis- 
cuss all proposed changes in rules, forms, 
rates and practices, the company repre- 
sentatives did say they would welcome 
a conference at any time at the request 
of the Advisory Board committee to dis 
cuss subjects of mutual interest. Mr. 
Hatch suggested that the agents make 
real efforts to arrange frequent com 
ferences with the rating association “as 
we should do our share to effect cot 
structive changes to serve the public in 
the most efficient way. Only by so doing 
can we earn our commission.” 
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This is one of 
the ways the 
Aetna Fire Group 
is cooperating withthe “ 7 
War Damage Corporation 
and with you in telling the 
public about war damage in- 
surance. This advertisement ap- 
pears—in color—in the October 
26th issue of Time, the weekly news 


magazine, and in the November issue 
cf the Nation’s Business. The Aetna Fire 


Group, W. Ross McCain, President. 


















something you can’t afford to be without these days 





@ Those who are conserving on fuel may very well feel that red flannels are a wartime essential. 


@ Another form of coverage you can’t afford to be without is 


WAR DAMAGE INSURANCE 


While your present fire insurance pol- 
icies give you exactly the same protec- 
tion today that they did before the 
war, they do not cover damage caused 
by air raids. 

To meet this need, the companies of 
the Aetna Fire Group and their agents 
and brokers are cooperating with the 
War Damage Corporation (created by 
the U. S. Government) in making war 
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Aetna Insurance Co. * The World Fire & Marine Insurance Co. * The Century Indemnity Co. © Piedmont Fire Insurance Co. * Standard Insurance Co. of N.Y. * Standard Surety & Casualty Co. of W. Y. 


Che Abina Fire 


damage insurance available to you. This 
new type of insurance specifically covers 
property losses resulting from enemy 
attack including action taken by our 
military, naval or air forces in resisting 
enemy attack. 


You can obtain War Damage Insurance 
on your home, household goods, auto- 
ier business property, etc. Prop- 
erty worth insuring against fire is also 


HARTFORD, CONNECTICUT 


worth insuring against air raids, and 
almost all classes of property are eligi- 
ble. The rate for dwellings is only 10¢ 
per $100 per year. 


In writing War Damage Insurance your 
local agent is rendering an important 
public service. For particulars on how 
War Damage Insurance can be fitted to 
your individual needs, ask your insur- 
ance agent or broker today. 
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E. R. Hardy Tells of Early 
Experiences When an Able Seaman 


To that first class of 
Mr.’ Hardy’s seventy-two showed up to 


At the dinner given to E. R. Hardy 
on the occasion of his 80th birthday— 
it was at the Fifth Avenue Hotel in 
New York last week—the veteran fire 
insurance educator told the story of his 
early career which had hitherto been 
something of a mystery as people in the 
insurance district often wondered how 
it happened that he did not graduate 


from college until he was 34. It was 
because he was occupied with other 
things before entering the scholastic 
period. 


Sea Experiences 

It developed that Mr. Hardy had spent 
considerable time at sea in the coasting 
trade, and he said rather proudly that 
he had a certificate as an able seaman. 
His last voyage was from Mobile to 
Saco, Me., the vessel carrying a cargo 
of cotton. Jt was a sixteen days’ trip 
with no lowering of sails throughout the 
voyage. He told of another voyage 
where all hands were at the pumps, 
sometimes twenty-four hours at a 
stretch. 

“Everybody on that ship did every- 
thing he could to make it possible that 
we reach port,” he said. “No greater 
unity can be found than at sea on a 
ship in time of danger.” 

Hardy had so many vivid experiences 
that he has found reading of Conrad’s 
sea stories rather tame, the descriptions 
not interesting him. He finally left the 
sea when the small sailing vessels be- 
gan to disappear. 

After saying goodbye to the ocean he 
got a job in a mill paying $5 a week, 
although he has never been mechanically 
minded. He went to grammar school 
the evening of the first day. Later, when 
living in Charlestown and attending high 
school in Boston it was a three mile 
walk between home and school. 

In discussing personalities at the New 
York Fire Insurance Exchange, Mr. 
Hardy paid a high tribute to Willis O. 
Robb and Henry E. Hess. It was Hess 
whom he had succeeded at the Boston 
insurance library and who brought him 
on to New York to go with the Ex- 
change of which Hess later became man- 
ager and Hardy assistant manager. Wil- 
lis O. Robb, manager for years, was a 
brilliant, intellectual figure. 

High Praise for Library 

When Mr. Hardy started his fire in- 
surance lectures at New York Univer- 
sity thirty-four years ago he was sec- 
ond man to deliver fire insurance lec- 
tures. First was Dr. S. S. Huebner at 
Wharton School of Finance, University 





Axel Johansen Thirty-Five 
Years with North America 


Axel Johansen has celebrated his thir- 
ty-fifth anniversary with the Insurance 
Co, of North America. He entered in- 
surance with the North America in New 
York City in 1907 and eight years later 
went to the home office in Philadelphia 
to join the company’s New York state 
department. He became manager in 1931 
and recently he was appointed supervis- 
ing examiner of the company’s business 
in New York state and New England. 





War Damage 
(Continued from Page 18) 


case of ambiguity. Even in cases where 
a standard form of policy is used most 
courts have construed the language of 
such policy broadly in favor of the in- 
sured. 

Since the rules so carefully require 
that the application be prepared by the 
producer and that’ it be signed by the 
applicant or on his behalf and since the 
policy and the rules so clearly require 


of Pennsylvania. 


take the course. Since then he has seen 
insurance courses started in many places 
all through the country. He commented 
rather cynically on the fact that there 
are so many of them and intimated that 
there is no short cut to becoming a 
capable insurance man; that education in 
real sense must be well-rounded; and 
that attending a few lectures will not 
do the trick. 

While he experienced considerable sat- 
isfaction in what his alumni had done 
he declared that nothing gave him 
greater satisfaction than the growth of 
the library of the Insurance Society of 
New York, and the help it had given 
the students of the business. Thousands 
of people have spent profitable hours in 
pouring through and studying its vol- 
umes. 

“No amount of money could buy some 
of those books today,” he said. “They 
are not on the market. We came along 
at a fortunate time when many com- 
panies were willing to give books to the 
library, some of them unusually rare. 
Did you ever stop to consider that near- 
ly all of the insurance literature has 
been written in the past four decades? 
The demand of the insurance students 
has been largely responsible for the writ- 
inge of many volumes covering insurance.” 
R. P. Barbour, founder of Insurance So- 
cety of New York, was toastmaster. 

The Guests 

Outside of Mr. Barbour’s introductory 
remarks there were no speeches other 
than that of the guest of honor. Peggy 
Hanlon and her accordion furnished the 
professional music; and John J. King, 
president of Hooper-Holmes Bureau and 
former president of the Society; John 
J. Ahearn, Continental Fire; and Lacy 
Wisdom, the Society’s printer, the rest 
of the musical program. Asked to sing 
a song, Mr. King, life of all social parties 
he attends, obliged. Among those at 
head table were William A. Riordan, 
president Insurance Society; William D. 
Winter, former president; and C. A, 
Ludlum, globe girdler and former vice- 
president of Home. Others present in- 
cluded these: 

J. D_ Erskine, Sinclair T. Skirrow, Prentiss 
Reed, Edward W. Dart, Walter C. Howe, Rex- 
ford Crewe. (first casualty member); H. B. 
Churchi!', (first executive committee member); 
Charles W. Brandt, (first graduate). 

Arthur C. Goerlich, Maude E, Inch, Mabel 
B. Swerig, Fann’e L. Gardiner, Clarissa L. 
Munroe, Thelma E. Reid, Gertrude J. Mohr, 
Flisie B. Betz, Shirley E. Whitlock, Rose Du- 
Chene, Esther Weiss, 

Everett S. Stryker, William B. Carter, Helen 
M. Garvin, Frank J. Donovan, Miss Haynes. 


that a copy of the application be at- 
tached to and form part of the policy it 
would appear that as to the matter con- 
tained in that application, in case of 
ambiguity, it would be construed strict- 
ly against the insured as constituting his 
representations. Moreover, it might be 
held if the question is presented, that 
the producer occupies a position analog- 
ous to that of a broker. In such event 
he would be deemed to be the agent of 
the insured and not of the WDC (Allen 
we, G. A, ins: Co: 123 N. VY. 6). 


Line 13 reads: 

“Assignment of this policy shall not be valid 
except with the written consent of the corpora- 
tion.” 


This provision permits the War Dam- 
age Corporation to determine whom it 
shall insure. A similar provision ap- 
pears in the New York standard fire 
policy. This would not prevent an in- 
sured from assigning his claim under 
the policy after a loss unless some future 
rules of the WDC prohibit such prac- 
tice, A claim which is under the law a 
‘chose in action” may be assigned even 
for the sole purpose of instituting suit 
thereon, and it is doubtful whether the 
promulgation of any rule by the WDC 
could prevent an assignment of such a 
claim after it has legally matured. 











New York Society 
Prize Winners Named 


RECEIVED AWARDS OCTOBER 21 
Fire, Marine, Casualty, Surety, Reinsur- 
ance Prizes Are Given; D. W. 
Stoddard Gets Two Awards 





Floyd N. Dull, chairman of the com- 
mittee on prizes of the Insurance So- 
ciety of New York, has announced 
awards based on examinations held in 
May. Prizes are $25 for first place, $15 
for second and $10 for third. The awards 
were presented to the recipients on 
Wednesday, October 21, in the rooms of 
the New York Board of Fire Under- 
writers, 65 John Street, at 12:30 noon. 
Following are the names of prize win- 
ners: 

Casualty NI: (Donor, Frank J. O’Neill, 
president, Royal Indemnity Co.); 1, Jos- 
eph F. Conway, Fidelity & Casualty; 
2, James Brett, Fidelity & Casualty; 
3, Herbert V. Parks, Davis, Dorland & 
Co. 

Casualty NII: (Donor, Henry Collins, 
United States manager, Ocean Accident 
& Guarantee Corporation); 1, Victor F. 
Castliglioni, Inredco Corporation; 2, Don- 
ald E. Knapp, The Texas Co.; 3, Albert 
A. Teennies, O’Brien & O’Brien. 

Fire NI: (Donor, J. Lester Parsons, 
president, Crum & Forster); 1, Philip 
L. Hanst, North British & Mercantile; 
2, William S. Hintze, Brown, Crosby & 
Co.; 3, Donald B. Byerley, The Texas 
CO; 

Fire NII: (Donor, Richard A. Corroon, 
president, Corroon & Reynolds); 1, 
James A. Crawford, Great American; 
2, E. A. Siegenthaler, Great American; 
3, Howard M. Taylor, Pacific Fire In- 
surance Co. 

Fire Accounting 

lire insurance accounting: (Donor, 
Cecil F. Shallcross, United States man- 
ager, North British & Mercantile; 
1, Anna Welt, W. J. Roberts & Co.; 
2, Robert T. Luehman, American Insur- 
ance Co.; 3, Fred L. Ziegler, Globe & 
Rutgers Fire Insurance Co. 

Fire insurance loss adjustment: (Don- 
or, Robert F. Tierney, adjuster) ; 1, Ham- 
ilton C. Wade, Hamilton & Wade; 
2, Harold W. Osterlund, Travelers Fire 
Insurance Co.; 3, E. Robert Singer, 
broker. 

General principles: (Donor, Bernnard 
M. Culver, president, America Fore 
Group); 1, Jack Madden, North British 
& Mercantile; 2, Hugh W. Carney, Dav- 
is, Dorland & Co.; 3, Nicholas W. Mc- 
Cartney, Great American. 

Inland marine: (Donor, anonymous) ; 
1, William A. Bennett, Home; 2, Rich- 
ard H. Jordan, Atlantic Mutual; 3, Dav- 
id W. Reid, Jr., Atlantic Mutual; most 
promising student, Richard H. Jordan, 
Atlantic Mutual. 

Legal principles of insurance: (Donor, 
Abraham Kaplan, of Powers, Kaplan & 
Berger); 1, John C. Ulreich, Commercial 
Union; 2, John L. Gydir, Farjeon, Ballin 
& Co.; 3, Kenneth C. Weissenborn, 
Continental Casualty. 

Medical jurisprudence of insurance 
claims: (Donor, Edgar H. Boles, presi- 
dent, General Reinsurance Corporation) ; 
1, Arthur E. Gale, American Surety; 
2, Walter H. Halstead, Home; 3, Joseph 
H. Kelly, Jr., Continental Casualty. 

Ocean marine: (Donor, Hawley T. 
Chester, Chub & Son); 1, E. S. Black- 
well, Jr., Atlantic Mutual; 2, Richard A. 
Lydecker, Providence Washington; 3, if 
L. Calvocoressi, Appleton & Cox, Inc. 

Reinsurance: (Donor, Pual R, Willem- 
son, vice-president, Sterling Offices, 
Ltd.); 1, William F. Delaney (Donor, 
Reins Club); 2, John A. Bunting, Crum 
& Forster. 

Surety: (Donor, Arthur F. Lafrentz, 
president, American Surety); Raymond 
W. Downs, Home Indemnity; 2, Leon- 
ard J. Schloer, American Surety; 
3, Clarence H. Kenyon, Fidelity & Cas- 
ualty. 

P Insurance Square Club prizes: To the 
top” students graduating in the casualty 
and fire branches: Casualty, Donald E. 





——. 


Unity Fire Licensed 
By New York Dept, 


JOHN A. HEINZE _ PRESIDENT 








New Company to Write Fire Reinsy. 
ance Formed from Funds of 
Union Fire of Paris 





The Unity Fire of New York, formed 
out of the funds of the United States 
branch of the Union Fire, Accident & 
General of Paris, has been licensed py 
the New York Insurance Department to 
write fire and allied lines. The con. 
pany will limit its operations in cop. 
tinental United States to that of treaty 
and facultative reinsurance. It has q 
paid-in capital of $250,000 and surplus of 
the same amount. 

All of the stock of the Unity Fire 
is deposited under an irrevocable ten- 
year voting trust agreement and retained 
in a custodian account with a New York 
bank. All the officers, directors and 
trustees under the voting agreement are 
United States citizens. The remaining 
assets of the United States branch of 
the Union of Paris will be transferred to 
the surplus account of the Unity as 4 
voluntary contribution. 

John A. Heinze, attorney-in-fact of the 
Union, is president of the Unity. Alex- 
ander C. Sharot is vice-president and 
Charles W. Reichert, secretary. Both 
are associated with the New York re- 
insurance organization of Fester, Foth- 
ergill & Hartung. 

Directors of Unity 

The directors and their connections are 
as follows: Harry W. Barnard, vice- 
president, The Spectator; Rk. Fenby- 
Bausman, vice - president, Washburn 
Crosby Co.; John S. Breckinridge, at- 
torney; Neil P. Cullom, attorney; John 
A. Heinze, president; William H. Hoteh- 
kiss, attorney; Albert TT. Johnston, 
Chairman of Board Drake Bakeries, Inc, 

Iso T. Catesby Jones of Bigham, 
Knglar, Jones & Houston, attorneys; 
Frankl 'n B. Kirkbride, trustee; R. Greg- 
ory Page, vice-president, Bankers Trust 
Co,; Alexander C. Sharot, vice-president; 
Alfred FE. Vondermuhill, president, Union 
American Corporation; Cole J. Younger, 
vice-president, Chase National Bank, 





Albany Field Club Honors 


“Larry” Daw at Dinner 
The Albany (N. Y.) Field Club, at its 


monthly dinner on Friday, October 16, 
had as guest of honor Lawrence Daw, 
who recently retired as the manager ol 
the Syracuse Division of the New York 
Fire Insurance Rating Organization, A 
large number of fieldmen who attended 
had received their early training under 
Mr. Daw, and others had been closely 
associated with him for many years, Mr. 
Daw was presented with a portable 
radio and received the good wishes 0! 
the field club. 





NEW BRUNSWICK OFFICERS 

Directors of the New Brunswick Fire 
of the Home of New York Fleet last 
week elected the following new officers: 
Vice-President and general counsel 
Charles A. Loughin; vice-presidents and 
secretaries, George E. Allen, Leonard 
Peterson and Franklin E. Potter. All are 
present officers of the Home. 





K. OF C. BROKERS’ COURSE 

The Knights of Columbus School, 3I6 
West Fifty-seventh Street, New York 
City, announces a course in insurance 
brokerage for those desiring to take the 
March, 1943, examinations of the New 
York Insurance Department. The cours 
started October 22 and is open to men 
and women. Classes are held Tuesday 
and Thursday evenings. 





Knapp, The Texas Co.; fire, Dudley W. 
Stoddard, Chubb & Son. 

William E. Gildersleeve prize to the 
most promising student graduating |" 
the fire branch: Dudley W. Stoddard, 
Chubb & Son. 
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BOOK OF FIRE DEPT. CODES Insurance Men Enlist in 


Insurance Accountants Association Com- 
piles Codes to Aid Companies to 
Report Premiums by Towns 

The Insurance Accountants Associa- 
tion has compiled a book of codes for 
New York State fire departments. These 
codes are necessary to enable other 
than New York companies to report 
direct fire premiums in the various cities 
and towns in the state of New York. 
Herctofore, these codes were distr buted 
among members of the association, but 
it was decided to extend this service 
to any insurance company wishing to 
avail themselves of these books, 


The books will be divided into two 
sections, numerical and alphabet‘cal. 
The numerical section will show’ the 


numerical order with 
complete mailing addresses for each 
code. The second section will list all 
fire districts in alphabetical order. Com- 
mun ties which have no fire departments, 
but are serviced by fire departments in 
a neighboring district will be listed with 
suitab'e explanation. 

Books ordered before November 1, 
1942, will be invoiced at cost, not ex- 
ceeding 75 cents per copy. Orders for- 
warded after November 1 will be ac- 
cepted when accompanied by check in 
payment at one dollar each. As_ the 
edition will be limited to approximately 
the number of orders received before 
November 1, all companies desiring cop- 
ies should mail their requests without 
delay to Harold C. Grossman, chairman 
of taxation committee, Insurance Ac- 
countants Association, Hartford Fire In- 
surance Co., Hartford, Conn. 


code numbers in 





Re-elect Mrs: Emma Jenkins 
Head of Maryland Women 


Mrs. Emma W. Jenkins of the Cen- 
tral Insurance Co. of Baltimore, was 
re-elected president of the Insurance 
Women of Maryland at the annual 
meeting on October 13 at the Lord 
taltimore Hotel, Baltimore. At the same 
time the other officers were re-elected 
and the organization named two new 
members of the advisory board, of which 
Miss Clara A. MacCubbin, of the United 
States Fidelity & Guaranty Co., is chair- 
man. The officers will be installed at 
the November meeting, this feature of 
the program being carried out by Mrs. 
Ada V. Doyle, president of the National 
Association of Insurance Women, with 
which the Maryland organization is af- 
filiated. 

In addition to Mrs. Jenkins, the of- 
ficers re-elected are first vice-president, 
Miss Mary Munroe, W. H. M. Smith 
Avency, Annapolis; second vice-presi- 
dent, Miss Helen Warfield, Poor, Bowen, 
Bartlett & Kennedy; corresponding sec- 
retary, Miss Martha A. Thoms, United 
States Fidelity & Guaranty; recording 
secretary, Miss Lula Feller, Fire Under- 
writers’ Association, and treasurer, Miss 
Catherine Cromwell Hamlin, Equitable 
Life Assurance Society of the U. S. 

Misses Dorothy Hollyday, Fidelity & 
Deposit, and Sophia Keller, Great 
American Insurance Co., were elected 
the new members of the Advisory Board. 


N. J. FIELD CLUB TO MEET 
H. Pierce North, assistant director of 
the Business Development Office, will 
be the guest speaker at the meeting of 
the New Jersey Field Club to be held 


Monday noon, October 26, at Bam- 
berger’s Restaurant in Newark. Mr. 


North will speak on the program for in- 
forming the public with regard to war 
damage insurance. President Robert Cer 
Hamilton will preside. 





DALLAS AGENTS MEET OCT. 23 


The annual meeting and dinner of 
the Dallas Insurance Agents’ Association 
was held on October 23 at the Baker 
Hotel in Dallas, Tex. A revised consti- 
tution will be acted on and new direc- 
tors elected. The! directors will choose 
the new officers. The association has a 
membership of 110. 


New Coast Guard Reserves 

Property insurance men in Philadel- 
phia are taking active part in the forma- 
tion of a new branch of the U. S. Navy 
—the First Volunteer Reserve Regiment, 
U. S. Coast Guard. This organization is 
the forerunner of a new national branch 
of the Navy, which ultimately will enroll 
approximately 300,000 reserves in coastal 
cities to take the places of Coast Guards- 
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men on waterfront guard duty and re- 
lieve them for active sea patrol. 

C. William Johnson, assistant secre- 
tary of the Insurance Company of North 
America and a widely-known authority 
on fire prevention, has been made of- 


ficial lecturer on this subject by the 
newly-organized regiment. 
Other representatives of the North 


America and its affiliates already have 
enlisted in the new regiment, Among 
them are Henry W. Farnum, assistant 
secretary in the marine department; 


Warren J. Baker, Jr., head of the North “bomb explosions, 


——— 
America’s engineering department, and 
Horace B. Montgomery, assistant secre. 
tary, Indemnity Insurance Company of 
North America. 

The principal function of the new rey. 
iment is to protect billions of dollars 
worth of pier and warehouse propertie: 
housing munitions and other war ma- 
terials; ships and cargoes awaiting trap. 
sit and being loaded and unloaded, [j 
members are taught practical Goyer. 
ment-approved methods of protection 
against sabotage, espionage, fire ap/ 
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GREAT AMERICAN INDEMNITY COMPANY 
AMERICAN ALLIANCE INSURANCE COMPANY 
ROCHESTER AMERICAN INSURANCE COMPANY 

DETROIT FIRE & MARINE INSURANCE COMPANY 
MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 
THE NORTH CAROLINA HOME INSURANCE COMPANY 
COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 





GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Incorporated 1872 


NEW YORK, N. Y. Incorporated 1926 


NEW YORK, N. Y. Incorporated 1897 


NEW YORK, N. Y. + Incorporated 1928 


DETROIT, MICH. + Incorporated 1866 


BOSTON, MASS. Incorporated 1910 


RALEIGH, N. C. + Incorporated 1868 
Incorporated 1832 


COLUMBUS, O. «+ Incorporated 1914 








DANIEL R. ACKERMAN. .New York City 


Vice-President and Secretary, Great American 
Insurance Company 


EARL D.. BABST......... New York City 
Chairman of the Board, American Sugar Refining 
Company 


H, DONALD CAMPBELL.New York City 


President, Chase National Bank of New York 


ARTHUR O. CHOATE... .New York City 
Clark, Dodge & Co, 
























DIRECTORS GREAT AMERICAN INSURANCE COMPANY 


JOHN M. DAVIS........ New York City 


Chairman of the Board, Delaware, Lackawanna 
& Western Railroad Co. 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 


PERCY H. JOHNSTON. . .New York City 
Chairman of the Board, Chemical Bank & Trust Co. 


SAMUEL McROBERTS. ,, ,New York City 
ALEXANDER R. PHILLIPS. New York City 


Vice-President, Great American Insurance 








Company 


WALLA IOROOP isis divos ceveeneeecs New York City 


President, Great American Insurance Company and Affiliated Companies 


JESSE'S. PHILGIPS..........2 New York City 


HOWARD C., SMITH..... New York City 
MAURICE J. SULLIVAN. . New York City 
ROY B. OWHITE. ...0.56.3 Baltimore, Md. 


GARRARD B. WINSTON. New York City 


Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 
of New York 


Estate Trustee 
President, American Can Company 


President, The Baltimore & Ohio Railroad Co. 


Shearman & Sterling, Attorneys 
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FIREMAN’S FUND FINANCING 





Directors Approve Plan for Acquisition 

Of More Stock of Home F. & M. 

And the Occidental 

President Charles R. Page of the Fire- 
man’s Fund announces that the board 
of directors on October 13 approved a 
plan for the acquisition of stock of the 
Home Fire & Marine and Occidental 
other than that now owned by the Fire- 
man’s Fund. This plan, if approved by 
stockholders, will include the following 
steps: : 

Increase the Fireman’s Fund author- 
ized capital stock from 300,000 shares of 
$25 par value to 509,232 shares of $10 
par value; call for issuance to Fireman’s 
Fund stockholders of 445,146 shares of 
$10 par value for the 296,764 outstand- 
ing shares of $25 par value at the rate 
of one and one-half shares of new $10 
par value stock for each outstanding 
share of $25 par value stock. The re- 
sulting reduction in capital of $3,048,540 
will be transferred to surplus for the 
purpose of complying with provisions of 
New York law limiting investments in 
other insurance companies. 

There will be an offer of 0.75 of a 
share of the new $10 par value Fire- 
man’s Fund stock for each share of 
Home and 0.45 of a share of the new 
$10 par value Fireman’s Fund stock for 
each share of Occidental. Scrip will be 
issued in lieu of fractional shares, 

The plan contemplates straight ex- 
change offers for the stock of Home 
and Occidental without any cash pay- 
ment to or by shareholders. Sharehold- 
ers of Home and Occidental will not be 
required to accept the exchange offers 
and any such shareholder may retain 
his shares. 

The Fireman’s Fund owns 55,016 out 
of 100,000 shares of the Home F. & M. 
and 32,560 shares out of 100,000 shares 
of Occidental. The remaining shares are 
held by the public. 





NEW COVERAGES IN N. Y. 


Exchange Forms for Contingent Liabil- 
ity and Depreciation or Re- 
placement Cost 
The New York Fire Insurance Ex- 
change has adopted new forms of insur- 
ance covering contingent liability (demo- 
lition and increased cost of construction) 
and depreciation or replacement. cost. 
This action brings into harmony with 
the remainder of the state the exchange 
rules applicable to these forms. Up to 
the present no provision had been made 
for writing these classes in New York 

state. 

The additional charge for either 
demolition clause when used in connec- 
lion with policies covering fireproof 
buildings is 10% of the building, busi- 
hess interruption, rent, improvement and 
hetterements or leasehold interest rate, 
and when used in connection with poli- 
“les covering other than fireproof build- 
Ings the rate is 15% of such rates. For 
demolition and increased cost of con- 
struction insurance the additional pre- 
mium is based on an increase of 33-1/3% 
over fire rate applicable to the subject 
of insurance, 

Replacement cost insurance may be 
Written to cover the interest of either 
lessee or owner subject to the following 
Provisions: lessee coverage may be writ- 
ten under leasehold interest rules or as a 
liability policy under legal liability rules, 
and coverage of owner’s interest must 
be limited to building and building ser- 
vice equipment. There is a minimum 
comsurance requirement of 80%, except 
that risks otherwise qualifying for prop- 
erty damage broad form privilege may 
employ an amount of insurance clause 
waar to that permitted under the 
iad form conditions. The rate ap- 
“ € shall be the coinsurance fire 
Property damage rate applying to the 
subject of insurance. j 


D; OCCIDENTAL DIVIDEND 
P peters of the Occidental, member 
a e Fireman’s Fund Group, have de- 
Ab 4 quarterly dividend of 30 cents 
hol den Payable November 16 to stock- 
Olders of record November 5. 





September Fire Losses 
17% Lower Than in 1941 


Fire losses in the United States in 
September amounted to $20,443,000, 
which is 17% below the total of $24,- 
668,000 for the same month in 1941, ac- 
cording to the National Board of. Fire 
Underwriters. The September, 1940, 
figure was $21,198,000. The downward 
trend in fire losses, which has been 
maintained definitely since the end of 
February this year, is outstanding evi- 
dence of the worthwhile results being 
gained from the fire prevention efforts 
of an aroused American public. 

For the first nine months of 1942 fire 
losses amount to $231,615,000, compared 
with $236,441,000 in the same period last 
year and with $232,312,380 for the first 
nine months of 1940. Thus in a war 
year with hazards and burnable values 
much higher than in 1940 or 1941 the 
actual losses so far have been lower, by 
a slight margin, than in either of the 
previous years, 


Rhode Island Agents Meet; 
All Officers Re-elected 


The Rhode Island Associat‘on of In- 
surance Agents re-elected Walter R. 
Johnson as president at the annual meet- 
ing in Providence. Also re-elected were 
Vice-President Carleton I. Fisher, Sec- 
retary William A. Lester, Treasurer 
Robert S. Preston and National Direc- 











reports of the same calibre. 





REVIEW 


COMPLETE INSPECTION SERVICE 


USE ect 


Your underwriting standards today are higher than ever. 


Branch offices and field organizations throughout New York, New Jersey, 
Pennsylvania, Maryland, Delaware, Illinois, Rhode Island, Massachusetts 
and National Facilities. 


SERVICE REVIEW, INC. 


HOME OFFICE: 75 MAIDEN LANE, NEW YORK, N. Y. 


Use inspection 








tor Henry E. Davis. All the officers 
have their agencies in Providence. Over 
150 attended the annual session. Presi- 
dent David A. North of the National 
Association urged agents to follow close- 
ly the Federal investigation of fire in- 
surance at Atlanta and said that com- 
pany and agents’ organizations were pre- 
paring to meet the issues to come up 
at this investigation. 














NEW PROSPECTS—NEW INCOME 


Record-breaking fur sales creates a record- 
breaking list of new prospects for Fur Floater 
insurance ! Our new pamphlet is available at your 


request to bring you record-breaking results ! 





Jusurance Company Utd. 
90 John Street, New York, N. J. 








LEAVING ROYAL EXCHANGE 





Roy E. Williams Resigns as Superir- 
tendent of Loss Department; Joined 
Company in 1926 
Roy E. Williams, superintendent of 
the loss department of the fire compa- 
nies in the Royal Exchange Group, has 
resigned, effective November 1, and he 
will announce his future plans later. He 
joined the Royal Exchange in May, 
1926, as superintendent of the loss de- 
partment and later was sent to Con- 
necticut for three years as special agent. 
Following that he returned to the home 
office loss department in New York City. 
A resident of Teaneck, N. J., Mr. 
Williams entered insurance as a clerk 
in 1916 in the loss department of the 
Continental. Two years later he entered 
the Navy and after the war returned to 
the Continental. In December, 1919, he 
became superintendent of the loss de- 
partment of the London & Scottish and 
retained that post until shortly after the 
company was placed under the same 
management as the Northern Assurance. 
In that period he studied accounting and 

business law at Pace Institute. 


Frank L. Curtis Dies at 86 

Frank Loveland Curtis, retired New 
York state fieldman for the Springfield 
Fire & Marine, died Wednesday in Syr- 
acuse at age 86. Funeral services will 
be held at his home in that city today 
at 2 pm. He was one of the most 
beloved personalities in the field in New 
York and had served the Springfield 
from 1895 until 1939. He is survived 
by his widow and two daughters, Mrs. 
George R. Williams of Syracuse and 
Mrs. Fred W. Kentner of Forest Hills, 


aN. 


Alvin P. Lloyd 25 Years 
With the Eagle Star 


Alvin P. Lloyd, veteran state agent of 
the Eagle Star for Maryland, eastern 
Pennsylvania and the District of Co- 
lumbia, celebrated his twenty-fifth anni- 
versary with the company on October 
15. He was guest of honor at a dinner 
given by the management at the Hotel 
Biltmore, attended by the officers and 
department heads. Mr. Lloyd joined 
the company in 1917 as a special agent 


. 

Chris D. Shefte 
(Continued from Page 17) 
Occasionally, he plays a game, but not 
often. He says the clubs are all right, 
but his game is indifferent. 
Two of his major interests are h’s 
twin grandchildren—Chris Dickinson and 
Thomas Fuller Sheffe. They are the 
children of his son, Tom, who is with 
the Corbin lock division of the American 
Hardware Co. His other son, Harold, is 
with the Wright Aeronautical Co. in 
New Jersey. Mrs. Sheffe was Miss 
Edith Fuller, member of old Long Island 

and Connecticut families. 
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Robertson President 


Of the Secured F. & M. 


INDIANAPOLIS HEADQUARTERS 





Former President of Continental Has 
Been Reinsurance Intermediary in 
Recent Years 





Norman T. Robertson, some years ago 
president of the Continental of the 
America Fore Group and more recently 
a well known fire reinsurance intermedi- 
ary in New York City, has been elected 
president of the Secured Fire & Marine 
of Indianapolis. The company was 
formed in 1940 by a group of Indiana 
capitalists, insurance and business men 
and has been operating only in Indiana. 
It began operating early this year with 
a capital of $200,000. The first president 
was W. A. Watts, former president of 
the Preferred Life of Michigan and the 
Merchants Life of Iowa. The Secured 


is affliated with the Western Under- 
writers Association. 
Mr. Robertson attended the Univer- 


sity of Texas and in 1903 joined the 
general agency at Houston now known 
as Cravens, Dargan & Co. The follow- 
ing year he went with the Continental 
as special agent in Texas and later spent 
six years in the Southern department at 
the home office in New York. 

In 1913 Mr. Robertson was made man- 
seer of the Southern denartment of the 
Fidelity-Phenix, one of the America 
Fore Group, at the home office. He was 
promoted through various grades to sec- 
retary and in 1919 was sent to Chicago 
as assistant manager of the Western de- 
partment. In 1921 he was elected presi- 
dent of the American Eagle, and later 
that year elected president of the Con- 
tinental. 

Resigning from the Continental at the 
end of 1924, Mr. Robertson joined the 
National Liberty Group early in 1925 as 
vice-president and managing under- 
writer. He resigned in 1928 and in re- 
cent years has been an intermediary. 





N. Y. FIRST AiD STATION 





War Casualty Station Established by 
Friends of Beekman, Inc., in 
National Board Building 
The first casualty station to be estab- 
lished by the Friends of Beekman, Inc., 
was dedicated formally on Thursday of 
last week. Funds for this well equipped 
room at 85 john Street were raised 
through the voluntary subscriptions of 
hundreds of insurance people in the 
down town area. The Insurance Post 
of the American Legion, the Insurance 
Square Club, the Anchor Club and other 
insurance organizations helped in the 
campaign to establish a post where per- 
sons injured in a bombing can be taken. 
The space on the ground floor of 85 
John Street was donated by the Na- 
tional Board of Fire Underwriters 
Building Corporation. The Friends of 
Beekman supplied the gauze, bandages 
and other medical equipment. Twenty- 
four cots have been installed together 
with ten stretchers and the necessary 
blankets. The casualty station will be 
under the direct supervision of Edward 
M. Berneker, M.D., Commissioner of 
Hospitals. Mrs. Marguerite Houghton, 
the nurse at 85 John Street, will be in 

direct charge. 

In a brief ceremony the station was 
presented to down town New York by 
Morgan Williams, vice-president, Friends 
of Beekman, Inc. 

The room is about eighty feet long 
by forty feet wide and has two parti- 
tioned rooms at each end which will be 
used for the treatment of patients. The 
windows on the Gold Street side have 
been removed and the openings covered 
by two inch planking both on the in- 
side and on the outside of the brick 
walls. Fifteen inch space between has 
been filled in with sand. 

Emergency squads will be sent to the 
post from the Beekman Hospital in 
event of bombing. | It is planned to or- 
ganize a corps of stretcher-bearers from 
the insurance workers in the district. 
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PITTSBURGH CLUB ELECTS 


H. W. Schmidt President of Insurance 
Club; Other Officers and Directors 
Are Selected 

H. W. Schmidt of H. W. Schmidt Co. 
was elected president of the Insurance 
Club of Pittsburgh at the annual meet- 
ing on October 12. He succeeds 
Kaye Estep, manager of the Allegheny 
division of the Middle Department Rat- 
ing Association, who automatically be- 
comes a member of the advisory com- 
mittee of past presidents. The new vice- 
nres dents of the club are Thomas P. 
Lowry of Tener-Lowry Co., who retired 


as chairman of the board of directors, 
and Edward A. Logue of the Insurance 
Co. of the State of Pennsylvania, who 
also had been on the board. Paul 
Simmerman of the New Amsterdam and 
United States Casualty companies, for- 
merly a director, was elected treasurer, 
and Earl E. Gangewere of the Pennsyl- 
vania Casualty, became secretary. 

The newly elected members of the 
board include George F. Avery, United 
States Fidelity & Guaranty; Thomas J. 
Beagan, National Union Fire, who re- 
tired as secretary and treasurer of the 
club; Robert J. Crossman, Atlas Group; 
Jet Parker, American Automobile, and 





Frank P. Siefker, Allegheny division of 
the Middle Department Rating Asggogj. 
ation. 

The re-elected directors are Clarence 
H. Alexander of McCandless, Colling. 
wood & Alexander; Joseph W. Hubbard 
Keystone Adjustment Corporation; R' 
H. Ladley, Continental Casualty, and J 
F. O’Connor, Employers’ Group. 


ONTARIO FIRES INCREASE 
Industrial fires in the Canadian Proy. 
ince of Ontario for the first nine months 
of 1942 amount to $2,052,955 compared 
with $1,123,262 in the’ same period of 
last year. 
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—you can depend on Talbot, Bird and Co. for complete facilities to help 


solve any underwriting problem of any kind anywhere. Leading brokers for 


large corporations have learnt how thorough, fast, and efficient are the 


service, cooperation and skill that this ‘“‘complete line’? house renders. 


TALBOT, BIRD AND CO., INC. 


Insusance Underwaiters 


111 JOHN STREET 


NEW YORK, N. Y. 
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War Risk Rates Changed as Areas 
Of Submarine Sinkings are Shifted 


Sea, Gulf of Aden ports, 


Marine underwriters in the New York 
market on Monday announced a revision 
of cargo war risk rates on a number of 
important trades. Contrary to most re- 
visions which are usually either upward 
or downward, these particular changes 
involve both increases and reductions 
and are the result of a revaluation of 
the potential war risk hazards by the 
underwriters. 

Generally speaking the reductions 
were on certain voyages confined to the 
Western Hemisphere and the increases 
were on voyages to Africa and the East 
and Far East. An exception to this 
general rule was in connection with 
shipments between United States Atlan- 
tic and Gulf ports and Australia, New 
Zealand and Tasmania via the Panama 
Canal from the Pacific Ocean where the 
rate was reduced from 171%4% to 15%. 
The rate on shipments between United 
States Pacific ports and Australia, New 
Zealand and Tasmania via the trans- 
Pacific route was unchanged at 714%. 


Rate Reductions 


One of the important rate changes 
was the reduction from 1214%4% to 10% 
on shipments between United States 
Gulf ports and the West Indies, East 
Coast of Mexico, East Coast of Central 
America and the North Coast of South 
America. Shipments between the above 
ports and United States Atlantic ports 
remained unchanged at 124%, but a 
special rate of 10% for shipments be- 
tween the North Coast of Cuba not East 
of Cardenas and Florida East Coast 
ports not north of Cape Canaveral or 
not north of Tampa on the West Coast 
was reduced to 74% and a 7%% rate 
for shipments between the Bahama 
Islands and Florida East Coast ports 
not north of Cape -Canaveral or not 
north of Tampa on the West Coast was 
reduced to 5%. 

Another important reduction was in 
shipments between United States Atlan- 
tic Gulf and Pacific ports and Brazil and 
Argentina, where the previous rate of 
2% was reduced to 15%. This is the 
third reduction in this particular trade, 
rate of 25% being in existence as late 
as August 26. 

The reductions in the Western Hemi- 
sphere were also extended to include 
shipments between Pacific ports and At- 
lantic and Gulf ports via the Panama 
Canal. The rate on shipments from the 
West Coast of the United States, Can- 
ada, South and Central America and 

exico and United States Atlantic ports 
Was reduced from 15% to 121%4% and the 
same shipments to and from United 
States Gulf ports were reduced from 


13% to 10%. 


Increases on African Routes 


The increases were a flat 24%% on 
poments to and from the following 
Places: Africa, excluding via Mediter- 


— 
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Canadian Supreme Court 
Passes on Tax Question 


B' Supreme Court of Canada has 
rs itly decided the question whether 
juris nica or the Provinces have 
fet lon, for tax purposes, over in- 
the a companies, The court ruled that 
nie ot has no power to tax pre- 
pe ws Paid to insurers which are not 
a co under the laws of the Domin- 
ou P are authorized solely by the vari- 
Reh Tovinces. The Dominion govern- 
Me May tax companies registered with 


ranean, Red 
from 174% to 20%. Port Said and 
Suez, 20% to 221%4%. Egyptian Mediter- 
ranean ports from 22%% to 25%. Per- 
sian Gulf ports and West Coast of In- 
dia ports and Ceylon, from 17%% to 
20%, and East Coast of India ports not 
East of Calcutta, from 22%% to 25%. 


Another important rate change had 
the effect of increasing the rate on 
shipments between places in the St. 
Lawrence River East of the Saguenay 
River from 4% to 5%. Previous to this 
amendment the underwriters charged 
%4% on shipments not East of Seven 
Islands, and 5% on shipments East of 
that port. Recent sinkings in the St. 
Lawrence River announced by the Can- 
adian Government apparently made it 
necessary for the underwriters to ex- 
tend the higher rate to cover a more 
westerly point in the river. 


U. S. Tax Conferees Act 
On Marine Mutual Formula 


Under an agreement reached last week 
by House and Senate conferees on the 
revenue bill of 1942, mutual marine in- 
surance companies will be subject to the 
income tax formula for stock life insur- 
ance companies rather than upon the 
basis of fire and casualty mutuals, as 
was provided under the House bill. Mu- 
tual marine companies will be subject to 
the same rates as life companies, if the 
provision is approved. 


WOULD RETAIN JUNIOR P.P.F. 

It is reported by one insurance com- 
pany in Toronto that permission has 
been asked of the Canadian Inland Un- 
derwriters Association to continue sell- 
ing junior personal property floaters on 
the same basis as was done prior to 
October 1. Policy rules and regulations 
of the C.1.U.A. became effective on that 
date and no provision was made in them 
for junior policies, which command 
lower premium rates inasmuch as they 
are designed to meet the pocketbooks 
of those in lower income brackets. No 
decision has as yet been reached by the 
Canadian Inland Underwriters Associa- 
tion regarding the request. 








LUMBERMEN’S DIVIDEND 
Directors of the Lumbermen’s of Phil- 
adelphia have declared a dividend of 
$1.75 a share, payable November 16 to 

stockholders of record October 16. 





Agreement to Assign Policy Held 
Not to Be an Actual Assignment 


Action was brought on an automobile 
fire policy covering a truck and any 
newly acquired truck designed to replace 
the one described in the policy on giv- 
ing the company ten days’ notice after 
delivery of the new truck. The insured 
traded his truck, receiving another truck 
in the trade. As part of the deal the 
insured agreed to transfer the policy to 
the other party. The agency requested 
the company to endorse the policy. The 
insured, however, continued to hold the 
policy and no rider was affixed to it. 

The automobile received by the in- 
sured in trade was destroyed by fire. 
The insured sued on the policy, con- 
tending that the provision covering a 
newly required truck was applicable, and 
entitled him to recover for the loss. 
Affirming judgment for the plaintiff in 
the trial court, the South Dakota Su- 
preme Court held, Wormstadt v. Secur- 
ity Ins. Co, 5 N. W. 2d 3, that the 
policy had not been assigned by the in- 
sured, although the evidence showed that 
insured had agreed to assign the policy 
in the trade. 


Agreement Does Not Void Policy 


“But,” the court said, “an agreement 
to assign a policy of insurance, when 
there is no legal assignment, does not 
avoid the policy. Manufacturers’ Mut. 
Fire v. Swaney, 53 Ind. App. 429, 101 
N. E. 843; Lazarus v. Commonwealth, 


22 Mass. 76, 5 Pick. 76; Griffey v. New 
York Central, 100 N. Y. 417, 3 N. E. 309; 
Mahr v. Bartlert, 53 Hun. 388, 7 N. Y. S. 
143.” 

On the evidence the court held that 
the agreement by insured to assign the 
policy was unexecuted at the time the 
loss occurred and that the policy was 
not rendered void by reason of an as- 
signment. 

The policy not having been assigned 
the issuance of the rider and its mail- 
ing to the trading-in party were of no 
effect. This indicated a willingness on 
the part of the company to an assign- 
ment by insured, but it did not consti- 
tute an assignment. The rider was also 
ineffective because it was never attached 
to the policy. This was a South Dakota 
Standard fire policy adopted by the state 
legislature, and the law requires that 
the entire agreement must be contained 
in or endorsed upon the policy. 

Any changes or waivers in the policy 
provisions must be written on or at- 
tached to the policy. Insured, it was 
held, was acting to obtain the proper 
authorization from the company for an 
assignment of the policy and a change 
of the named insured, but at the time 
the loss occurred such authorization, 
which would constitute a waiver of terms 
of the policy, had not been attached to 
the policy and had not, therefore, be- 
come a part of the policy contract. 
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116 JOHN STREET - NEW YORK 









WE ARE DOING OUR PART—as one 





OF AMERICA’S LEADING 


INSURERS OF SHIPS AND CARGOES 





Remedy Against U. S, 
Is Suit in Admiralty 


MARITIME COMMISSION SHIP 





Federal Court Exclusive Jurisdiction of 
Tort Cases Under Suits in 
Admiralty Act 





A United States customs inspector at- 
tempting, in the course of his duties, to 
board the S. S. Unicoi, when the vessel 
docked in the North River at New York 
City, was fatally injured by the breaking 
of a rung of a defective ladder which 
had been lowered from the ship for his 
use in coming aboard. 

The Unicoi was owned by the United 
States Maritime Commission. It was 
operated for that commission by the 
Roosevelt Steamship Company, under a 
contract with the commission. The 
Roosevelt Company is a private corpora- 
tion. None of its stock is owned, di- 
rectly or indirectly, by the United 
States. 

The inspector’s widow sued the Roose- 
velt Company in the New York State 
courts. The company removed the ac- 
tion to the Federal District Court for 
Southern New York and appealed from 
a judgment against it on the ground 
that the Federal District Court had no 
jurisdiction because the plaintiff’s rem- 
edy, if any, was exclusively under the 
Suits in Admiralty Act. The question 
on appeal was: What effect has the 
Suits in Admiralty Act upon proceedings 
to recover the damages caused by a tort 
maritime ? 


Appeal Court Decision 

The Second Circuit Court of Appeals 
held, Brady v. Roosevelt S. S. Co., Inc., 
128 F. 2d 169, the plaintiff was entitled 
to sue under the Suits in Admiralty Act. 
The act provides the exclusive remedy 
in admiralty against the Maritime Com- 
mission and the United States. And it 
has been definitely settled that an action 
in admiralty is the only available rem- 
edy against the United States or a cor- 
poration whose stock is wholly owned 
by the United States. 

But, the plaintiff argued, the Roose- 
velt Company is a private corporation, 
and therefore suable as it would have 
been had there been no Suits in Ad- 
miralty Act to be considered. 

It is not enough, the Circuit Court of 
Appeals said, to take into consideration 
that, if the plaintiff recovers, the judg- 
ment will neither be against the Govern- 
ment directly or indirectly, nor will the 
United States be compelled to reimburse 
its agent for the damage it may pay as 
a result of its own negligence either by 
the terms of the operating contract or 
by general principles of law. 

“Granted that this is so, it is not deci- 
sive, for the Suits in Admiralty Act goes 
beyond the mere protection of any pecu- 
niary interest of the Government. A 
prime purpose of the statute was to 
prevent the seizure in ports of the 
United States, of vessels owned by the 
Government or its wholly owned cor- 
poration in actions in rem. No distinc- 
tion was made between seizures from a 
private operating corporation and from 
an operating corporation owned by the 
Government. 

Judgment Reversed 

“Whenever a suit in admiralty could 
have been maintained against the ship 
or the owner, if the ship had been pri- 
vately owned and operated and it was a 
merchant ship, the right otherwise to sue 
was taken away and replaced by the 
right to sue the United States or its 
wholly owned corporation in personam, 
but, at the election of the libellant, with 
all the advantages of a suit both in per- 
sonam and in rem.” The judgment was 
reversed and the complaint ordered dis- 
missed. 

Clark, C. J., dissented, on the ground 
that, although the first section of the 
act exempts from seizure or arrest ves- 
sels owned by the United States or a 
corporation with Government owned 
capital stock, or operated by or for the 
United States or such corporation, the 
second section is carefully limited to the 
United States or such corporation. 
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Bureau Names Final Emergency Rates 
For Auto Liability, Nation-wide 


Less Than Former Rates in Gas Rationed Areas; Cut Under 
American Auto; Safe Driver Reward and Classifica- 
tions Suspended; Patterson Makes Statement 


National Bureau of Casualty & 
Surety Underwriters las adopted final 
nation-wide emergency automobile lia- 
bility rates representing a considerable 
reduction in the rates announced pre- 
viously for the gas rationed states and 
cutting under, in their over-all effect, 
those announced last week by the Amer- 
ican Automobile Insurance Co. The 
bureau has eliminated the safe driver 
reward plan for the duration and will 
apply the credit formerly granted at the 
termination of the policy as an advance 
credit, and also has suspended the private 
passenger automobile classification plan. 

Under the former classification plan, 
A-1. A and B, the B rate was the 
manual rate in states in which the safe 
driver reward plan was not permitted, 
and in order to arrive at a schedule 
which can be applied nationally, the new 
formula is based on the former B rate, 
with discounts as follows: 25% from the 
B rate equals the A-1 rate, 10% is 
taken from the level of the B rate and 
10% represents the safe driver reward 
plan, making a total discount of 45% 
from the old B base rate on bodily in- 
jury. The 15% safe driver reward will 
be recognized as a 10% advance dis- 
count from the B rate. 

Property Damage Rate 

The new base rate for property dam- 
ave is 35% discount from the B rate, 
with 10% discount for holders of A 
ration cards and 10% for holders of B 
and C cards. 

The new formula was arrived at Oc- 


tober 15 and bulletined to companies 
October 19 to assist non-bureau com- 
panies which desire to pattern” their 


rating plans after the same program. 

October 20, companies were advised 
that the New York Department had 
approved the rates for new and renewal 
businegs effective October 20. The rates 
may al be applied in the areas of the 
state now gasoline rationed retroactive 
to July 22. In areas not rationed in 
New York State, the rates may be ap- 
plied retroactive to September 1. 

North Carolina Approves 

North Carolina has approved the rates 
on the same basis as New York. Kan- 
sas has approved the rates but by ruling 
of the department they may not be ap- 
plied retroactively. New Hampshire ap- 
proves with retroactive application in or 
after August 1. These, with Arizona, 
Minnesota, New Mexico, Oregon, and 
Wisconsin, where the rates have been 
filed and became effective October 20, 
retroactive to September 1, are among 
the sixteen rate regulated states where 
filings must be approved. Following are 
the other states in which the automobile 
casualty manual is in effect and where 
rates must be filed: 

California, Indiana, Illinois, Louisiana, 
Oklahoma, Virginia, Washington. 

The National Bureau is taking care of 
rate filings in all states where this is 
necessary. Companies for which the 
bureau does not file rates for states 


where filings are required are advised to 
make their own filings in their usual 
manner. 
Massachusetts Refunds 
Restrictive barriers against rate modi- 
fication due to operation of the compul- 


sory automobile liability insurance law 
have been removed with the signing by 
Governor Leverett Saltonstall of an 
exeeutive order under which refunds ag- 
greyating $3,200,000 will be made by the 
companies to Massachusetts automobile 
policyholders under an agreement made 
between the companies and Commis- 
sioner Charles F, J. Harrington, 

The executive order applies to every 
Massachusetts motorist who held a 
compulsory personal liability insurance 
policy on July 1, regardless of whether 
it has been canceled. 

As all automobile liability policies in 
Massachusetts expire on December 31, 
policyholders in that state could be given 
the advantage of rate reductions, which 
insurance companies are willing to make, 
only by some special procedure, Com- 
pany representatives met with Commis- 
sioner Harrington last week in an effort 
to work out some satisfactory procedure. 

Following are the definitions of the 
new classifications: 

New Classifications 

CLASS A—Each private passenger automo- 

bile for which the owner is limited to a Basic 


“A” (“D” for motorcycles) gasoline ration 
Note.—A Special gasoline allowance for a 
private passenger automobile or motorcycle, for 
which the owner is limited to a Basic “A” 
(“D” for motorcycles) gasoline ration book, for 
an emergency or a special occasion or an un- 
usual requirement which, in accordance with the 
regulations of the Office of Price Administration 
does not classify such owner with respect to 
such automobile or motorcycle as the holder of 
a “B” or “C” (“D” for motorcycles) Supple- 
mental gasoline ration book, shall not disqualify 
such automobile or motorcycle from the appli- 
cation of Class A rates. 

CLASS B—Each private passenger automobile 
for which the owner is limited to a Supplemental 
“B” (“D” for motorcycles) gasoline ration book. 

CLASS C—All others. 

In territories not subject to gasoline rationing 
under the regulations of the Office of Price Ad- 
ministration on October 20, 1942, the wartime 
emergency rates shall be determined as follows: 

CLASS A—Estimated annual mileage of the 
automobile not over 3,000 miles. 

CLASS A—FEstimated annual mileage of the 
automobile over 3,000 miles but not over 7,500 
miles. 

CLASS C—AII others. 

As of the date gasoline rationing becomes ef- 
fective under the regulations of the Office of 
Price Administration in such territories the war- 
time emergency rates shall be determined from 
the type of gasoline ration book to which the 
owner is limited. 


Swiftly Paced Events 

Adoption of the final rates for the 
period of the war emergency followed a 
series of swiftly paced events since the 
bureau and the Mutual Casualty Insur- 
ance Rating Bureau announced the orig- 
inal reduction of 20% in bodily injury 
rates for private passenger cars in the 
gas rationed areas for holders of A cards 
and 10% for holders of B and C cards, 
with no change in property damage 
rates. At that time it was stated that 
consideration would be given to a similar 
reduction in rates for the remainder of 
the country when nation-wide rationing 
should become effective. 

Then came the announcement of the 
American Automobile, one of the largest 
of the independent automobile insurance 
companies, of a nation-wide reduction 
from its previously filed rates varying 
from 10% to 25% depending on gas ra- 
tioning classification or estimated annual 
mileage. 

October 16, the National Bureau an- 

(Continued on Page 32) 





WHAT IS 


| Our Improved Family Liability Policy? 


No one wants a house with a leaky roof 


WITHOUT— 
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COMPLETE CASUALTY 
FIRE * MARINE 
FACILITIES 
AVAILABLE 


HAVE YOU A COPY OF 





OUR NEW 


or with cracks where wind and rain can 


enter. Neither should anyone be satisfied 


with the gaps that exist in the Liability 
protection of average family groups! 

The General Accident Family Liability 
policy for family protection, and the Com- 
prehensive policy for business and commer- 
cial enterprises are leaders in their field— 
afford complete protection and close the 
gaps which often cause ill feel- 
ing on the part of the assured. 

Samples of folders will be fur- 
nished on request. 
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“SERVICE THAT EXCELS''? 


Agency Department, General Buildings, Philadelphia, Pa. 
COMPLETE CASUALTY-FIRE-MARINE FACILITIES AVAILABLE 











TO CURTAIL SPECIAL FILINGs 





Lloyd Sends Commissioners Executiy, 

Committee Resolution to Simplify 

Company Procedure 

Superintendent John A. Lloyd of Ohio 
chairman of the executive committee oj 
the National Association of Insuranc 
Commissioners, has forwarded to al 
supervising officials copies of the fo}. 
lowing resolution: 

RESOLVED by the executive commit. 
tee of the National Association of |p. 
surance Commissioners that the com. 
mittee recommend to the Commissioners 
of the several states and of the Distric; 
of Columbia that wherever possible with. 
out lessening the necessary requirements 
of supervision within a given jurisdic. 
tion, the Commissioners, for the dura. 
tion of the war, require fire and casual. 
ty insurance companies to file only the 
uniform blank approved by the National 
Association of Insurance Commissioners 
and such additional blanks as are fe. 
quired by the laws of the several juris. 
dictions; eliminating insofar as can be 
done for the period of the war individual 
special required filings by the varioys 
jurisdictions. 

“The Executive Committee,” Mr. Lloyd 
says, “feels confident that, because of 
the impact of the war upon the person. 
nel and equipment of company offices, 
all Commissioners will be willing to eo 
operate to the extent of the above reso. 
lution and the resolution on extension of 
time to life companies for the filing of 
schedules. We urge that every effort be 
made to cooperate in this matter,” 





RAISES $32,999 FOR FUND 





Vincent Cullen Praised for Work in 
Casualty-Surety Field in New 
York Campaign 

A total of $32,909.98 has been raised 
to date by the casualty and surety sec- 
tion of the Greater New York Fund's 
1942 campaign and the books will not 
close until the end of the year. 

This has been reported by Vincent 
Cullen, president of the National Surety 
Co. and chairman of the casualty and 
surety section, to Arch Mandel, acting 
executive director of the fund, who told 
Mr. Cullen: 

“The splendid result of the solicitation 
of your field is a personal tribute to you, 
for you did the work above without the 
help of a committee. You certainly have 
made a fine showing and one which 
should make every firm and_ employe 
group in the casualty and surety field 
proud of the part they have taken 
in helping to support the 400 voluntary 
welfare and health agencies through the 
fund.” 

John W. Hanes, former Under-Secre- 
tary of the Treasury is general chairman 
of the 1942 campaign, which has for its 
slogan “Keep the Home Front Strong.” 





Ralph F. Proctor Jr. Joins 
U. S. Fidelity & Guaranty 


The United States Fidelity & Guar 
anty Co., Baltimore, has announced that 
Ralph F. Proctor, Jr., who is well know! 
in insurance circles, has joined the 
agency and development department 0! 
the company. 

Mr. Proctor, who is the son of Ralph 
F. Proctor, manager of the surety de 
partment of the Association of Casually 
& Surety Executives, started his insut 
ance career in the bonding department! 
of the Maryland Casualty Co. about tet 
years ago. He left that company in | 
to join a large mutual company where 
he held the position of supervisor 
sales and underwriting of indemnily 
lines. 





ACTUARIAL SOCIETY MEETING 
The Casualty Actuarial Society will 


hold its annual meeting on Friday 
November 20 at the Hotel Biltmor¢ 
New York City at 10 A.M. Secretaty’ 


Treasurer Richard Fondiller has ™ 
quested members who have papers ! 
prepare them in advance for distribution 
at the meeting. 
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[uncheon Is Highspot 

Of Federation Meeting 
INCORPORATION IS COMPLETED 
w. G. Curtis and Dr. Allen A. Stock- 
dale Guest Speakers; F. N. Dull in 


Good Form as Chairman 


Meeting in wartime atmosphere the 
Insurance Federation of the State of 
New York rededicated itself to the pres- 


THOMAS W. SWEENEY 


ervation of free enterprise at its twen- 
ty-eighth annual convention in New 

York City last Friday, taking its key- 
note from the inspiring presidential ad- 
Iress of Thomas W. Sweeney of H. 
Mosenthal & Son, Inc., New York, 
whose year in office has been most suc- 
cessful, 

Chief action taken at its business ses- 
sion held in the morning was the com- 
pletion of the incorporation of federa- 
tion. This followed the filing of certifi- 
cate of incorporation on October 5 with 
the Secretary of State and passage of 
bill in the New York legislature and 
approval by the governor empowering 
the federation to change from an unin- 
corporated membership association to a 
membership corporation. Counsel Ev- 
ere'te H. Hunt had charge of the in- 
corporation details and discussed them 
in his annual report. 

Nearly 1,000 at Luncheon 

Highspot of the convention was the 
luncheon, held in the grand ball room 
of Hotel Astor and attended by nearly 
1). Forty-five companies and a num- 
ber of leading agency and_ brokerage 
ofheers had tables and members of the 
legislature and state officials were guests 
om the dais. They included State Tax 
Commissioner Carroll E. Mealey, State 
wuerin‘endent of Insurance Louis H. 
Pink, Motor Vehicle Commissioner John 
A. Splain, Deputy Motor Vehicle Com- 
Mssioner Bernard J. Culloton, and the 
iollowing legislators: William H. Hamp- 
(on, MacNeil Mitchell, Patrick J. Fo- 
garty. New York Department officials 
included J. Donald Whelehan, Edward 
McLoughiin, George H. Jamison, J. L. 
Nood. Association leaders included 
Claude W. Fairchild and Martin W. 
Lewis, and Mr. Fairchild was accom- 
ranted by Hervey J. Drake, counsel, and 
Richard G. Wagner, assistant counsel, 
his association. Floyd N. Dull as 
chairman introduced one and all in ap- 
opriate fashion. 

. S. Marine Captain in Spotlight 
Military interest was given to the 
affair by the presence of Captain C. H. 
Schaeffer of the United States Marine 
Corps who led in the pledge of alle- 
a to the flag and talked briefly 
saerealter. Our national anthem was 
mg as the luncheon got under way 


and “God Bless America” at its con- 
Clus‘on, 
Chairman Dull, with a full program 





ahead of him, spoke briefly and suc- 
cinctly .on the  federation’s growth 
through the years, its present strength 
—40,000 members today—and its future 
under wartime conditions. “It is our 
duty to keep this alive, militant organ- 
iganization,” he said, emphasizing that 
the federation “has no tricks nor magic 
up its sleeve” and “we fight in the 
open.” 


W. J. Thompson on Membership 
W.. 


J. Thompson, Globe Indemnity, 
was introduced as chairman of the cur- 
rent membership drive and although he 
did not state exact number of new 
members secured the results are very 
satisfactory to date and the drive will 
continue. He thanked the insurance 
press for its help and “all insurance 
people who have helped so generously 
in making the campaign a_ success.” 
He then said: “We need new strength 
now more than ever before because 
after the war we have a big job to do in 
re-establishing private enterprise.” 

In more or less the same vein Presi- 
dent Thomas W. Sweeney said _ that 
necessarily private enterprise had been 
“laid on the shelf for the duration” but 
in this process he urged that patriotic 
Americans “must be vigilant and alert 
to make sure that emergency war meas- 
ures do not become permanent policies. 
Therefore, it is apparent that the In- 
surance Federation of New York has a 
greater obligation and duty to perform 
than was ever foreseen by its founders 
twenty-eight years ago.” Mr. Sweeney 
summed up the indispensability of the 
federation when he said: “It is the one 
instrumentality through which all the 
component branches of insurance have 
brought their strength and talent to 
defend, protect and maintain insurance 


as a private enterprise, free from the 
competition of the state or its sub- 
divisions.” In another column high- 
spots of his presidential report are given. 

W. G. Curtis, president of National 
Casaulty and first chairman of the In- 
surance Economics Society of America, 
was next introduced and his address, 
vigorously delivered, is reviewed in 
another column. Mr. Curtis came on 
especially from Detroit to attend the 
convention. For years he was treas- 
urer of the old Insurance Federation of 
America. 

Inspirational highspot of the lunch- 
eon came in the address by Dr. Allen A. 
Stockdale of the National Association 
of Manufacturers, entitled “Democracy 
Can Do It.” He traced the transition 
from peace-time to war activ'ty of our 
nation and the necessary readjustment 
which it entailed. He warned that civil- 
ian privations would be many as the 
war progressed but he was certain that 
in the all-out effort to win the war, 
Americans would sacrifice their comforts 
cheerfully. Typical of what a democracy 
can do, and the flex‘bility of industry, 
the speaker spoke of a lipstick com- 
pany now making shell casings and a 
mousetrap company making bullets. 


Counsel Hunt’s Report 

Everette H. Hunt, counsel of the fed- 
eration, has covered a lot of ground in 
the past year and has proved his value 
to the organization. During the legis- 
lative session he kept a vigilant watch 
on bills introduced, noting that several 
hundred of them affected insurance, 
many having to do with the Page-Ander- 
son financial responsibility act. He was 
glad to report that “no legislation was 
passed which was very harmful to the 


(Continued on Page 33) 





Dull Retires After Four Years As 


Chairman; Thompson His Successor 





WILLIAM J. THOMPSON 





FLOYD N. DULL 


After four years of continuous and efficient service as executive committee 
chairman and three years as vice-chairman of the Insurance Federation cf the 
State of New York, Floyd N. Dull, vice-president, Continental Casualty, steps 
down and his successor is William J. Thompson, manager, New York offices of 
Globe Indemnity. Mr. Dull presided at the luncheon held in connection with the 
twenty-eighth annual convention of the federation October 16 and he was in fine 
form as he introduced the distinguished guests on the dais and then the speakers— 
W. G. Curtis, president of National Casualty, and Dr. Allen A. Stockdale of 


National Association of 


Manufacturers. 


Although his long term in office has 


ended he will long be remembered as one of the most able and conscientious of 


federation leaders. 


William J. Thompson, the new chairman, has given ample demonstration of his 
ability and willingness to promote the cause of the federation. As its membership 
chairman in the past year he overlooked no bets to increase the strength of the 


organization. 


In the current drive for new members now under way he will prob- 


ably go well over the 1,000 mark by the end of this month. His vice-chairman, also 
newly elected, is Harold A. McKay, superintendent of agencies of the Travelers, 
who succeeds Ray S. Choate, vice-president, American Automobile, who has held 
that post for some years. 


H. H. Wadsworth Heads 
N. Y. Ins. Federation 


PROMINENT SYRACUSE AGENT 





Served Five Terms at Helm of Insur- 
ance Federation of America; 


Other Officers Re-elected 
’ 





Harry H. Wadsworth, who heads the 
Syracuse agency firm of Wadsworth & 
Olmstead, was elected president of the 





HARRY H. WADSWORTH 


Insurance Federation of the State of 
New York, Inc. at its twenty-eighth an- 
nual meeting October 16 in Hotel Astor, 
New York. He succeeds Thomas W. 
Sweeney of H. Mosenthal & Son, Inc., 
New York City insurance brokers, Long 
active in the federation movement, Mr. 
Wadsworth served five terms as presi- 
dent of the Insurance Federation of 
America in which time its membership 
reached the 12,000 mark. Prominent in 
civic and business affairs of Syracuse, 
Mr. Wadsworth’s insurance career there 
extends more than thirty years. 

Re-elected vice-pres dents of the New 
York Federation include John L. Tier- 
non, Jr. Buffalo; C. S. Rockwell, 
Oneida; William H. Lucas, Le Roy, and 
Frank P. Tucker, Albany. Also re- 
clected were Alexander J. Young as 
treasurer; Everette H. Hunt as counsel 
and secretary, and Mrs. Ida M. Hoyt 
as assistant secretary, all of Albany. 
Leonard L. Saunders of Oneida, for 
many years secretary of the organi- 
zation, continues as honorary secretary. 
He attended the New York meeting and 
renewed many old friendships. 

In addition to Chairman W. J. Thom»- 
son and Vice Chairman Harold A. Mc- 
Kay the executive committee is com- 
nosed of E. M. Allen, J. E. Lewis, Leroy 
T. Brown, Floyd N. Dull, Ray S. Choate, 
Charles S. Ashley, Charles P. Butler, 
|. J. Magrath, F, D. Russell, Clancy D. 
Connell, Courtland Otis, A. Foder Law- 
rence, M. L. Nathanson, Wellington 
Potter, S.. D. Rosan and John L. 
Heather. 

Thomas W. Sweeney, retiring presi- 
dent, was chairman of the nominating 
committee and James R. Garrett, Na- 
tional Casualty, a past president, was 
chairman of the convention committee. 


Good Job by Garrett 


Convention chairmanship of last 
week’s annual gathering of the New 
York Federation was in the hands of 
James R. Garrett, National Casualty, a 
veteran worker in the movement, who 
did a good job in handling a multitude 
of details. Even the necessity of making 





a last minute switch from one hotel 
to another did not take him out of his 
stride. Mr. Garrett, furthermore, had 


the honor of seeing his own president, 
W. G. Curtis, dean of A. & H. execu- 
tives, in the spotlight as luncheon guest 
speaker. 








Page 30 


Expanded Program for 
New York Federation 


OUTLINED BY T. W. SWEENEY 


Retiring President Sees Greater Role for 

Organization Than Ever Before; 

Four Major Objectives 

Thomas W. Sweeney of H. Mosenthal 
& Son, Inc., New York insurance brok- 
ers, in his presidential address at the 
twenty-eighth annual convention Oc- 
tober 16 in New York City of the In- 
surance Federation of the State of New 
York, Inc., visualized this state-wide 
organization with 40,000 membership as 
having a greater role to play today than 
at any other period in its history. Such 
being the case Mr. Sweeney recom- 
mended an expansion of the federation’s 
program during the coming year, the 
focal point of which will be “to protect 
insurance as a private enterprise from 
competition by the state, its subdivisions, 
or the Federal Government.” Admittedly 
private enterprise, as it is generally 
known, must be modified for the dura- 
tion of the war but in this process, Mr. 
Sweeney stressed, “patriotic Americans 
must be vigilant and alert to make cer 
tain that emergency measures do not 
become permanent policies when peace 
comes,” 

Legislative Vigilance 

His second recommendation, therefore, 
was that the federation promote and 
introduce favorable insurance legislation 
and oppose adverse insurance legisla- 
tion. This will require that the federa- 
tion’s staff be in close contact with leg- 
islators, the Governor's office, et al, 365 
days a year “to learn in advance about 


anticipated insurance _ legislation, the 
purpose behind it and_ those who are 
promoting — it.” Furthermore, — effort 


should be made, through the federation’s 
executive committee conferences, whether 
such legislation should be promoted or 
opnosed. 

The next step, as outlined by Mr. 
Sweeney, was to crystalize and organize, 
through associations, companies and pro- 
ducers, the necessary strength to pro 
mote or oppose legislation as determined. 
Then the federation would be the chan- 
nel through which legislat‘on would be 
introduced that is recommended by 
member groups, when such is approved 
by the executive committee as being 
proper and not controversial as to the 
various member groups of the organiza- 
tion, 

Educational Angles 

Third phase of Mr. Sweeney’s pro- 
gram called for education and re-educa- 
tion of the insurance fraternity, espe- 
cially the new members from each gen- 
eration, through informative magazine 
and trade paper articles and speeches, 
in regard to the part that insurance as 
a private enterprise has played in the 
economic development of the country, as 
well as the future part it must play and 
their responsibility to protect it. 

Finally the speaker offered suggestions 
to educate the public as to the value 
of private insurance enterprise. This 
encompassed: (1) news releases of timely 
developments; (2) magazine articles, and 


(3) essays or treat'ses in school and 
college text books on the economic and 
historical part private insurance has 


played in the development of the coun- 
try and the future economic and socio- 
logical part it is to play. The speaker 
urged that “organized effort should be 
used to interest free-lance magazine and 
feature writers for general and trade 
magazines to use insurance as subject 
matter for articles which emphasize pri- 
vate enterprise. This also applies to 
professors and text book writers.” 
Three functional purposes of the fed- 
eration were then outlined by the 
speaker as follows: “(1) To provide AI- 
bany headquarters near the Capitol for 
members to use during the legislative 
session with facilities for meetings and 
stenographic assistance; (2) to provide 
facilities for mefmbers at Albany for 
legislative work and assistance, and (3) 
to attend conventions and other meet- 
ings by our staff, in order to inform such 
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groups of the federation activities and 
current trends of insurance legislation 
and problems.” 

In conjunction with this program, Mr. 
Sweeney urged that carefully prepared 
bulletins be released to all members, in- 
forming them of the federation’s activi- 
ties on their behalf. 

Watchdog of Private Insurance 

In fulfilling the third and fourth major 
purposes of this program Mr. Sweeney 
thought that the federation’s Albany 
staff should be supplemented by the 








Federation Expansion 


The federation movement will be given 
impetus on a national scale as a result 
of a motion made and seconded by the 
New York organization in annual ses- 
sion. In cooperation with other existing 
state federations the effort will be made 
in the months ahead to establish similar 
state bodies throughout the country. The 
belief is that this organized nationwide 
strength will enable the business of in- 
surance to defend itself against serious 
governmental encroachment other than 
emergency acts of war. 








employment of a person trained in public 
relations work. He would personally per- 
form many of the educational services 
of the new program and furthermore, 
should have the ability to influence oth- 
ers both inside and outside of the in- 
surance business as to the value of the 
program. Summing up the speaker said: 

“Irom the foregoing it can readily be 
seen that the insurance business through 
the federation has a great and vitally im- 
portant function to perform; and it will 
take the best minds in our business to 
further its program of being the watch- 
dog of private insurance enterprise as 
to legislation and education, and to neu- 
tralize the efforts of those who would 
destroy it.” 

At conclusion of Mr. Sweeney’s re- 
port Executive Committee Chairman 


————= 


Curtis Says Socialism Would Crash 


Government Through Insurance Doo 


W. G. Curtis, nresident, National Cas- 
ualty Co., Detroit, chairman of the ex- 
ecutive committee of the Insurance Eco- 
nomic Society of America, spoke at the 
luncheon session of the Insurance Federa- 
tion of New York in New York City, Oc- 
tober 16. He said that the organization 
of the economic society was the outgrowth 
of the last World War, when the Ameri- 
can Federation for Labor Legislation were 
responsible for introduction of bills’ in 
many state legislatures to create compul- 
sory health insurance, 

At the close of that war, he said, the 
campaign for compulsory health insurance 
ended, but on a vastly greater scale, re- 
christened social welfare, it is making its 
annearance with the advent of the present 
war, this time in Congress. 

“There is a sharp cleavage between the 
commonly understood meaning of social 
and welfare,” he said. “They relate to 
separate and distinctly opposite conditions 
—but the title sounds good. 

“There isn’t anything social about it. 
As drafted it represents welfare that ex- 
tends far out over the field of charity. 


Attack on Constitution 

“Tt is a direct attack upon the Consti- 
tution of the United States because its 
basic concept is socialistic. We must have 
tax laws ample in their imposts to ade- 
quately provide for all that section of the 
nation that cannot provide and care for 
itself. Whatever that tax may mean we 





Dull declared that Mr. Sweeney had so 
well expressed the scope and objectives 
of the New York Federation that he 
would like to have the report reprinted 
and given wide circulation, sending it 
especially to local and national associa- 
tions of the business. Mr. Dull’s sug- 
gestion was adopted. 











Since 1885 The Preferred Accident 
Insurance Company has defended its 
policyholders against loss. Through 
good times, wars and depressions— 
it has always lived up to its slogan of 
“PROMPT PAYING PREFERRED.” 

Prompt settlements of claims has 
made the “Preferred” the preferred 
| company of an ever increasing num- 
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As Defined by the Dictionary: 


“Set above or before in estimation or favor; 
regarded or honored before another; held in 
greater favor; liked better.” 


The record of '"PREFERRED" performance 
for 57 years has made this a living definition. 


ber of policyholders and has cemented 
the mutually profitable relationship 
between the Company, its Agents and 
Brokers—a large majority of whom 
have been “Preferred Producers” for 
a long period of years. 

You, too, should place your busi- 
ness with “PROMPT PAYING PRE- 
FERRED.” 
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are for it. More liberal old-age Pensions 
setter administered unemployment jngy. 
ance. Pensions for those who are totally 
and permanently disabled—but keep 
Government out of business. When it ¢p. 
ters any field belonging under the Cong. 
tution to private endeavor, it introduces 
socialism. : 

“If the Government can undertake 
provide cash indemnity for disability ayj 
also hospitalization it can easily follgy 
with medical and dental panel practice gn 
regimentation of all hospitals. Using {hj 
same welfare distress as the wedge it cay 
drive on into the fields of food, fy¢ 
clothing and shelter, and split the prin. 
ciples of the Constitution wide open, 

“This type of bill is not an attack upon 
organized systems of insurance, but again 
the Insurance Economics Society prepare 
to carry on its educational campaign an( 
its first appeal is against any new law; 
for social service at this time. The Pres. 
dent, Congress, every state government 
the press, the pulpit and the radio are cop. 
stantly crying “all out to win the war’ 
give, give, give, buy stamps, buy bond 
pay with a smile more and higher taxes 
and Mr. John Public is giving and buying 
and paying higher taxes with a smile, ani 
he is 100% for the non-combatant public 
to be pockets inside out to help win the 
war. The only thing we can add is do al! 
you can whenever you can and wherever 
you can, 

No Time For Reform 

“There is no time to consider political 
reform measures. We demand of Co: 
gress, as it demands of us, 100% to win 
the war and no other issues until the war 
is won. After this war is won readjus- 
ment and reconstruction will be necessary 
but let us wait and deal with known cor: 
ditions rather than anticipate and do th 
wrong thing now. 

“oe ‘Tl. 

_ “Senator Taft sounds a_ note wort 
listening to when he promotes compulsory 
savings which would belong to the ini 
vidual and be available to cover domestic 
catastrophes. It would be all right to 
make the Government the depository pro 
viding we could get insurance that the 
funds so raised would always be in the 
Treasury and held inviolate for the cre 
ated purpose, 

“The Government is bringing new prob: 
lems of insurance to all branches of th 
business and insurance has answered, ‘Ok, 
we will do the job,’ and it is being done, 


Backbone of System 


“Insurance is probably the most highly 
organized and most thoroughly regulate! 
of all lines of business, with its separate 
codes of laws and supervision by each 0! 
the forty-eight states. Insurance is the 
backbone of our commercial and economit 
systems today and without insurance thos 
systems would collapse. 

“Keeping pace with the ever broadening 
fields of insurance, the various brancht’ 
maintain no less than twenty-five nation 
research, fifteen national regulatory aul 
ten national educational organizations aw 
these national organizations are supple: 
mented by many sectional, state, county an 
city organizations, every one of which We 
conceived in the public interest and is of 
erated for public benefit. ; 

“Law makers are rarely experienced itr 
surance men and their misguided inspite 
tions are responsible for bills like th 
Eliot Bill, H. R. 7534, which in its! 
is not a serious menace beyond the fat 
that it indicates a trend, Sketching briell 
the Eliot bill, it would expand present we! 
fare laws by including sickness, inju! 
and hospitalization and would extend 
coverage to include agricultural workers 
commissioned agents, domestic — servalll 
and self-employed, estimated by tH 
Washington Daily News at twenty m* 
lions more than are now covered by (0 
ernment welfare laws. 

; Social Security Receipts 

‘Senator Vandenberg told the Senilt 
(September 17) that Social Security ™ 


(Continued on Page 34) 












Octot 


have a 
conditi¢ 
their © 
look at 
He | 
that th 
ing In 
versifie 
ages ac 
“Peo: 
are ins' 
bonds 
gaged ; 
busines 
public ; 
electric 
quired ; 
be carr 


Toda: 
is becor 
quently 
great d 
ly, all 
coverag 
market 

With 
ing up, 
importa 
the slis 
a large 
applies 
whethe: 
car or 
of a pr 

“Neit 
man (0 
hundrec 
pital bi 
off-the- 
earning 
plants | 
self bu 
on payi 
bills in 
great fi 
surance 


Mr. | 
has op 
tated b 
and ba: 
Ing pri¢ 
to give 

He gs 
bonds ¢ 
a bette 
and cor 

“First 
ket for 
wanted 
what th 
of comn 
position 
hundred 
wacture 


“Belic 
cerns te 
Protecti 
onds ; 
ule bon 
Was ser 
ever jg 
for fide 
ever be 

“Why 
OUuS shit 












oor 


eNsions, 
t insur. 
> totally 
cep the 
n it tl: 
Const. 
trOduces 


take to 
ity and 
folloy 
‘ice an 
Ing this 
e it can 
d, fuel, 
€ prin- 
1, 
k upon 
It again 
repares 
gn and 
w laws 
Presi. 
rnment, 
Te COn- 
> war,” 
bonds, 
taxes, 
buying 
ile, and 
- public 
vin the 
; do all 


herever 


litical 
E Con- 
to wit 
he war 
adjust: 
cesar 
N COM: 
do th 


wort! 
pul sor) 
e indi 
ymestic 
ght to 
'y pro 
at the 
in the 








le Cre 


- prob 
of th 
, ‘OK, 


lone, 


high! 
‘ulated 
paral 
ach of 
isthe 
nomic 
- thos 


lening 
anches 
tional 
y and 





sand 
upple- 
ry and 
h was 
is Of 


e(| int 
spira- 
q the 
itsel! 
fact 
rif 
wel: 
njutr} 
dats 
rkers, 
vanits 

the 
mil- 
Gov" 





enatt 
y re 












October 23, 1942 








——————F 
THE EASTERN 
UNDERWRITER 















Page 31 

















theo 


66 
e o » ¥ 93 
piscleielteas Firing es 








Spaulding Urges Bay State Agents 
To Stress “Large Loss’ Coverage 


A. W. Spaulding, secretary, Hartford 
\ccident & Indemnity Co., speaking on 
“Through Both Ends of the Telescope” 
at the annual meeting of the Massachu- 
tts Association of Insurance Agents at 
Worcester, October 21, said that agents 
have an asset in the present wartime 
conditions if they take advantage of 
their opportunities, a nuisance if they 
look at them as such. 

He listed on the asset side the fact 
that there are no priorities and ration- 
ing in insurance, that it is highly di- 
versified business, a great many cover- 
ages actually are required by law. 

“People die,” he said, “legal actions 
are instituted; guardians are appointed; 
honds are required. Property is mort- 
vaged; fire coverage is demanded. A 
business man may become a_ notary 
public; engages in the plumbing or 
electrical business; more bonds are re- 
quired; compensation insurance has to 
be carried.” 


Burglary and Robbery 


Today, he said, everything people own 
is becoming more cherished because fre- 
quently they can be replaced only with 
great difficulty or not at all; consequent- 
ly, all forms of burglary and robbery 
coverages are “hot” right now as a 
marketable product. 

With taxes and the cost of living go- 
ing up, Mr. Spaulding said, it is more 
important than ever before not to run 
the slightest risk of being exposed to 
a large loss of any character, “and that 
applies particularly to a damage suit 
whether it be in connection with one’s 
cat or with the ownership or tenancy 
of a property. 

“Neither is this a good time for a 
man (or woman) to be confronted with 
hundreds of dollars in doctors’ and hos- 
pital bills because of an accident. An 
off-the-job accident today to a man 
earning substantial wages in defense 
plants is a real blow not only to him- 
self but to his family which must go 
om paying rent bills, food bills and other 
hills in face of no earnings. There is a 
great field for all forms of accident in- 
surance right now.” 


Operates Under Ceilings 


Mr. Spaulding said insurance always 
has operated under ceiling prices dic- 
tated by sound underwriting judgment 
and based on the loss experience; ceil- 
Ing prices that are adjusted periodically 
0 give everyone a fair break. 

He said that in the field of fidelity 
bonds or dishonesty insurance, there is 
a better market today than ever before, 
and continued : 

First, let’s consider the normal mar- 
et for this line. Not long ago we 
wanted to find out for ourselves just 
what the possibilities were for the sale 
commercial blanket bonds and blanket 
position bonds. So we wrote to several 
undred business organizations and man- 
wacturers all rated in excess of $100,000. 
Med asked them in confidence what 
subi s they had and whether or not the 
wject of Commercial Blanket Bonds 


rs ever been brought to their atten- 


ae No Fidelity Protection 
fe Believe it or not, 81% of the con- 
soa to whom we wrote had no fidelity 
his whatever; 10% had blanket 
tle i and 9% had individual or sched- 
bak onds, That questionnaire of ours 
in sent out in normal times—if there 
for fide gh a period. Today the need 
ity insurance i 

ever et e is far greater than 
Pi Al Because there is a tremend- 

shifting of employment all over the 
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country; because people are being hired 
just as an army is recruited—with an 
eye on total numbers and overall re- 
sults and without too much research into 
the past history of any particular em- 
ploye.” 

On the importance of blanket bonds, 
he said that from the standpoint of the 
agent, sales of them increase commis- 
sion income and make up for lines which 
are bound to be lost. He listed the fol- 
lowing advantages from the standpoint 
of the employer: 

End All Guesswork 

“They end all guesswork in deciding 
which employes should be placed under 
bond. 

“They end all guesswork in deciding 
the amount of the bonds to be carried 
on individual employes. 

“They don’t offend employes because 
they cover all alike without discrimina- 
tion. 

“They cover organization changes 
automatically, thus protecting the em- 
ployer from uninsured losses. 

“They cover even though the identity 
of the guilty employe is not known. 

“They save money for the assured be- 
cause they reduce record keeping.” 


War Damage Insurance 


Mr. Spaulding told of cases where an 
agent or broker who sells war damage 


insurance increases his fire lines, sells 
extended coverages and other lines and 
at the same time renders a real public 
service. War damage insurance, he says, 
causes people to come into agency of- 
fices and brings to them new customers 
as well as old friends. 

The casualty companies in particular, 
he said, will show some nice gains this 
year, but in large measure these in- 
creases will consist of “synthetic” pre- 
miums—those developed by payroll audit. 
The number of risks written, he pre- 
dicted, will decrease month by month 
and therefore “from a production stand- 
point we are headed in the wrong di- 
rection. But while there is a tremend- 
ous movement of people everywhere,” he 
said, “that fact remains that on every 
agency’s book there are customers and 
prospects and prospects who are inade- 
quately covered, whose insurance never 
has been surveyed. 

“They have homes and dogs and no 
personal liability policies,” he said. “They 
have stores and no storekeeper’s burg- 
lary and robbery policy. And oftentimes 
no liability coverage and almost never a 
commercial blanket bond. They have 
factories and never heard of a valuable 
papers policy or comprehensive liability 
coverage. Now is the time when com- 
petitors are sitting around worrying 
about the present and the future to 
build up these accounts to make clients 
out of customers.” 


Top-heavy with Auto Lines 

Massachusetts agents, by reason of 
the compulsory automobile liability law, 
Mr. Spaulding said, are top-heavy with 
automobile insurance and must develop 
in its stead other coverages for which 
there is a wide-open market. Stressing 
the importance of guarding against the 
possibility of large losses, Mr. Spauld- 
ing said: 

“Under existing conditions too it is of 
the utmost importance that business be 
underwritten at the source by the pro- 
ducer. Every risk must be considered in 
the light of the local situation in addi- 
tion to all of the usual factors that 
affect the desirability of a piece of busi- 
ness such as moral and physical hazards. 
The final test is whether or not the pro- 
ducer would underwrite the risk if his 
personal fortune were involved. 

‘Tet me also emphasize the impor- 
tance of securing adequate deposit pre- 
miums on compensation policies and in 
arranging audits in such a manner that 
the assured will be enabled to meet pay- 
ments on a convenient basis. Deposit 
premiums should be increased on re- 
newal so that they closely approximate 
the probable earned premiums. If in- 
terim audits are necessary, they should 
be provided for. 

Large Loss Coverage 

“Today producers are going to make 
life-long friends by helping their cus- 
tomers and prospects (whose business is 
curtailed or stopped) to reduce their in 
surance costs wisely. Coverages that 
should be retained are the ‘large loss’ 
coverages, lines that protect against pos- 


(Continued on Page 34) 
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No matter how 


UNUSUAL 
the risk... 


’ 

Bring your unusual risks to 
Indemnity. Long experience 
with difficult insurance prob- 
lems has equipped this Com- 
pany with facilities and services 
that assure thoroughly satis- 
factory co-operation. It will be 
to your advantage to consult 
Indemnity on _ exceptional 
types of general liability or on 
contracts to cover all business 
requirements. 


In October, Indemnity’s 
1942 Plan of organized Sell- 
ing is focused on Manufac- 
turers’ Protection. A particu- 
larly well-planned new Sales 
Kit shows how to capitalize on 
the timely opportunities in this 
active field. Every Agent can 
profit by its wealth of practi- 
cal, result-getting sales aids. 


You will find the Indemnity 
Plan and the new Sales Kit 
well worth investigating. Write 
for complete information to- 
day! 


Casualty 
Fidelity 
Surety 





CAPITAL $2,500,000 


Indemnity 
Insurance Company 
of North America 


Philadelphia 
and its affiliated companies write practi- 
cally every form of insurance, except life. 


Service Offices located in principal cities. 
Compleie nation-wide Insurance Facilities 
for Agents and Brokers. 
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Pink, Approving Auto Rates, Is in 
Sympathy with Brokers on Date Line 


Superintendent Louis H. 
Pink of New York held a conference 
October 20 in connection with protests 
from organizations of brokers against 
confining the new automobile insurance 
rate reductions to those whose policies 
were bought on or after July 22. The 
Superintendent stated after the confer- 
ence that while the Department from 
the beginning had favored applying the 
reduction to policies as of that date 
and granting a credit to insureds whose 
policies were written previously, since 
the companies could not see their way 
clear to granting such credit, he was 
approving the schedule as filed. 

Representatives of the Department and 
of the National Bureau of Casualty & 
Surety Underwriters were present. 
Spokesmen for the producers present 
were A. C. Wallace Goshen, president, 
New York State Association of Local 
Agents; A. J. Smith, president, Asso- 
ciation of Local Agents of the City of 
New York; Alex Goldberger, Mortimer 
L. Nathanson and Peter A. Locke, rep- 
resenting the five brokerage organiza- 
tions of Greater New York which com- 
pose the Brokers’ Associations Joint 
Council, and W. W. Ellis, assistant to 
the president, The Insurance Brokers’ 
Association of New York. 

Goldberger Telegram 

The conference was precipitated by a 
telegram from Mr. Goldberger, on be- 
half of the brokers’ council, to Super- 
intendent Pink and to General Manager 
William Leslie of the National Bureau 
of Casualty & Surety Underwriters, pro- 
testing the application of the revision 
only to new and renewal policies dating 
on and after July 22 as “discriminatory 
against policyholders who through acci- 
dent of policy dates get no reduction.” 

The telegram expressed the opinion 
that any reduction that’ will not make 
all insureds equal beneficiaries will be 
unfair to the insuring public and reported 
vigorous protests from assureds “at what 
they consider the injustice of the pre- 
viously announced reduction relating to 
its dating.” The telegram further sug- 
gested that the fire insurance system of 
extending the policy term rather than 
paying cash refunds be used. 

This telegram followed an earlier pro- 
test from President C. O. Pate of the 
Insurance Brokers’ Association of New 
York. 


Insurance 


Want Insurance Extended 

The majority of the spokesmen for 
the producers took the position that in 
order to save the vast amount of clerical 
work involved in making refunds to 
policyholders, insurance could be ex- 
tended in the amount of the reduction 
with a minimum of confusion. They 
also expressed the opinion that producers 
would be obligated to inform their clients 


Aetna’s New First Aid Film, 
“Handle With Care,” Ready 


The dangers of improper first aid 
care, as well as correct methods of treat- 
ment of more common injuries, are 
graphically demonstrated in a new sound 
motion picture entitled “Handle With 
Care.” The film, now ready for re- 
lease, was produced by the motion pic- 
ture bureau of the Aetna Life Affiliated 
Cos. “Handle With Care” shows that 
hasty and improper first aid treatment, 
however well-intentioned, can greatly 
increase the severity of injuries already 
sustained. 

“Handle With Care,” available in 16 
mm prints and runs approximately 
twenty-five minutes, is especially suited 
to showing to first aid classes since it 
illustrates the correct solution to many 
of the problems presented to students. 
It is also suitable for showing to per- 
sons without first aid knowledge since 
it calls attention to the pitfalls which 
should be avoided. 





that they could obtain a refund through 
cancellation and rewriting, which would 
involve a great deal more detail than 
extension of insurance. They pointed 
cut how extensions have been granted 
in other lines. 

The further suggestions were made 
that if the companies could not agree 
to grant extended insurance, they might 
permit a return premium on_ business 
in force back to some date early enough 
in the Spring to make cancellations and 
rewriting unnecessary or figure the 
credit to the policyholder at the expira- 
tion of the policy. 

Bureau spokesmen took the position 
that to extend the reduction back to 
the inception of every policy would be 
contrary to established practices in that 
when rationing is over if rates have to 
be increased such increase could not be 
retroactive; that it would be an unsound 
procedure; that to make refunds would 
be an almost impossible task for com- 
panies and producers; that extension of 
the retroactive feature back to July 
22 was as far as could consistently be 
undertaken in connection with this new 
emergency rating. 


Auto Rates 


(Continued from Page 28) 


nounced suspension of the safe driver 
reward and rating classification plans. 

October 20, Superintendent Pink of 
New York Department held a conference 
to hear protests from a number of 
brokers’ associations over failure to in- 
clude all automobile policyholders, in the 
reduction. Details of that hearing are 
printed elsewhere on this page. 

Plan Approved 

October 20, the bureau advised its 
members that the plan already had been 
approved in a number of the regulated 
states. 

In announcing suspension of the safe 


driver reward and classification plans, 
the National Bureau said: 
“Recent announcements from Wash- 


ington regarding the rationing of tires, 
early extension of the eastern states 
gasoline rationing program to the entire 
nation and institution of a countrywide 
speed limit of 35 miles per hour, all of 
which give reasonable official assurance 
that the present limitations on driving 
will be maintained for a considerable 
period, have made it possible for the 
member companies and subscribers of 
the National Bureau of Casualty & 
Surety Underwriters to again review 
the rate structure and announce adjust- 
ments which further lower the cost of 
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YOU NEVER KNOW 
WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who’s 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, “Why an insurance man told me just the other 
day...” Get the proper information to the proper au- 
thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 


and again and again. 


You Never Know Who's Listening 





THE EMPLOYERS’ 


GROUP 


110 Milk St., Boston, Mass. 
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automobile liability insurance for Private 
passenger cars to a substantial degree 
Adjustments Effective , 


The following adjustments are effective imm 
diately in all states, regardless of the date “4 
tionwide gasoline rationing begins to operate 
except rate regulated states where approval af 
the supervising state insurance authorities mus 
first be obtained: " 

The safe driver reward plan, which paid , 
cash reward at the end of each policy year ,, 
every insured driver who completed the Period 
without being involved in an accident resulting 
in a claim, is suspended for the duration af 
the war. Beginning immediately, in jj nor 
regulated states where the plan was in effect 
an advance discount will be allowed at the |’ 
ginning of the policy year in lieu of the rewar 
at the end of the year, It is believed that the 
three factors cited above, plus the obvioys de 
sire of all drivers to avoid accidents in order 
to preserve their cars, will so improve the safety 
record as to minimize the value of the Pan, 
as an inducement to safe driving. The appli 
cation of an advance discount will simplify the 
rating procedure and thus help to relieve the 
strain that is being placed upon company and 
agency personnel, ‘ 

The private passenger automobile classificatig, 
plan also is suspended for the duration, hj 
plan was adopted three years ago as a means 
of distributing the cost of insurance accordin, 
to the use, number of drivers and _ estimate) 
annual mileage of an insured car. The ney 
Government regulations limit the amount anj 
kind of driving on the basis of entirely differen: 
standards and hence render the  classificatig, 
‘eee ineffective as a_ means of distinguishing 
vetween the hazards of different risks. In yiey 
of this fact, effective immediately the companies 
will regard all private passenger automobiles 4 
qualifying for the A-1, or preferred, classific,. 
tion for rating purposes, 

Reduced Road Hazard 

In addition, in recognition of the reduced 
road hazard and the anticipated effect of the 
restricted speed limit, the A-1 bodily injury 
rate will be discounted by an additional tey 
points. This will apply to all private passenger 
risks irrespective of the type of ration cari 
they may hold in recognition of the fact tha 
these basic conditions should improve the 
perience of all risks. In safe driver rewar) 
states a further ten points will be allowed 
to offset the suspension of the safe driver te 
ward plan, In addition discount of 20% will 
be applied to bodily injury rates for thos 
holding only a_ basic A ration book and a 10% 
discount for those holding a supplemental 3 
book, 

As regards introducing the new program ir 
rate regulated states, the National Bureau of 
Casualty & Surety Underwriters and the Mutual 
Casualty Insurance Rating Bureau have agreed 
jointly to present the program immediately to 
the supervising authorities of those states on 
behalf of their respective member companies 
and subscribers. It is expected that the insur- 
ance authorities will act on the proposals with- 
out delay. 

Pending the issuance of ration books in states 
where rationing is not now in effect, it is con 
templated that the estimated annual mileage of 
the automobile will be used as the basis for 
determining the rates. Mileage of less than 
3,000 will be treated as the equivalent of an 
A book and mileage between 3,000 and 7,50) 
as that of a B book. When ration books are 
issued, they will become the basis for determ 
ining the rates, as heretofore explained, 

Otto Patterson Makes Statement 

Under date of October 20, Otto Pat- 
terson, executive vice-president of Amer: 
ican Automobile, sent out a long state: 
ment to branch managers of the com: 
pany, under caption, “Keeping the Record 
Straight,” in which the rating program 
of the National Bureau of Casualty and 
Surety Underwriters and its own pro 
gram were discussed. The first two 
paragraphs of the letter follow: 

It is evident that a concerted campaign of 
criticism is being directed at American Auto for 
having adopted for itself, and apparently i: 
duced other companies to adopt, substantia 
reduction in the rates for automobile Bodily 
Injury and Property Damage insurance. , 

We are proud of the role in which this cat 
paign places us. We are glad that we cal 
cite the record to show that we were the firs! 
major casualty company to gear its rate rev 
sions directly to gasoline ration books in the 
gas-rationed states, and, pending the issuanc 
of such books in the non-rationed territories, ! 
their equivalent in estimated mileage; that w 
were the first such company to make substat 
tial rate reductions immediately available cou 
try-wide and not merely in the seventeen gas 
line rationed states in the East; and_that ou 
reductions were substantially greater than thos 
that had been announced a week earlier by the 
National Bureau of Casualty and Surety Ut 
derwriters for its member companies. 

Mr. Patterson said the Americat 
Automobile “willingly accepts the tt 
sponsibility for having brought abot! 
the abandonment of the odd admixtutt 
of two rating plans that would not mi, 
and he called the abandonment of the 
safe drivers reward plan a distinct ga!” 
for the cause of stock company instr 
ance, 


READ WANTS AUTO RATE CUT 
Insurance Commissioner Jess G. Real 
of Oklahoma has called a meeting 
the State Insurance Board to as ie 
a 50% decrease in automobile liability, 


property damage and theft rates. 
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F. J. Parry Talks to Ontario Agents 


fF, J. Parry, vice-president, American 
surety Co., speaking before the meeting 
of the Ontario Fire & Casualty Insur- 
ance Agents Association at Toronto, 
October 22, spoke of the relationships 
hetween the United States and Canada 
and said: “My own country is proud to 
jave with you a common border, a com- 
mon tongue and a common culture.” 

He said that the purchaser of insur- 
ance should ask two questions: 

“First, what does the company do with 
ihe premium dollar; and second, not 
merely how little must the prospect pay 
jor the protection, but is he paying 
enough to be certain of payment when 
the contingency against which he is in- 
yired Occurs ? 

Rate Must Be Adequate 

‘The rate must be adequate and must 
je developed from a dependable experi- 
ence, To ignore experience in any hu- 
man endeavor is to defy reason. It must 
he that predetermined sum of money 
which affords the protection and yields 
it a fair profit to the insurance car- 
rer in return for the hazards it as- 
sumes.” 

Touching on the selling of insurance, 
Mr. Parry said there is no standard 
routine of making a sale, but certain 
fundamentals, such as knowledge of 
background, approach, awakening and 
sustaining interest, embattling arguments 
of competitors and stating the merits of 
competitors and stating the merits of 
the agent’s Own case, must not be over- 
looked. 

He drew an analogy between modern 
ales psychology and the Mark Anthony 
funeral oration in Shakespeare’s Julius 
Caesar, saying that the oration embodies 
the following factors which have a bear- 
ing on the consummation of any sale: 

“The well considered approach. 

‘Respectful treatment of his competi- 
fors whose motives were well intended 
but nevertheless misguided. 

“Sound and well reasoned arguments 


in refuting statements of the opposition. 

“Psychology employed in awakening 
and sustaining the interest of his pros- 
pects. 

“In the course of the argument he 
sticks to the record and makes no state- 
ment which the opposition can disprove. 

“Throughout his effort he gives his 
prospects credit of having sufficient in- 
telligence to make up their own minds 
and know what they want. 

“He does not undertake to tell them 
what course they should pursue. Such 
action is usually resented by the pros- 
pect and kills many a sale. 

Pitfall to be Avoided 

“Anthony’s selfish interest, though 
deep, was nowhere indicated in any of 
his statements nor is there any evidence 
on his part to over sell himself, which 
is another pitfall and should be avoided 
in any sales effort. 

“The play and history indicate that 
Anthony made a sale.” 

Mr. Parry spoke of the conflict and 
confusion created by the present war 
and continued: 

“The war will be won by the free 
nations. The world will then be faced 
with the creation of a new economy to 
lessen the danger of recurring conflict. 
There will be a certain amount of strife 
and bitterness in the effort to bring 
order out of chaos. Our own business, 
insurance, will face the greatest chal- 
lenge and also the greatest opportunity 
in its existence. 

“Now more than ever the human soul 
cries out for freedom from want and 
freedom from fear. We know that often 
vant and fear flow from hazards which 
are insurable. 

“There lies the challenge to insurance.’ 





First Lieutenant John J. Dempsey of 
the claim department of the National 
Surety Corp. in New York, will report 
for active duty at Fort Oglethorpe, Ga., 
next month, 


NEW BODILY INJURY RATES 


National Bureau Also Announces Coun- 
trywide Revisions in Property Dam- 
age Liability Premiums 

National Bureau of Casualty & Surety 
Underwriters has announced a revision 
of rates for manufacturers and contrac- 
tors’ bodily injury and property damage 
liability insurance. The new rates were 
effective on announcement. 

Bodily injury rates for the states of 
New York and Louisiana were complete- 
ly revised with resultant reduction in 
the average premium levels. For New 
York City the rates were either reduced 
or left unchanged in a majority of in- 
dividual classifications; rates for the re- 
maining classifications being increased. 
The over-all result was a slight increase 
in the average premium level. For the 
rest of the country, with few exceptions, 
the bodily injury rates were reduced up 
to 50% for those classifications that are 
subject to minimum rates. 

Rates for property damage insurance 
were revised countrywide. The revision 
resulted in an over-all reduction, ap- 
proximately 50% of the rates for all Man- 
ufacturers’ and Contractors’ classifica- 
tions being reduced as compared to in- 
creases for approximately 10% of all 
classifications. The balance was left 
unchanged. 





RUTHE BALLARD WINS AWARD 
Ruthe Ballard, secretary in the acci- 
dent and health department of the Sun 
Indemnity Co. won first prize of a 
twenty-five dollar war bond given by the 
Accident & Health Club of New York 
to the highest ranking student in the 
accident and health course given by the 
Insurance Society of New York. 


HENRIETTA HAM IN NEW YORK 

Henrietta Ham of the Coral Gables 
Insurance Co., Inc., Coral Gables, Fla., 
is visiting in New York. Miss Ham is 
a graduate of the home office school of 
the American Surety Co., class of 1939. 
She visited the home office of the com- 
pany on this trip. 








Bounds to Conduct Meeting 
Cf Surety Claim Mens Forum 


The Surety Company Claim Mens’ 
Forum, New York City, of which Wal- 
ter L. Flynn, vice-president, National 
Surety Corp., is chairman, has opened 
its Fall sessions, the second one of which 
will be held October 28, with Wade 
Bounds, Maryland Casualty Co., con- 
ducting. A’ new plan has been adopted 
for this year under which each meeting 
will be identified with one company. Fhe 
first group selected to conduct the meet- 
ings which are held every other Wednes- 
day is made up of Maryland Casualty, 
Home Indemnity, American Surety, U. 
S. Guarantee; National Surety ; Columbia 
Casualty, Glens Falls Indemnity, Royal 
Indemnity, Century Indemnity and In- 
demnity Insurance Co. of North America. 

The new educational committee, which 
will pass upon and approve subjects 
selected for the meetings is made up of 
Mr.Bounds, Ernest Fields, U. S. Guar- 
antee; Stephen Maher, Glens Falls In- 
demnity; Jay Shereff, Home Indemnity, 
and Joseph J. Soley, National Surety. 





Federation 


(Continued from Page 29) 
business, and many bills were passed 
and approved that were introduced o1 
fostered by insurance.” 

Pointing to the past year’s results Mr. 
Hunt spoke of membership gains, new 
federation offices in Albany, and organi- 
zation of the state (outside of metro- 
politan area) into twenty-seven legis- 
lative groups. “Minute Men” commit- 
tees of insurance men from these dis- 
tricts have pledged themselves to confer 
with legislators from their communities 
on matters affecting insurance. Said 
Mr. Hunt: “This plan ought to provide 
for a permanent setup for legislative 
work which will be of greatest use if 
and when legislation needs speedy at- 
tention as it often does.” He closed 
with a tribute to law-makers of the state. 
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This 
FREE FOLDER 
SELLS PARENTS 





Get Your Share of Profits — Sell 
This “Little Daredevil’’ Policy ! 


These days of air-raid alarms and 
sudden biack-outs, when parents are 
especially concerned over the safety 
of their children, it’s an easy matter 
to interest them in this child-acci- 
dent policy. 

Now, thanks to a new dramatic 
folder we have developed, it is pos- 
sible to show every parent, clearly 
and briefly, just what protection his 
child needs, and why it is his duty to 
provide this protection. 

Take full advantage of this folder. 
Let it help you sell every prospect 
with a minimum of time and effort. 
Send for it today! Look it over care- 
fully! You’ll agree that it’s a master- 
piece in hard-hitting promotion. 


Alert Salesmen Find This 
a Real “Sales” Folder! 


The combined talents of several 
direct mail specialists bring you 
this clear-cut presentation of the 
full advantages of this policy to 
mail your prospects! 


ACCIDENT +*» CASUALTY 
INSURANCE COMPANY 


of Winterthur, Switzerland 
United States Head Office 


111 JOHN STREET, NEW YORK CITY 


W. A. STEFF 
New York City Branch Mgr. 
111 John Street 
New York, N. Y. 
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Metropolitan Issues New 
A. & H. Policy Forms 


TWO COMPREHENSIVE TYPES 





’ Standard Policies Modified; All Cover 


Civilians for War Injuries; 
Forms Total Five 





The Metropolitan Life Insurance Co., 
through President Leroy A. Lincoln, has 
announced the addition of two new com- 
prehensive personal accident and health 
policy forms which provide reimburse- 
ment for hospital expenses and surgical 
operation fees on a broader basis than 
in the past. The company’s standard 
A. & H. policies have been revised to 
eliminate surgical operation benefits in 
both policies and the hospital benefits 
in the standard A. & H. policy and modi- 
fications have been made in the benefit 
provisions. The “Simplex” policy also 
has been modified and may be sold 
where a policy providing total disability 
benefits only is desired. 

The following five A. & H. policies 
are now issued by the Metropolitan: 

Five New Forms 

1. Standard Accident Policy, Form 
A. 1—This policy will correspond sub- 
stantially to the present accident policy 
except that it will not include Surgical 
Operation Benefits. 

2. Comprehensive Accident Policy, 
Form A, 5—This policy provides the 
same benefits as the new Standard Acci- 
dent Policy, Form A. 1, but in addition 
provides reimbursement up to stipulated 
amounts for specified expenses incurred 
as a result of injury by accidental means. 
The specified expenses are those for 
surgical operations and hospital care, in- 
cluding room and board; special nurs- 
ing; use of the operating room and other 
hospital services, not including the serv- 
ices of a physician. 

3. Standard Accident and Health Pol- 
icy, Form A.H. 1—This policy corre- 
sponds substantially with the present ac- 
cident and health policy, but will have 
no benefits for hospital or surgical ex- 
penses. 

4. Comprehensive Accident and Health 
Policy, Form A.H. 5—This policy pro- 
vides the same benefits as the new 
Standard Accident and Health policy but 
includes, in addition, the hospital care 
and surgical operation expense coverage 
discussed above, extended to cover such 
expenses arising from either sickness or 
bodily injury. 

5. Simplex Accident and Health Pol- 
icy, Form A.H. 7. 


Maximum Period Revised 


The maximum period for which bene- 
fits are payable for total disability 
caused by accidental means has been re- 
vised in all policies. Under the new pol- 
icy forms, such benefits are payable for 
the first 52 weeks, provided the insured 
is totally disabled from engaging in his 
own occupation. Thereafter, benefits will 
continue to be paid for an additional 
210 weeks if during that period the in- 
sured is unable to perform the duties of 
any occupation. Thus the maximum 
period of accident total disability bene- 
fits is 262 weeks, as compared with the 
present limit of 200 weeks. 

There is no change in the maximum 
period for which benefits will be paid 
for total disability resulting from sick- 
ness. 

All five policy forms provide for ter- 
mination of coverage if the insured is 
in the armed forces of any country at 
war but they will cover civilians for in- 
jury or death arising from an act of war. 

Premiums depend largely upon the age 
at issue. In all policies, the age limits 
for acceptance are from 18 to 55. All 
policies issued after October 1 will be 
issued on the new forms, which now 
have been approved in practically all of 
the states. 


“BEDSIDE MONEY” PUBLISHED 


National A. & H. Association Issues 
Book in Manuscript Form to 
850 A. & H. Men 

George L. Dyer, Jr., St. Louis, presi- 
dent, National Association of Accident 
& Health Underwriters, has released the 
proposed manuscripts of a 64-page book 
entitled “Bedside Money,” written by 
Mansur B. Oakes, Indianapolis, chair- 
man of the educational committee. 

Preparation of the book is the third 
step in the organization’s three point 
program for the year: to conduct a class 
in the approved sales course in every 
local unit; look into the possibility of a 
“United States School of A. & H. Un- 
derwriters,” and to prepare a book on 
A. & H. for public officials, prospects 
and _ policyholders. 

The primary purpose of the book is 
to put it into the hands of prospects 
and companies are asked to furnish sup- 
plies of copies to agents to be used as a 
circulating library. Pre-publication price 
is thirty-five dollars a hundred. After 
publication, single copies will be $1.20 
each, 

The manuscript is being sent to 850 
companies and general agencies for 
criticism, including all associate com- 
pany members of the association, all 
officers and members of the education 
committee, companies with substantial 
A. & H. premium income and general 
agents who are active in local asso- 
ciation affairs. 

Although the book is a project of the 
National Association, it is being made 
available to all companies and agents 
as an association contribution to the 
furtherance of A. & H. insurance. 





A. & H. ASS’N TALK PROGRAM 





Increasing List of Speakers for Ad- 
dresses Before Local Clubs; Will 
Furnish Material 

National Association of Accident & 
Health Underwriters is arranging for 
the 1942-43 season an increased number 
of talks before such organizations as 
Kiwanis, Rotary and the Lions, accord- 
ing to F. M. Walters, A. & H. super- 
intendent, General Accident, and chair- 
man of the Association’s public relations. 

All local A. H. associations are 
asked to cooperate by sending him the 
names and addresses of secretaries of 
luncheon clubs and similar groups in 
their communities. These will be writ- 
ten to and dates arranged. Each local 
association has several good speakers 
who can give effective talks, he explains, 
and they should be asked in advance to 
prepare for an assignment. They may 
talk on any subject they choose, or the 
— Association will furnish mate- 
rial, 

During the past two years, Mr. Wal- 
ters points out, a great many talks of 
this kind have been given in all parts 
of the country with results completely 
satisfactory. 





WALTERS TALKS IN TRENTON 


Fred M. Walters, superintendent, ac- 
cident and health department. General 
Accident, and chairman of the public 
relations committee of the Natiqnal As- 
sociation of Accident & Health Under- 
writers, addressed the Trenton (N. J.) 
association October 16. His subject was 
“Compulsory Health Insurance Under the 
Social Security Act.” 


W. G. Curtis 


(Continued from Page 30) 





ceipts for the fiscal year ending June 30, 
1942, amounted to $972,000,000. The aver- 
age tax rate producing that sum was 2%. 
The Eliot Bill starts with an additional 


Charges $630,000 Fraud 
In N. Y. Comp. Cases 


AFFIDAVITS IN SUPREME Court 








Investigation Commissioner Herland,’ 
Serious Allegations Involving Stat. 
Labor Department Employes 





Charges in affidavits and reports file 
in Supreme Court by William B, Her. 
lands, New York Commissioner of Jp. 
vestigation, are that through padded 
medical bills in Workmen’s Compensa. 
tion cases the City of New York was 
defrauded of about $630,000 between 
1934 and 1941. He alleges corrupt prac. 
tices engaged in by certain physicians 
lawyers, and compensation referees, some 
of whom had been appointed by the 
State Industrial Commission. The fact 
that state and city investigations of 
Workmen’s Compensation had __ been 
ordered by Governor Lehman and Mayor 
LaGuardia was disclosed by Mr, Her. 
lands on October 7. The state’s inquiry 
is in the hands of Godfrey P. Schmidt, 
Deputy’ State Industrial Commissioner 


The Charges 


Among charges in the Herlands te. 
port are these: 

1. Licensed representatives and law- 
yers remitted part of their fees to 
referees and other state officials and 
employes in exchange for favorable de- 
cisions. 

2. Private physicians testified falsely 
about the nature and extent of injuries, 
and medical, surgical and hospital care 
was prolonged by certain physicians, 
surgeons and hospitals. 

3. Physicians employed by the state 
demanded money for false medical re- 
ports and testimony and _ corroborated 
false and exaggerated testimony given 
by private physicians. 

4. General participation in _ these 
fraudulent practices by some minor en- 
ployes of Labor Department. 


A. W. Spaulding 


(Continued from Page 31) 





sible losses of thousands of dollars, not 
a few dollars. Let’s be frank and admit 
that a plumbing contractor or a hard- 
ware store, or anyone else who feels the 
pinch of priorities or rationing can do 
without a plate glass policy better than 
he can do without any form of liability 
coverage. 

“An individual can better afford to 
lose a dozen overcoats or pieces of bag- 
gage or even some jewelry than to be 
sued for $10,000 by a member of the 
public and have to meet a judgment. If 
trucks and cars are laid up, be the first 
to check on the situation and give credit 
for the lay-ups. Being on the job at this 
time will build goodwill and cement te: 
lationships in such a way that increased 
production in future years will be 
assured,” 





10% tax against employers and employes 
now paying under old-age and unemploy: 
ment tax laws, plus an average 0 about 
4% from and for the 20,000,000 not now 
covered. If Senator Vandenberg’s figutts 
are correct, the levy under the Eliot bill 
would amount to not less than $6,000; 
000 a year. 

“As before stated, such bills need na 
be regarded seriously, but as straws that 
show which way the wind blows we mu 
give heed, and to us it appears the Insur- 
ance Economics Society will have 4 }° 
to do. 

“Insurance is not under attack, It mere 
ly represents the door through which So 
cialism hopes to pass into Government 
So far as charity or welfare for the supe 
annuated, the physically unfit and menta’) 
incompetent may be the consideration, ™ 
surance approves of broader laws and mot 
laws, both Federal and state, but wher 
comes to the invasion or abolition ® 
American rights and principles insurancé 
will be all out to defend.” 
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In this day 


and age, men and women have 
heavy commitments on taxes, 
war bonds and the high cost 
of living. 

A personal injury accident 
would make it difficult for your 
clients to fulfill their obligations 
unless they have Modern Acci- 


dent insurance protection. 


* 


THE TRAVELERS INSURANCE COMPANY 
HARTFORD . CONNECTICUT 


Now ts the time to sell Personal Accident Insurance 
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“North America’s’ 150th Anniversary 
plan of ORGANIZED SELLING 


includes this unusual sales-helper 









SELL MANUFACTURERS’ INSURANCE IN OCTOBER 
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simplest form, helps you tell your story quickly and 
without wasted effort. Naturally, this interesting new 


approach is a part of “North America’s” 150th Anni- 


Today’s busy industrial executives can’t waste time in 
any step of their business. And that’s why this month’s 
Seasonal Sales Kit includes a sales-builder devised by 
“North America” . . . and offered only to our represent- 
atives. It’s called the “Fact Spotter’... and offers a sim- 
plified approach to selling Manufacturers’ Insurance. 

The “Fact Spotter’ helps analyse any prospect’s cur- 
rent insurance needs, and points out the gaps in his 


present insurance. It breaks down the facts to their 








versary Seasonal Selling Plan. 
Any Agent or Broker interested in the new Sales Kit 
and other features of INA’s successful selling Plan can 


get full information from the North 
America Head Office, or the nearest 
Company Service Office. 

North America Branch Offices, Ser- 
vice Offices and Fieldmen are always 
available to assist you in planning 
your campaign for greater effectiveness. 





NORTH AMERICA COMPANIES 


PHILADELPHIA 


NSURANCE COMPANY OF NORTH AMERICA « THE ALLIANCE INSURANCE CO. OF PHILA. © CENTRAL INSURANCE CO. OF BALTIMORE 
NDEMNITY INSURANCE CO. OF NORTH AMERICA * NATIONAL SECURITY INSURANCE CO. ¢ PHILADELPHIA FIRE AND MARINE INSURANCE Co. 


write practically every form of insurance except life 


“NORTH AMERICA SERVICE” MEANS 'CROSS-THE-BOARD SERVICE . . . FOUNDED 1792 
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